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| The motel market is 
CHS L. P. GAS 
GOES TO SCHOOL 


HEADQUARTERS FOR L.P GAS INFORMATION SINCE 1931 


wherever you may be... 


East? West? North? South? It makes little difference, because wherever you 
may be Tuloma offers you the finest in LP-Gas services. Sources of supply 
strategically located across the nation—huge underground and aboveground 


storage facilities — expanding tank car and truck transport fleets — and 





experienced technicians trained in every phase of LP-Gas operations 
These are a few of the many advantages offered Tuloma contract 
customers. They can be yours, too wherever you may be. Write, 


wire or call but CONTACT TULOMA TODAY! 
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Closeup of the sturdy second bottom 
head, tightly welded to bottom 
head of cylinder 










The new Hackney 
DOUBLE-BOTTOM 
100-pound LP-Gas 
cylinder — Model WELD ALL AROUND 
RC-100A-DB 


» of the new Hackney DOUBLE BOTTOM 
Note there are TWO heads all acre 


the bottom Patent pending 


gives double protection against rust and corrosion 











Double thick bottom head — New seamless, one-piece protection and double strength... .plas distinctive appear 
extra head covers and protects entire bottom of the ance for customer appeal. Your cylinders can now have 
cylinders is hermetically sealed by X-ray controlled a longer profit-making life than ever before 






“ ld ny allel way around 
ee " ; Investigate the Hackney DOUBLE-BOTTOM before you 


Double protection against rust and corrosion—C orrosive buy any more 100-pound cylinders 







elements can't pet in cannot reach bottom head of 
cylinder. Smooth DOUBLE-BOTTOM design eliminates 
cracks and crevices leaves no place for rust to start 





has no crevice to hold ce Snow of mud 


THE DOUBLE-BOTTOM... 
Double life in the field—Fxclusive Hackney DOUBLI ANOTHER HACKNEY FIRST! 


BOTTOM design greatly reduces costly bottom head 











54 years of Hackney FIRSTS in cylinder design include: 
mamtenance strikes out replacement cCOSts caused by 
cylinder corrosion because it protects the spot where First cold drawn cylinders for LP-Gas 
corrosion usually starts First two-piece, drawn-type LP-Gas cylinder 
; First lightweight, high-strength all teel cylinde 
Double strength to withstand rough handling—Fxtra ° . Gaga aia ait 


First ventilated foot ring 
bottom head is press-formed in a single rugged, rigid : 






prece is securel velded to the linder all the way First with corrosion-resistant bottom head coatings 

’ 4 4 \ \ ‘4 ‘ “> cy ri } ‘ 

sround. Integral base ring is fluted for extra strength First complete line of cylinders in all sizes 

is easier to roll, especially on soft ground Now...first Double-Bottom design to whip rust and 
corrosion! 

Double value for your business—New DOUBLE-BO! 

[OOM is easy to clean and paint gives you double 











Pressed Steel Tank Company 


1487 South 66th Street, Milwaukee 14, Wisconsin 





Do Your Customers Say? 


just ike ivinc in the city 


... Mrs. Smith did. I had finished installing a new 
tank and meter set at her place out on Salt Road. 
Me? I’m the handy man around our plant. Mostly 
I drive a truck. But lately I’ve kept a crew busy 
putting in those new meters the boss bought. 

I found Mrs. Smith in the kitchen. “Okay, you 
can start cooking,” I said. “‘And you can have ice 
cubes and crisp salads for dinner, too. Yes, the floor 
furnace is ready to go and so is your gas dryer.”’ 





ROCKWELL LP-GAS VAPOR METERS 


The Modern Way 
To Sell 

The Most 
Modern Fuel 


To Rural America 











“My,” she exclaimed “just think of having all 
these city 
country.” “Yes, 
metered service, too, just like in the city. No more 
of those big bill 
gas. With the meter system the cost of your fuel 
is spread evenly month to month. And you can 


conveniences way out here in the 
| replied “and now you've got 


whenever we deliver a load of 


check our bills against the meter, too. ‘There's no 
danger of running short either. We've put a good 
size tank out there and the meter will tell us when 
it needs to be refilled.” 

Now what I didn’t tell Mrs. Smith was that 
metered service actually saves us money. We save 
by being able to plan deliveries on a regular sched 
ule. And with meters guarding each service we 
tanks for extra 


can use our customers’ torayge 


It’s sure nice to satisfy customers, but, as the 


boss says, it’s better still to do it at a profit 


@ ROCKWELL 


MANUFACTURING COMPANY 


PITTSBURGH 8, PA. Atlanta Boston Charlotte Chicago Dallas 
Houston Midland, Tex. New Orleans 
N. Kansas City Philadelphia Pittsburgh 


Shreveport Tulsa In Canada: Rockwell 


Denver Los Angeles 
New York 


Son Francisco 


Manufacturing Company of Canada, Ltd., Toronto, Ontario 


Seattle 





FLINT 


STEEL CORPORATION 


me eS 
Cia as 


A 
SINGLE 
SOURCE: 


Anco’s largest stocking warehouse of LPG Equip- 


ment matches product inventory to customer needs. 


FLINT STORAGE TANKS e— FLINT 
DOMESTIC SYSTEMS e ANCO ICC 
CYLINDERS e PREFABRICATED BULK 
PLANT AREAS: and Hose, Couplings, 
Compressors, Pumps, Unloading Risers, 
Loading Risers, Rotary and Magnetron 
Gauges, and all types of Valves. 


Now is the time to take advantage of ANCO 
Engineering Facilities to modernize your present 


plant or to plan a new layout. 


For convenience and economy Flint LPG Tanks 


are carried in stock at all Anco addresses 


- TWO GREAT NAMES IN LPG EQUIPMENT 


a 
pe 
MANUFACTURING G 
SUPPLY CO. 
ANCO is the Largest Stocking 
Distributor in the US. of 


CORKEN Equipment 
All Models Available 


ANCO Manufacturing & Supply Co. 


Tulsa, Oklahoma e 21st at Union e¢ LUther 4-6187 
Memphis, Tenn 241 Industrial Ave. WHitehall 6-1694 
East St. Louis, Ill 6503 St. Clair Ave. (Hy. 50 EXpress 7-0200 
Des Moines, la 327 Insurance Exchange Bldg CHerry 4-5347 
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“Perfect Balance” 
...CUSTOM BUILT TO YOUR 
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Immediate 
Delivery 


Every “Package Unit’ Priced Completely Equipped and Ready To Go Excise Tax Paid 


But Way to Cut Costs- Boost Profit 


For value, Nor-Tex ROUTE-RATED ‘'Package Units'' can not be beat! Low delivery price includes features 
not found in any other combination. They are plumbed, perfectly balanced and come complete with 
Recessed Fuel Tank and Viking KK 200 Pump with Mechanical Seal, 50’ Filler Hose, ICC Lights and Power 
Take-off with Spline Jack Shaft. The finish is White Enamel over Red Oxide. 


Balance Your Load The Worslex Way 
FINANCE THE BALANCE 


OR PHONE Manufacturers of Fine LPG Equipment 


FOR PRICES 
Whatever your needs in LPG equipment there is a 


factory tailored Nor-Tex unit ready for you. We 
are truck distributors and we manufacture LPG 
Truck and Transport Tanks, all types of LPG Tractor 
and Motor Fuel Tanks, Portable LPG Filling Stations, 
Trailer Tanks, LPG Storage and Domestic Tanks, 
Farm Carts and Anhydrous Ammonia Tanks, all 


PRODUCTS built by men with years of Butane-Propane bulk 
COMPANY plant experience. Phone, wire or write us. Inter 


ested attention, experienced assistance and help- 
ful suggestions are always yours for the asking. 


National Sales Agents for 
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UNITS ARE ROUTE-RATED 
INDIVIDUAL ROUTE NEEDS 


Put An End To Hazard Buying of 
DELIVERY UNITS 


Today, the LPG delivery unit size requires famous Nor-Tex route rating service. Nor- 
greater care of selection than ever before. Tex “‘ROUTE-RATED" units are built to fit an 
LPG Industry reports state: “Habit buying individual route's need, based on the length 
and guess-calculation of delivery unit sizes by 
bulk plant operators becomes more and more 
hazardous as costs increase and profit de- 
clines. The need for job rated units is greater quired on peak loads... keeping a keen 
than ever.'' These reports point up the eye on the future. May we help you? 


of the route, the terrain covered, convenience 
of cabinet location, and number of trips re- 


Follow the RULE for PROFIT Today... 


“Right Sized Units On Right Sized Chassis for the Job” 


LPG dealers now using Nor-Tex ‘‘ROUTE-RATED" delivery tank units have reported profit increases 
up to 19%. ‘‘Route-Rating'’ has effectively INCREASED their ‘‘gallons-per-mile’’ DELIVERIES and 
drastically REDUCED their per gallon DELIVERY COSTS! Nor-Tex units are easier to handle and 
have greater maneuverability. Now 1200 to 2000 WG Tanks are available for use on short wheel 
base trucks. Note 1650 WG Unit pictured below. 





ATTENTION! NEW TRUCK BUYERS! As authorized truck 
distributors Nor-Tex regularly saves truck buyers hundreds 
of dollars on brand new Internationals Chevrolets 

Fords and GMC's. Order any particular unit you need 
Nor-Tex will work out a deal for you that can't be beat 


P.O. BOX 1219 
DENTON, TEXAS 
CENTRAL 5416 






































THEY’RE MADE 
LIKE A JET...AND 
MOVE AS FAST! 








Only the TEMCO line of 


features he 
Ceramic-Clad 


vas heating equip- 
ment 


exchangers finished in 
a high temperature porce- 


lain enamel finish similar to that used for the 
combustion chamber 


That's why 


That’s why TEMCO heat exchangers are 
at warranted in writing for 20 years! 

Ceramic-Clad heat exchangers are fea- 
ol jet engines 


exchangers 


TEMCO’'s Ceramic-Clad heat 


can withstand temperatures fai 


tured in TEMCO Central Heating Equip 
ment, Wall Heaters, Space Heaters, Floor 
Furnaces, and Unit Heaters 


higher than any heating unit will ever reach 
they never burn out and never 
(the 


Gas Association approves 
Ceramic-Clad at 225 degrees higher than 
plain steel!) 


just one of the many reasons why 


TEMCO gas equipment sales are jet-pro- 
American 


rust out pelled! 


Trademark Registered 


8 
TEMCO, INC» pept.© \2 


SS 


N ysnille g, Tenn. 


exclusive 


TEMCO 


©e NASHVILLE 9, TENNESSEE 
TEMCO'S 
, tine of 


full story on 
nd the ‘ omplet« 
a 


cend me the 
please 


cess 
clad pre 
ceramt' 


Gas Heating Specialists 
tor the WVation 


( . 
i \ i \h equip™ 
yeas { 
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Name 


Firm Name 
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« tate 
paddres> Zone 4 


city 
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TEMCO TEMCO TEMCO 
SPACE HEATER FLOOR FURNACE WALL HEATER 


with Ceramic-Clad heat with Ceramic-Clad heat with Ceramic-Clad 
exchanger. ideal for sup exchanger. Mounts flush exchanger. Ideal for 
plementary heat, or for in the floor. Shallow con foundation home 
compact, single-story struction—just 25/2" over for zone-controlled h 
homes. Heats by circula all. Requires no basement for single-story ranch-style 
tion as well as radiation no costly excavation, no homes. And perfect for up 
Flame-proof Pyrex glass remodeling Automatic stairs roon Easy to in 
front Fan attachment controls. Also available stall. Fits right into the 
solves the cold floor prob with dual wall registers wall between standard 
lem studding 


ws 


TEMCO UNIT HEATER 


with Ceramic-Clad heat exchanger 


commercial installations—service 
restaurants, warehouses, etc. A « 
that provides maximum headroc 
stricted areas; suspends from two 


ers 


TEMCO HI-BOY 


with Ceramic-Clad heat exchanger. TEM( 
complete tine of warm-air furnace 4! 
cludes Lo-Boys, Counter-Flows, H 

and Gravitys. Forced-air furnaces avi 
with air-cooled air conditioning ur 


year-round comfort. 
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You can PULL OUT of the RED with 


Economy Payloader LPG Transports 


Cl PROPAK 
LEBAROK. FC 
TT) 
COMPRESSED GAS 

INFLAMMA 





From Refinery to Bulk Storage Plant you make 
PROFIT-HAULS with Scovcomg Blimp or Step-down Transports 


The operator who demands only the finest can be sure of profitable performance from any of the new 
series, Economy Payloader Transports. Built of lightweight, highest tensile steel obtainable (85,000 or 
105,000 psi), these new Payloaders give you bigger profit-hauls. You'll like the new Payloader’s perfect 
balance and roadability. What's more, you'll like the new low prices! Yes, you can pull out of the red 
with Economy LPG Equipment! Write, phone or wire for details. 


Ecowemy FEATURES 


. Engineered and designed for perfect load distribution to com 6. Rotary Gauge thermo-well recessed 
ply with existing State Laws 7. Newest model Reyco lightweight Tandem Unit with air or 
. latest ASME code and ICC construction vacuum brakes 
. 250-Ibs. per square inch working pressure, X-ray (Perfect Weld) 8. Strong, equally spaced baffles to prevent surging of load 
and Stress Relieved for Max-Payloaders 9. ICC vapor proof lighting, standard color code wiring in 
. Highest tensile steel obtainable (85,000 or 105,000 psi) copper tube and conduit. 
. Relief valves recessed for maximum safety 10. Two coats of white enamel over primer...a beautiful finish. 


Prompt Delivery — Most Items In Stock 


BE SURE TO GET e FINANCING AVAILABLE 
OUR NEW LOW PRICES! a FOR APPROVED DEALERS 





DALLAS TANK COMPANY, Inc. 
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By NEIL REGEIMBAL 


Correspondent 


Home building still lagging 


Congress and the White House are both trying 
to pull the home building industry out of the dol 
drums as housing activity across the country shows 
the impact of rising prices and softening demand 


The President, in the second action this year 
aimed at bolstering home building, recently relaxed 
credit requirements for home buyers. He lowered 
down payments on FHA-financed homes to the low 
est level permitted by law. He also eased regulations 
yoverning mortgage purchases by insured savings 
and loan associations to permit mortgage funds to 
flow to the areas of the greatest shortages. 


Members of the two political parties in Congress 
have been trying to outdo each other to come up 
with the “best” in new housing legislation. Most of 
these measures would reduce down payments and 
increase government funds for mortgaye financing. 


The latest, a Republican-sponsored “compromise,” 
would reduce down payments much lower than those 
now in effect. 


After an unusually bad February, new housing 
starts declined further in March, when the spring 
pickup usually occurs, hitting an annual rate of 
only 880,000 units. This rate compares with 1.2 


million units in 1956, and 1.3 million in 1955. 


The March figures of 83,000 units represented the 
lowest annual rate since 1949. 


The sharpest cutbacks in new home construction 
are occurring in the metropolitan areas. Building 
in smaller towns and semi-rural] areas has fallen off, 
but not as much, according to the U. S. Labor De 
partment. The biggest dips have occurred in the 
South and West. 


Consumer income up, credit down 


The buying public made more money in the open 
ing months of this year, but spent a large part of 
it paying back debts rather than on additional goods 
and services. Credit customers are apparently in 
pretty sound shape now, the economists say 

Credit for appliances and similar merchandise 
showed the heaviest drop—$135 million. Loans for 
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home repair and modernization dipped an additional 
$183 million, but increases in notes for autos and 


personal loans partly offset these decreases 


Move plans pending to aid small business 

With the chance of any broad business or personal 
tax cuts out the window for 1957, a large block of 
congressmen are looking for other ways to aid small 
firms 


Some of the pending plans would permit a busi 
ness firm to deduct investments in depreciable assets 
or inventory, up to $30,000 a year; permit a busi 
nessman to set aside funds before his death for 
inheritance taxes and permit his heirs to pay the 
balance over 10 years, and permit small corporation 


to be taxed a partner ships 


Plenty of rain predicted for farmers 
Dealers in L. P. vas in the drougat-stricken area 
of the Southwest should find their farmer customer 


in better shape this summet 


Changing air currents indicate that farmer in 
the dried-out areas will have sufficient rain thi 
year for their crops, the U. S. Weather Bureau 
predict The first indications were the heavy rains 
and snow many destructive—which hit the South 
vest during March and April 


REA still riding high 


The Rural Electrification program, unde 
the yovernment grants low-interest loans to finar 


electric generation, is riding high in Conygre 


Despite an economy movement that hi: 
from a few dollars to many millions of 
the appropriations of other agencis 
Electrification Administration has recei 
$200 million. The extra money 
financed power cooperatives expand 


and appl ance and Viriny ale proyram 





THE.FILLER VALVE IS... 


Double Back 


¥ 


ma 


HOW DOUBLE BACK CHECK VALVES WORK 
Both the upper and lower valves open easily with 


back check is sheared off or requires replace- 
the flow of gas into the LP Gas tank. Both close 


ment, there is a surge of liquid gas prior to the 


instantly and automatically when the flow stops 
This feature ... exclusive with RecO ... is due to 
the normally-closed construction of these valves. 

Many so-called double check filler valves con- 
sist of a single back check coupled with an excess 


lower excess flow check closing. Even after clos- 
ing there is the continued discharge of liquid 
through the bleed hole. 

Such potentially hazardous situations can be 
easily avoided by insisting on a RecO Muttt1- 


flow valve. With this construction, if the upper VALVE ASSEMBLY ... 


Hie Foemill Faate LP Gas Equipment 


See your distributor today — or write direct to 


> 
7 
BASTIAN BLESSING 4 4205 West Peterson Avenue * Chicago 30, Illinois 


RecO and Muttivatve are registered {rade marks of The Bastian Blessing Company 
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Checked for Safety 


AND ONLY REGO HAS IT! 


The RecO MuttivaLve ASSEMBLY is equipped with a double back check filler valve 
an exclusive feature that provides greater safety for servicing personnel at all time: 
You owe it to your men to specify “RecO” for every multivalve requirement 


DON'T LET THIS HAPPEN 
Tro you! 











INSIST ON REGO MULTIVALVES ON ALL YOUR TANKS 


then you'll never have to worry about the liquid discharge which results 
when attempting to replace under pressure the upper body of a filler 


valve which has only a single back check 


ath 
HALF SAFE OR SAFE..} CHECK OR DOUBLE CHECK? 


Single check valve (left) found on 
most multi-purpose valves afford 
only half the safety of the RecO 
Double-Check Valve (right). Just 
one test comparison will convince 
you of the overwhelming superior 
ity of the exclusive RecO Double 
3ack Check Valve construction 
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New Flanged MULTIVALVE’ With 
Exclusive Float Ring Seal”... 





Permits Up To 52% Faster Filling! 


The new streamlined MULTIVALVE used on BS&B PERFECTION’ 
Propane Systems has approximately 52% faster filling capacity than previous 
valve designs, and is a great time-saver on tank-wagon deliveries. 


Flanged for easy servicing and fitted with the exclusive BS&B Float Ring 

Seal for “bottle tight” safety under all conditions, this MULTIVALVE includes 
double check filler valve, vapor return valve, POL service valve, percent 

outage gauge and extra liquid outage connection. 

Other outstanding features of the BS&B PERFECTION® Propane System (U} 
are the one-piece weatherproof dome...the recessed internal relief valve 

for maximum safety...the heavy lifting lugs placed far out on the heads W 


of the tank for better balance and the ease of handling...and the 
sturdy one-piece steel channel wrap around legs. 


Why not standardize this year on the one propane system that has 
everything you and your customers want and need — BS&B 
PERFECTION’. ...with the Golden Dome! 


*MULTIVALVE is a registered trade name of the Bastian-Blessing Company. 


**Patented 


AW 


No 
Hep EXAMPLE of proouct peave 
Brack, Sivaics & Bryson, inc. 
Propane Equipment Division, Dept. 6-ABé 
7500 East 12th Street Kansas City 26, Missouri 
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Since this first tank 
car of Philgas* was 
shipped in 1927, there 
have been over 
8,000,000,000 gallons 


y of Philgas shipped by 
g for 


tank car, transport 
and pipelines. 
Investigate the 
Philgas profit story. 
Sell Philgas— the 
leading brand name 
in the LP-Gas 


industry. 


ae 


THE ALL-PURPOSE FUEL 


*Philgas is the Phillips Petroleum Company trademark 
for its high quality LP-Gas (propane, butane). 


PHILLIPS PETROLEUM COMPANY 





AMARILLO, TEX. —First Nat'l Bank Bldg. 
ATLANTA, GA.—1428 West Peachtree Street 
CHICAGO, ILL. —7 South Dearborn St. 
DENVER, COLO. —1375 Kearney Ave. 


DES MOINES, |OWA—6th Floor, Hubbell Bldg. 


HOUSTON, TEX.—1020 E. Holcombe Blvd. 
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OFFICES IN: 


SALES DEPARTMENT, BARTLESVILLE, OKLAHOMA 





INDIANAPOLIS, IND 
KANSAS CITY, MO 
MINNEAPOLIS, MINN. —212 Sixth St. South 
NEW YORK, N. Y.—80 Broadway 
OMAHA, NEB. —6th Floor, WOW Building 
RALEIGH, N. C.—804 St. Mary's St. 


1112 N. Pennsylvania St. 
500 West 39th St. 


SALT LAKE CITY, UTAH 
ST. LOUIS, MO 
TAMPA, FLA 
TULSA, OKLA 
WICHITA, KAN 


68 South Main 
4251 Lindell Blvd 
3737 Neptune St. 
1708 Utica Square 
501 KFH Building 





Ouija boards are passe 


Time was, when a person had a question, out 
would come the ouija board for an answer. This 
wasn't too accurate a system, of course... but a lot 
of people put a lot of faith in what the ouija board 
told them. 


Times change — and today accuracy is the keyword. 
That's why the modern business publication wants 


its circulation audited 


In joining BPA* the publisher is taking an impor- 
tant step toward sound and accurate planning in your 
behalf. It means that he is checking, double-checking 
and constantly rechecking 


® Who you are 
@ Where you work 
@ What your job is 


He wants and needs this information — and the 
BPA* audit can assure both him and his advertisers 
that he is getting his magazine into the hands of 
people qualified by their common interests to receive 
it. It helps him to give you — 


® Editorials that will help you in your work 
® Advertising that will have value fo you 
He can serve you even better if you will complete 
surveys and questionnaires which he may send you, 


and if you will give him your thoughts and opinions 


on the editorials and advertisements in his magazine. 


You, the reader, are the key person to the publisher 

and the BPA* audit helps him in his never-ending 
effort to think about you and design his magazine 
for you. 


You, the reader, benefit when the circulation of a 


publication is audited by... 


*BUSINESS PUBLICATIONS 


AUDIT OF CIRCULATION, INC. 
420 Lexington Avenue New York 17, N. Y. 


Non-Profit, Tripartite Membership Corporation of Advertisers, Advertising Agencies and Business Publications 


BUTANE-PROPANE News 





There is a reason 


for D. W. Whitehead’s 
automatic GAS 
water heater 


GROWING 
POPULARITY 


: | 


—mn D WMMNEAD | 


sD. W. WHITEHEAD MFG. CORP. - 1214 WALNUT AVE., TRENTON 9,0. 4. 


JUNE, 1957 























You can get the details from our nearest office. 







o LP-GAS broranc 
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WARREN PETROLEUM CORPORATION 


TULSA, OKLAHOMA 


SALES OFFICES: LOUISVILLE, KENTUCKY @ ST. LOUIS, MISSOURI @ FT. WORTH, TEXAS @ NEW YORK, N. Y 
MADISON, WISCONSIN @ JACKSON, MISSISSIPPi! @ HOUSTON, TEXAS @ MIDLAND, TEXAS @ OMAHA, NEBRASKA 
COLUMBIA, SOUTH CAROLINA @ TAMPA, FLORIDA @ SAN FRANCISCO, CALIFORNIA @ BRYN MAWR, PENNSYLVANIA 











Oils for LPG engines 

Maryland 

We would like information on 

higher quality oils that should be 
used when LPG is used for trucks 
and farm tractors as fuel instead 
of gasoline 

J.™M 


It is generally considered unnece 
sary to use the heavy duty type oul 
with extremely high additive con 
trucks and 


tent when operating 


tractors on propane instead of 
gasoline, 

These heavy duty type oils have 
great value with gasoline and diesel 
fuel because of the amount of crank 
case contaminants that develop in 
the oil as the result of combustion 
of those fuels. L.P. gas burn 
than eithe r 


diesel fuel so it does not present 


much 

cle aner gasoline OT 

the contamination problem. 
The oil for the LPG 


should have a moderate amount of 


engine 


detergent primarily because this 
additive has an anti-oxidant value 
We expect to keep the oil in the 
crank case of the LPG engine for a 
longer period and consequently thi 
resistance to oxidation becomes im 
portant. Any high quality oil that 
meets the MIL-2104B 
will do the job kd 


pecifie ation 


X- 


eet f° 
\ J 
Oil or gas for CO.? 


Floi ida 


We have a chemical factory here 
in Jacksonville that ha a diesel 
fired boiler for the generating of 
steam to be used in the plant and 
for production of carbon dioxide 
which is the primary product. They 
want to convert from diesel oil t 
propane if we can do it competi 
tively 

The sole consideration 1 the 
amount of COs in flue gas and not 
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the steam generated, as they are 


continually bleeding steam off a 
safety valve 


D.D.Z 


We believe your que lion ear 


answered by comparing the an 
or co produced from the cor 
tion of L.P ga; and diese ol 

The figure: 


gi aph 


in the following para 
must be considered approa 
imate hecause of the varying com 
po ition oT commercial propane and 
diesel oul 


likely to be more consistent tha 


diesel fuel. A/so, the following fig 


Commercial propane % 


ire are based on the theoretically 
exact amount of air for combustion 
uniting with the fuel In actua 
con hustion there will he Con ide) 
ahle exce air, gene rally It 
require le CLCEOS air to con 


hurn L.P. ga 
hoiler 


than diesel 
One pound of propane 

quare 15.7 lh of air to burn it and 
the products of 
contain about 3 lb of CO 


TT 
combustion wl 


1.63 th 
vapor and 12 lb of nitrogen 


One pound of diesel oil will re 


mater 


quiere ahout 14 5 lh of air to burn 
it and the produet of combustion 
will contain about 3.18 lh of CO 
1.16 lh wate papor and 11.00 ot 
nitrogen 
On the 
light advantage im 
Co although thi coul 


A rough 


pou nd ha i 


me fhe jent combu 
the oil 

Tf the comparison iw on a 
age basi then the propane 
hy per gal will produce on 
Hh of COe (108.2 cu Tt) 
fave while diesel oil wi 
around 00 Th per gal i prod ie 
1.9 th of COe (187 cu tt) per ga 

SMCE the factory een j } 
ested in obtaining COs rather than 
heat. oil seems to have an advan 
fade herawse one pound of propane 
produce 7,0 eu ft of CO 
also release 11. 690 Blu ov 
7230 Blu per pound of CO 


duced Dis el oil relea ‘ 


whicl 


about 


19,600 Btu pei gal, (depe nding oF 

quality) of 6250 Btu per pound 

(@) produced 
The above 


L.P. yas a 


However, rece jou oave 


figure do not gree 
favorable comparison 
dication of what the COs i 

for in the proce mg, we can ow 
how hou the 


There 


tohmerged combustion can be used 


fgure 


compare 


are oie purpose MmHer 
fo treat water or other fluid witli 
(©) if wt 4% such a proce if 
might be advantageous to set up a 
mall, efherent ubmerged combu 
fion unit for treating the 
and let the boiler 


needed masatead of COs witli lean 


olution 
make lean a 
vasting However we cannot TAL 
gest o7 how figure lo prove an 
advantage without complete factua 
mformation You customer ma 
not he 


willing to give jou thy wn 


formation Kd 


Cost of irrigation pumping 
Nebraska 


We are having quite a little com 
petition with natural gas for irri 
gation wells and we seem to ha 
everal wa) of figuring the «¢ 
if each in comparing them 

Would you plea e yive u 
ire © that we can compare 

t of each and be certain of 


R 


The amount of fue weed hu an 
internal combustion engine fey the 
wer 1 hp per hour is approxrimate 
ly 1/10 of a qal oft rF PP ga or 10 
cu ft of natural ga The above 
figures will vary with the quality 
the fuel and the ize and conditu 
of the engine The 


compre ion 
ratio has an important hearing a 
Going a little further the ahovwe 
hgure mean that 1 gal of L I’. ga 
Li equivale nt to 100 cu ft of natura 


ga or 1000 cu ft of natural gas t 


17 





Letters * continued 


equivalent to about 10 gal. of L.P. 
gas. The above comparisons are 
approximate and vary with the 
relative heating values of the two 
fuels, 

Where natural gas is available 
from nearby pipe lines you wiil 
find it tough competition because 
it can be transported quite cheaply 
through pipe lines. L.P. gas, as 
you know, requires much expensive 
handling. 

However, the customer should be 
cautious and make the natural gas 
salesmen show him in writing the 
expected year’s bill. There are 
sometimes charges for service when 
no fuel is used as well as peak de 
mand charges. If the pump is some 
distance from the natural gas com- 
pany’s lines, the customer may be 
required to pay part or all the cost 
of a gas line to the engine.—Ed. 


Explanation of flash backs 
California 
Our problem is this: Why, when 
a tank has just been filled, is there 
so often pilot failures, burner flash 
back, and popping when burner 
flames are extinguished? We are 
using good regulators and are cer 
tain proper 
maintained. 
Our L.P. gas is a 60-40 propane 
butane mixture. We have noted that 
little or no trouble is encountered 
when the tanks are low. Pipe sizes 
are held to '% in. galvanized pipe 
from tank to appliances with no re 
ductions. Lines are from 35 to 75 
ft long, and the forced air furnaces, 
which are giving the most trouble 
are 75,000 Btu imput. 
This is not a consistent problem, 


pressures are being 


as 90 per cent of our customers 
have no trouble when the tank has 
been filled. 

Py iis 


It is well known that in mixtures 
of butane and propane the 
ponent 
point (propane) 
faster. Therefore, a tank that has 
just been filled with a mixture may 


come- 


having the lower boiling 


will vaporize 


have a high concentration of pro- 
pane in the vapor at the top of the 
tank. As the fuel is used out of the 
tank, the vapor will reach a 50-50 
mixture and gradually become pre- 
dominantly butane in the vapor 
over the liquid. (See Fig. 6 & 7, 
pages 183 & 184 of the “Handbook 
Butane-Propane Gases’’). 


You may sometimes attach an 
extra length of hose to your de- 
livery truck to reach a tank. If the 
hose is empty, it may contain air 
which will be pumped into the tank 
and dilute the vapors. 

Check the nameplates on the fur- 


naces which are giving you trouble. 


See if they are approved for “Pro- 
pane” or for “Liquefied Petroleum 
Gas.” Also check some that are not 
giving trouble. 

The American Gas Association 
has two listings for appliances de- 
signed for use with L.P. gas in 
their “Directory of Approved Ap- 
pliances.”’ One listing reads “For 
Use With Propane Gas” and the 
other “For Use With Liquefied 
Petroleum Gases.’ 

The AGA 


have found that some appliances 


’ 


Testing Laboratories 


will work satisfactorily on propane 
hut will not meet the operating re- 
quirements set up for mixtures of 
propane and butane or for butane 
only. On the other hand, those that 
meet the burning requirements of 
AGA for operation on L.P. gases 
will work satisfactorily on propane, 
butane, or mixtures. 

If the furnaces are approved for 
propane, and mixtures containing 
a high proportion of butane are 
supplied, trouble such as you are 
experiencing may be encountered. 
It has been found that the air shut- 
ter may be opened to the maximum, 
or nearly so, and that the orifice 
size may have been reduced to get 
the correct flame when operating 
on the high butane concentration, 
When the fresh load of propane is 
added, the ratio of propane goes 
quite high and troubles such as 
noisy burner operation, pilot out- 
age, flash backs, and noise when 
burners are extinguished may be 
encountered, It may not happen on 
every furnace of the same make 
and may vary between models or 
manufacturers, 

Care should be used by L.P. gas 
dealers and appliance installers to 
see that the appliance is one which 
has been approved for the fuel 


which will be supplied to it. We note 


that many space heating manufac- 
have appliances approved 
both ways. 

We do not think the trouble is in 
any way connected with the regu- 
lator. We think it would be well to 
check pressures at the appliance to 
see how much the pressure drops 
when the burner comes on. The 


turers 


in. pipe is probably large enough to 
handle the 75,000 Btu requirement 
if no other appliances are served 
from it. 


However, if there are many el- 
bows or if some dirt or liquid (oil 
or water) has collected in a low 
place or elbow, it may be adding to 
the trouble. A little dirt or liquid 
in a small fitting can cause a lot of 
restriction.—Ed. 


Problem in changing gas system 
Michigan 

We have a public school building 
here that has two test laboratories 
for bunsen burners. The school has 
been piped for at least 30 years. 
They were using the old Clark gas. 

The Clark gas is too hard for 
them to get or handle, so I have 
been approached to hook up pro- 
pane gas to the lines. I am a little 
afraid to hook up to the line, not 
knowing what chemical reaction 
might take place in the pipe or on 
the joints of the pipe in using pro- 
pane, 

Could you give me any informa- 
tion in regards to this matter? 

G.S. 

We do not have any definite in- 
formation on the products used by 
the Clark system to produce the 
gas served to the appliances. There 
were several similar systems which 
used pentane or mixtures of pen- 
tanes and other of the lighter com- 
ponents of gasolines. 

We do not think that introducing 
L.P. gas to the existing lines would 
cause any chemical reaction, How- 
ever, we do think you are right in 
assuring yourself that the exist- 
ing piping is in good condition and 
satisfactory for L.P. gas. If there 
is any question at all, it should be 
replaced. New piping should be tn- 
stalled as prescribed in NFPA 
pamphlet No. 52 and/or in accord- 
ance with the requirements of your 
state and local L.P. gas and plumb- 
ing regulations. (A copy of NFPA 
pamphlet No. 52 can be obtained 
from National Fire Protection As- 
sociation. 

It is also advisable to see that 
the bunsen burners and other lab- 
oratory equipment will work satis- 
factorily on L.P. gas. You can 
check some of them with the in- 
structors by using a small con- 
tainer of L.P. gas and the proper 
requlators.—Ed. 
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with Sinclair's 


Famous Five’ 


Switch to Sinclair LP-Gas now 
and start the sales boom bound to top 
your sales record. Light the 
fuse by calling on Sinclair today. 
Get the facts about this top quality 
LP-Gas with high heating value — 
moisture and impurities removed 


—then, switch to Sinclair! 


SINCLAIR 


A Great Name tn Ol 
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POWERFUL REAS 
STAYS ON THE JO 





. SAVES ON THE JOB! 











FAMOUS CHEVY 6 


ef uel-saving 8 to | 


compression ratio 


e Low-maintenance 
valve-in-head 


design 


e | wo fuel filters 


for dependability 


e Durable alloy steel 


exhaust valves 


e High power 


Output ignition 








Chevrolet trucks offer the world’s most popular 
truck engines—big 6's, designed soundly yet 
simply to provide plenty of power at lowest cost 
and the ability to keep going in rugged service. 
Like all Chevrolet truck components, these engines 
put the accent on economy and dependability! 


Chevy’s the dollar saver de luxe of the American 
road, and many of the reasons why can be found 
beneath the Chevrolet truck hood. That’s where 
you'll often find one of the great 6-cylinder power 
plants that have pulled more payload more miles 
than any other engines in the history of hauling. 
‘They’re honest-to-goodness truck engines, specially 
built to stay and save on the roughest and toughest 
of hauling jobs. Or, if you prefer a V8, the ones 
that hum beneath the Chevy hood are at the head 
of their class for fleet-going short-stroke V8 
efficiency. 

You'll find that a Chevrolet truck gives you so 
much to save with! Your Chevrolet dealer is wait 
ing to fill you in on all the facts. . . . Chevrolet 


Division of General Motors, Detroit 2, Michigan. 


Biggest sellers ... because they’re biggest savers! 


CHEVROLET TASK-FORCE 57 TRUCKS 
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beyond the mains (] 


WILL WE LOSE THE BATTLE OF THE SUBURBS? The signs are 
unmistakable that the gas industries are being out-sold in the 
fringe areas around our big cities. This is of importance to 
every L. P. gas dealer, no matter where he is located. The 
example of the city is felt in the remotest hamlet in the land. 
The more solidly Reddy Kilowatt becomes entrenched in the con- 
solidated areas of suburban growth, the more difficult it will 
become to check his march into the rural areas, and back into 
the city gas territory. 





This problem has many factors, some of which could be 
corrected quickly, some of which will take more time, all of 
which will take a lot of work. In industry planning, the 
Kilowatt boys are years ahead of the forces on our side of the 
field. They have this advantage because they have us out- 
generaled and out-organized. While they move swiftly in a united 
front, the gas industries scatter their shots and drag their 
feet. There have been brilliant counter-attacks, but we are 
Still guerrillas fighting against an organized and disciplined 
force. 


This is not just a local fight of rural gas against rural 
electricity. Suburban growth is taking place faster than the 
city gas mains can be pushed into the fringe areas. Properly in- 
tegrated into the utility program, the L. P. gas dealers in 
those fringe areas could hold the line for the utilities. At the 
same time they could provide cffective defense against foraging 
into the strictly country districts. This needs to be recog- 
nized, particularly by the city utilities. 


An all-electric suburb can not become an attractive replace- 
ment market for any natural gas company for a long period of 
years--if ever. Owners of appliances do not like to junk or re- 
place them at a sacrifice until they have outlived their useful 
life. For the next ten to twenty years there will be no appreci- 
able replacement market into which gas can move in a suburb 
fully equipped with electric appliances. The reverse is not true 
in a gasS-served city surrounded by electric-equipped suburbs. In 
the older home areas a replacoment market is developing all the 
time. It is much easier for electricity to move back into old 
gas territory than for gas to move out into new electric terri- 
tory. The natural gas utility needs the protection of L. P. g25 
in the suburbs even more than the rural gas industry needs the 
prestige and backing of a strong city gas industry. 


Continued 





beyond the mains 


In terms of the next hundred years' profits no natural gas 
utility can afford to remain smugly inactive. It is too late to 
rest on the assumption, as some do, that "if it were not for 
city gas there would be no market for rural gas." The big fact 
is that without rural gas in the fringe areas there is now 
little chance for city gas companies to grow. There is also a 
strong chance that the growth of electric cooking and water 
heating within the city territory will shrink the market now 
dominated by city gas. Both gas industries, city and rural, are 
of necessity mutually dependent. Without unity of purpose, a 
common goal, cooperative working arrangements and mutual protec- 
tion we can all take an awful licking. The battle of the suburbs 
is not yet completely lost, but all we have to do is continue 
sitting on our inertia and we will lose by default. A unified 
promotion program including close cooperation in the suburban 
areas is ten years overdue. Let's get organized. 


THE READERS OF AN INDUSTRY MAGAZINE are much like the 
patients of a country doctor. They do not all hurt in the same 
places. The subject of most interest to a dealer in South Texas 
may be "dead wood" to the dealer in upstate New York. On a 
recent tour your editor was criticised by some of the northern 
brothers for publishing so much about carburetion and weed burn- 
ing. What they need is more about domestic heating and things 
like that. The dealers in the big farm belts tell us that what 
they value most in our magazine is our constant efforts to in- 
crease non-domestic farm uses. The producers like our efforts to 
help balance the seasonal load, 





Confidentially, when we get enough summer fuel consumption 
down South the boys up North can get all the winter fuel they 
need. That is being done now in certain cases. We looked in last 
month on a million gallon suburban operation that has little 
volume except a winter heating load, ratio more than 15 to l. 
They get all the gas they need through affiliation with a farm 
belt operation that is top-heavy on summer gallonage. When the 
summer consumption of the industry is built up to equal the 
winter heating demand, that same thing can happen anywhere. The 
boil on your own neck is of more importance to you than a famine in 
China. We would not want to chenge that point of view. But if 
the entire industry could be put in the proper state of health 
we doubt if you would have your boil. 
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Now! American’ W-45-LPG 
Welded Steelcase Meters 
for LP-Gas Service 


American's entirely new series of Welded 
Steeicase Meters now brings to the indus- 
try an entirely new approach to the meas- 
urement of LP-Gas. 

The new W-45 incorporates hardcase- 
size, removable indexes for easy meter 
reading without clouding or discoloration 
of the index cover... isolated from pres- 
sure with a gas-tight, frictionless rubber 
grommet seal. Molded, one-piece lucite 
index box ends glass breakage problems. 

Designed and built to provide traditional 
American accuracy and dependability, the 
new steelcase meters incorporate these ad- 
ditional field-proven features: 


@ Sturdy, light weight, welded steeicase 
construction. 

@ Removable ‘‘handhole’”’ cover for easy 
meter accessibility — eliminates solder- 
ing. 

New lifetime corrosion protective coat- 
ing. 

Wall mounting brackets for ease of in- 
stallation. 

Accurate pilot light registration. 
Interchangeable straight reading or 
pointer-type indexes. 

Molded Duramic diaphragms and rein- 
forced flag rods. 

Synthetic grommet-type internal seals 
for positive leak protection and mini- 
mum friction. 

Oil impregnated, porous bronze bush- 
ings. 

Modern styling assures ready customer 
acceptance. 


MODEL W-45-LPG Rated capacity 45 cfh 
propane at 1% inch w.c. differential—5 psi 
working pressure—!/4 inch F.P.T. connec: 
tions—shipping weight 8 Ibs. F. 

delphia. 
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GENERAL SALES OFFICE 
* Alhambra 
- Chicago 
Kansas City 
Omaha - Pittsburgh - San Francisco - Seattle - tulsa Wynnewood 
IN CANADA: Canadian Meter Company, itd 


BUILD SALES AND PROFITS FASTER 
WITH LP-GAS METERED SERVICE 


Metered service has been vital to the success 
of many of the nation’s leading LP-Gas distrib 
utors. Write today and find out how you can 
benefit from metered service and build cus 
tomer confidence with LP-Gas meters. Ask for 
American's booklet ‘‘Guide to LP-Gas Metered 
Service,’’ or consult your American Meter rep 
resentative 


Philadeiphia 16, Penna 
Baltimore Birmingham 
Denver Erie Houston 
Minneapolis New York 


Atlanta 
Dallas 
Los Angeles 


Milton, Ontario 


Calgary Edmonton Regina 





AMERIVENT ... the original SVAP-LOCK 


q double-wall gas vent. Still operates coolest and 
‘ ) 
installs fastest! Ask for it at your jobber 








or write direct to our factory. Five warehouses 


to serve you. 


| The SNAP-LOCK 
MER Vi NT LYvcsin 


AMERICAN METAL PRODUCTS COMPANY, INC. 
NI BOULEVARD + LOS ANGELES 22, CALIF 
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That's all there 


metering system in on 
Big feature of all three Neptune LP-Gas ‘‘compact"’ 
meters is the teamwork of differential pressure 
valve and vapor eliminator to permit faster deliv- 
eries without straining your pumps 

Here's how it works: The differential valve main- 
tains pressure so LP-gas cannot flash into vapor 
inside the meter... even when filling into low- 
pressure empty tanks. This pressure also helps the 
vapor eliminator vent any vapor that may be in the 
line ahead of the meter. Because of its ample set- 
tling capacity and large area vent valve, the 
Neptune eliminator operates efficiently with ex- 
tremely low differential pressure. Under normal 
delivery conditions the pressure in the system is 


Ask tor your copy of 
Bulletin 779 today. 


approved 


‘compact 


sufficient to prevent vaporization, and the Neptune 
valve opens wide. It's a truly effective system that's 
always easy on your pumps! 


The Neptune differential valve never needs ad 
justing from hot weather to cold. In fact, it has no 
adjusting screw, so it's fool-proof! 


These are important reasons why Red Seal meters 
are preferred by LP-Gas dealers from coast to 
coast. Safe high pressure casings. Listed by Under 
writers’ Laboratory for LP-Gas service. Sizes]%’, 
1%", and 2” for tank trucks, transports and bulk 
plants. Choice of ticket-printing or direct reading 
registers 


reo oom CUUUCL nerene 





NEPTUNE METER COMPANY, 19 West 50th St., New York 20, N. Y. 
Canadian Factory: NEPTUNE METERS LTD., Toronto 14, Ont. 


1957 





¥%, 


26 


ie 


* 


1495 MISSION SrREET, SOUT 


YOU WON'T FIND BETTER SERVICE. 


GOOD PUM 
IS VITA 


Recent talks and articles stress the value of GOOD SERVICE to 
the growth and profit picture in your business. We specialize not 
only in FINE PUMPS but in FAST SERVICE THAT IS UNEQUALLED. 





a 


* LARGE STOCKS of finished new pumps, re- 


placement pumps, and pump parts are maintained at 
all times, sufficient to assure you that our shipments 
won't be cut back for 3 to 6 months even should 
manufacturing be disrupted in an emergency. Think 
what this means to your own business in these critical 
times filled with international tensions. WE WILL BE 
ABLE TO PROTECT OUR ESTABLISHED CUSTOMERS 
IN ANY EMERGENCY. 


**WE MAKE MOST OF OUR OWN PARTS 


and are less subject to unexpected strikes or materials 
shortages than most manufacturers. We keep enough 
steel on hand to assure several years of normal pro 
duction. 


*KALL OPERATIONS UNDER ONE ROOF 


means NO RED-TAPE DELAYS between separate office, 
production, and shipping departments. YOU BENEFIT 
because production planning is easier this way. 


**WE ARE LOCATED IN A LARGE 
MANUFACTURING CENTER, 


one of the few served directly by all major transcon- 

tinental truck lines, air lines, and railroads. In addition, 

we believe in cooperation between manufacturer and 

shipper to get fastest deliveries from common carriers. 

Our service is FASTER than that from factories or . 

branches in smaller manufacturing centers, even though . 2 
me. “a 

> 


we may be farther from your bulk plant. ? 


sasige * i Se e's 


CE. SPECIAL PUMPS 
R FOR UNUSUAL 


é Piny 
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Knotty Pine Kourt, Toularosa, N. M., has 16 


By MARTIN A. BROWER © Associate Editor units, two less than the national average 
Yet, the motel uses 3600 gal. of LPG per 


year for heating and water heating 





, ere will be no utility ga courts, motor courts, motor hotel 


available for almost one-half or motels, the more than 56,200 


of the new motels that present mo establishments throughout the 
tel owners expect to build within United States which offer lodging 
the next few years. That’s right to motorists offer L. P. gas dealer 





Forty-six per cent of these motel a choice market for gas and appli 
will go up beyond the mains. But ance 
of these potential L. P. gas cus A look at a few statistics quickly 


tomers—only 26 per cent expect to hows the amazing growth of the D D ) 
use LPG. Oil will be selected by motel industry and the resulting D 
12 per cent and electricity by 32 market. During the past five year 


per cent lone, the number of motels in the 
™ 


Why in the world would a cost United States has increased by 30 —_— 


efficiency and customer-minded mo per cent while the number of motel 
tel owner prefer oil or electricity rooms has increased 38 per cent JUNE 1957 


to L. P. gas? There can be only \ total of 5000 new motels wer 
2 








one reason—these people donot built during 1956, and 5600 new 





know its advantages. Who missed motels are expected to rise during 

the boat? this year. And that is a potential 
market well worth going afte 

The motel market At present, there are more than 


Whether they are called tourist yne million motel unit Last year, 
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these erved 475 million guest 
The phenomenal growth of the 
motel industry has resulted from 
increased use if the automobile 
With the motor age 


tel age 


, came the mo 
America’s new superhigh 
Vay program, expected to put more 
businessmen and familie on. the 
road then can presently be im 
ayined, will result in even greate) 
increases in the number of motel 
But even aside from the increase 
in motel bu ini from additional 
automobile more leisure time and 
the ever-more-popular motor car 
Vacation there ha been inp the 


an increasing trend to 


Cases ya have not reached 


out that far. But motels are also 


main 
trung out along our highways in 


places where gas mains have neve) 
been seen and probably never will. 
It would be difficult to find an L. P. 
gas dealer anywhere in the nation 
who does not already have several 
marketing area. And, 
whether he knows it or not, he will 


motels in hi 


undoubtedly have many more in 
the coming years. It will be to hi 
advantage to find out. 

load offered by motels is 


While 87 per cent of 


The ga 
neat perfect 
the motels are open the year-round, 


providing a steady demand _ foi 


It takes 5000 gal. of L. PF. gas each year for water heating and restaurant uses alone in the 


100 room Lido Biltmore, Lido Beach, Sarasota, 


Fla. Storage is in a 1000 gal. tank 





ward use of motel in place ol 


ther types of lodging during the 


trip and at the destination 

A a 
doubled in six years 
10. ‘Today, 
dollar 
profit considerably higher than in 


result, motel busine 
and tripled in 
motels have a_ billion 
annual income and a_ net 


the average American busine 


The market for L. P. gas 


The number of motels now ope) 
ating and the continuing growth 
of this number provides both a 
replacement and a virgin market 
for L. P. gas and appliance Al 


though some states have a_ fai 


greater share than othe motel 


are in general sprinkled pretty 
well throughout the nation. Big 
gest concentrations are near the 


outer edges of cities, and in many 
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fuel, the rush 
the summer months. And the 13 


season comes during 
per cent not open all year operate 
on the during the six 
warmest months of the year. The 


averapye 


dealer who has several motels as 
customers can therefore be assured 
of a good load throughout the year, 
with less seasonal unbalance than 


is ordinarily shown by the same 
volume of domestic business. 

An excellent insight into the mo 
tel market is provided through a 
Tourist Court 


survey shows not 


urvey made by 
That 


only the type of account a motel 


Journal 
will be at present, but also points 
out that motel owners have expan 
sion in mind and will make excel 
lent customers for additional gas 
and appliances as time goes on. 
The American motel varies in 


ize from an average of 18 units 
to some of the largest which have 
everal hundred units. The aver- 
age motel, with 18 units, will have 
the units housed in an average of 
6.8 buildings. 

Now for the expansion plans 
Of present motel owners, 40 per 
cent reported that they will add 
new units within 12 months. The 
units to be 


average number of 


added was 7.9. In addition, 62.5 
per cent plan repairs and remodel 
ing within 12 months. 

But that’s 


cent of present motel owners said 


not all. Almost 12 pe 


they will construct a brand new 
court within 12 months. The L. P. 
vas dealer who finds a local motel 
owner who intends to build a new 
motel can be pretty well assured 
that it will be located in the same 
area, too, since 72 per cent plan to 
build the new court adjoining the 
old one and 15 per cent plan the 
new court for the same town. 

And what do they plan to build? 
The average size is 15 units and an 
average of seven will be units with 
kitchenettes. In addition, almost 
22 per cent will have coffee rooms 
as part of the new motel. And more 
than eight per cent intend to buy 
electrical generating equipment of 
their own. 

Now, 
make of L. P. gas and L. P. ga 


what uses can a motel 


appliances? Every existing and 


every new motel is a potential cus 
tomer for heating, water heating, 
kitchenette cooking, laundering, 
and air conditioning. Many of them 
will also need fuel for swimming 
pool heating, restaurant or coffee 


shop cooking, and incineration 


Heating 

A properly-heated room is. of 
top importance to a travel-weary 
guest on a cold night. A motel 
operator therefore needs the best 
possible room heating system at 
the lowest cost commensurate with 
cleanliness, dependability and 
safety. 

Because motel buildings house 
an average of less than three units, 
forced air central heating is usual 
ly out. Where a motel has one o1 
more major buildings with many 
units per building, however, a cen 
tral forced air system can be used 
in each building. A wet central 
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T | j , 
heating plant can be used f rr sepa ity oO as sh ad fi , new ras dealer in 


rate t P , , 
rated inits since the wate 7 central heating plants and a xist mind i roing to turn d 
| 


team travel in undergy ind pipe ing oil-fired 


burne. hould | motel’s request for 
and heat loss l 


reasonable onverted to the clean, L¢ vate heater and the 


Individual space heaters are b vo fuel offers all ear-round ummer - heavy 


far the most popular method of age f gas for heating. It md. Yet, plenty of L. P. ga 


heating motel Wall, floor and to the L. P. gas dealer to make e al apparently overlo 


cabinet heatet can be ized to the tain that operatol ot existll re ich a ale Table I\ how 


room or sulte of rooms and provide ontemplated motel kn { too many individual water heate! 


each motel unit with its individua fact ise electricity and oil And Table 


ource of heat. Radiant heating 


: fantasti conversion 
also gets its share of the market Water heating 


large central Wate 
Statistics on heating system 7 Plentv of hot water for b ‘ hen 


existing motels is given in Table / owering, shaving 


Ga already ha a grip on the kite hene tte unit f p king Kitchenettes 


individual heate market in mote] n dish washing an t I Mote vhich have nits equipped 


Table IT show the position of gas a vell-run motel The hot wate) vith kitchenette ise hot plat 
ator More 


heaters, by i entra than 43 per cent of the ote] re 
Individual heaters offer a definite Val heate 


n relation to the other heat yrovided by individual domesti range and refriget 
ource tvpe vatel 
or b he cent. port that they have an average ol 
replacement market for updating heating ystem where ch eight kitchenette unit 

present ga heaters and for replac ise A breakdown i nown ! (ood ze cooking equipment 


ing heater operating on electri Table Til predominant in th kitehonett 
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TABLE |. HEATING SYSTEMS IN EXISTING MOTELS V. SOURCE OF HEAT FOR CENTRAL WATER 
Type %, of Motels Average No. of Outlets HEATERS 





Central hot an 4 ." Heat Source , of Hot Water Heaters 
Central wet heat 

Radiant heat 

Individual heate 


i] 


Vi. AVERAGE NUMBER OF KITCHENETTE 


TABLE Il. SOURCE FOR INDIVIDUAL APPLIANCES MOTEL 


HEATERS 


Appliances Number 
Heat Source of Heaters fs ) Suriahtnad pb asessvs 


Ga 76 
Electricity 1 


{ 
i. 


TABLE Ill. WATER HEATING SYSTEMS IN EXISTING Vil. COOKING HEAT USED IN KITCHENETTES 
MOTELS 


Type /, of Motels Ave. No./Motel Ave. Total Cap./Motel 


Heat CE of Motels 





far 
Individual ( »® 

Central ] 

On heating 


TABLE Vill. AIR CONDITIONING IN MOTELS 
TABLE IV. SOURCE OF HEAT FOR INDIVIDUAL , ies 
ype dd ‘ ) ; 


WATER HEATERS an 


Heat Source /, of Hot Water Heaters 
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units. For proof, see Table VI. The 
cooking fuel? See Table VII. 

In addition to the replacement 
market and the market for kitchen 
ette equipment in new motels, 6.9 
per cent of the motel owners re 
ported plans to add kitchenette 
within 12 months. Every range 
replacement and every new range 
mode! 


hould be a gas And a gas 


refrigerator is highly desirable for 


motels, since silent operation and 
an abundance of ice cubes are both 


of top importance, 


Laundry 


Almost one third of the motels 


have their own laundry. This is 
for heavy duty laundering heets, 
pilloweases, and towel In addi 


tion to the 31 per cent which now 
have laundries, more than 10 per 
cent of the motels reported plan 
to add laundry equipment within 
12 month During last year, 24 
per cent added laundry equipment 
of some type 

Laundries require a large hot 


When 


average of 


water supply and drye 
doing laundry for an 
IX units, a motel operator using 
L. P. ga 


machine water and for firing the 


for heating the washing 


dryers will provide an excellent ga 
market in addition to the wate 


heater and dryer sale 


Air conditioning 


Summer air conditioning a 
makes a good load. It provides a 
big fuel demand during the sum 
mer months, balancing the winte) 
heating fuel consumption, A cen 
tral cooling system in a motel can 
provide an especially lush demand 
for L. P. ga Table VIIT show 
just how wide open the market 
till 3 

Kvery motel would like to be 
able to put up a large sign stating 
“All rooms air conditioned,” Ait 
conditioning manufacture) have 
figures which show business zoom 
ing When such a sign goes up. An 
air conditioned motel room is a 
haven on a hot summer day or 
night. 

And motel owners know thi: 
Fifteen per cent of the motel own 
ers reported that they plan to in 
tall air conditioning in their pres 
ent motel. These persons already 


want air conditioning, they only 
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have to be sold on L. P. gas air 
conditioning. And those who don’t 
plan to install summer cooling at 
present can be sold on L. P. gas 
cooling and cooling in general at 
the same time. 

It takes selling but the results 
are worth it. Dealers who have 
motel accounts with all-year air 
conditioning report high gallonage 
figures for these customers. Two 
motels in the Pacific Northwest 
might be compared as an example 
One has 16 units, the other twice 
as much—32. Both use LPG for 
heating and water heating and 
being in the same part of the 
country, they both have the same 
relative demands for heating and 


2 Soh 


by BUTANE-PROPANE News next 
month. 

Only 2.6 per cent of the motels 
have swimming pools, but at the 
time of the survey 5 per cent 
planned to add one within 12 
months. There is little doubt that 
with America becoming more 
swimming pool conscious, swim- 
ming pools at motels will take a 
huge upward jump in the coming 


years 


Restaurants and coffee shops 


A motel coffee 
hop is no different from all other 


restaurant or 


restaurants of the same size. The 
facility is both for the 


motel 





It gets cold in Vancouver, Wash., but L. P. gas keeps guests of the Pacific Motel warm. In 


addition to room heating, LPG is used to heat water for the 32 units and for cooking in 


motel kitchenettes. Approximate annual LPG gallonage: 10,000 gal. Business peak: June 


to September. 





water heating. Yet, even though 
the motel with 32 units is twice a 
the other, the L. P. gas 


consumption of the two are exactly 


large as 


the same because the smaller one 
has L. P. gas air conditioning. It’s 
almost 


seasonal load is exactly 


balanced, 


Swimming pool heating 

Heating water for swimming 
pools is a growing market for L. 
P. gas. The growth of the number 
of swimming pools, private and 
commercial, and the accompanying 
pool heating in recent years is so 
fabulous that it will be covered 


convenience of the guests and for 


highway travelers who are not 


guests at the motel. These installa 
tions vary in size from small coffee 
hops to large and luxurious 
restaurant 

Nineteen per cent of the motels 
have restaurants with an average 
seating capacity of 44. In addition, 
almost 6 per cent plan on adding 
a restaurant within 12 months. 

Uses for L. P. gas include fuel 
for the cooking ranges, baking 
quick fry 
tables, refrigerators, coffee urns, 


ovens, units, steam 


deep fryers, and dishwashing 


units. 
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Gas is the favorite by far for 
restaurant cooking with more than 
62 per cent reporting they cook 
on gas and only 18 per cent re- 
porting electric ranges. More than 
8 per cent of the refrigerators 
are gas units whereas almost 69 
per cent are electric. 
Incineration 

Incineration by L. P. gas can be 
an important part of the motel 
market if developed by the LPG 
dealers. Already becoming highly 
popular among domestic buyers, 
motels should be even more 
enthused. But like any relatively, 
new item, gas incineration has t 


The beautiful Suntide Motel, Lido Beach, Sarasota, Fla., heats guests’ rooms with LPG (all 


News correspondents stopped at 
16 motels which use L. P. gas for 
one or more purposes. Fuel con- 
sumption figures were not avail 
able for three, but average usage 
at the other 13 is 1170 gal. pe 
month. Average size of these 13 
motels is 45 units. Included wa 
one super motel with 100 units 
and an LPG consumption of 5000 
gal. per month. If this one is not 
included, average consumption for 
the others is 850 gal. per month 
for an average of 41 units. 

LPG consumption data on each 
of the motels is given in the 
captions on the picture’ pages 
which follow. It is enough to say 
that having even a medium-size 


55 units), heats swimming pool water, and offers quests LPG cooking equipment in the 


kitchenette apartments and in the modern restaurant. About 12,100 gal, of LPG are used 


annually. 





be sold. The market is almost com 
pletely open. With few exception 

motels have been barely tapped in 
this regard. 

Motels have a huge amount of 
rubbish to get rid of daily and 
open-air burning is not a practical 
answer. It takes time, it causes a 
smoke and odor nuisance to the 
motel guests and it is a fire hazard 
Efficienct and modern L. P. gas 
incineration is the answer. The 
market is there for the taking. 


LPG consumption 
For the motel photo-survey on 


these pages, 3UTANE-PROPANI 


JUNE, 1957 


motel as customer for even on 
use of LPG is a nice piece 
business 


dealer sell 
total ga 


The more appliances the 

the motel, the more hi 
delivery at that one stop 
goe up. The more gas left pel 
delivery, the less delivery cost pe) 
gallon. It’s a nice load any wa 
you look at it 

The motels surveyed by BP? 
have an average L. P. ga 
capacity of 1110 gal. All have bulk 
tanks. 


storage 


Selling the motel market 
There are actually three motel 
markets. One is the market offered 


by existing motels for replace 


ment, conversion and additional 
equipment. This market is prob 
ably the toughest to sell. When 
elling for replacement the dealer 
must show the motel operator why 
he should do away with his old 
appliance and why the replacement 
hould be an L. P. gas appliance 
When 


motel man must be sold on why it 


selling a conversion the 
will pay him to scrap one system 
in favor of another. And when 
elling additional equipment, the 
dealer must show why the exist 
ing equipment is not enough for 
the job 

the market offered by 


existing motels which are 


Second i 
adding 
or planning to add new units. In 
this case there is no replacement 
problem, but the selling job is a 
There will 


tendency for the 


big one nevertheless 


be a natural 
motel operator to install the same 
type of appliances and equipment 
he has in the older unit If these 
ire not gas, he must be shown why 
the new equipment and appliance 
hould be gas. But even if the old 
init have gas-fired equipment, 
the competition from other fuel 
and electricity will be strong 

The third market ij the one 
offered by new motel In most 
cases, the field will be wide open 
Here it 1 the L. P. ga 


elling against other types of ap 


dealer 


plianes and equipment te J 


important to be there first and to 
have the most to offer. The fact 1 
the L. P. gas dealer has the most 
» offer, but he must show that to 
the potential motel operator: 
The best way for a dealer 
to make a list of all mote 
marketing area Hi 
and service men can help 
that. The dealer will probably 
familiar with many of the 
‘| operators already. Then call 
operators for an appointment 
be take them to lunch. But 
you pick them oO that 
a good chance to case the 
first hand 
When 


t, you almost 


elling to the motel mat 
alwa\ Can pet 
right to the man who doe the 
buying and do it with no trouble 
at all Mote! are owned b 
ndividual owners in 77 Yr cent 


the cases and by partners in 
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14 


trie 


per cent. An 


owner manage 


| 


themselve 


vhi 


triking up a relation 
notel operator 
lealey 1 


the mots 


il he mote f 


If the motel man plan 


more init or putting 


mot 
Arie 
ike 
th 
iit 
il 
ne 
per 
He 
pot 


ine 


thie 
oth 
the 
pli 
ine 


ivreeable to the motel operator 


vh 
(ype 


ol 


Like all other type ol bu Ine 


mo 


vi 


el, there | no time 

ork on him like the 

i motel operator are 
ly to hi heard hethe 
yl rit 

e the 

rse, the 

motel 

mit taken 

hould do tha yularl 
ential commercial, residential 
! indu trial custome} 

yong 
elling 

other 

er motel operator know 

new gus equipment and ap 

ince old to a certain motel 

1 let them know vh the L. P. gas heats 
ision to buy them wi made. If 19 rooms of the 
way Motel Des 
Moines, Wash. Just 
over 7000 gal. of 
LPG per year do the 


heating job and sup 


oO Wa old, bring over the other 
rato to see and feel the effect 


the new installation 


ply cooking fuel to 
| Ve yrob 4 
tel ha és lem If the L, the kitchenette 


dealer can help solve them, he epertments 


on his way to a sale. The tw 


most pre ing problems of motel 


unre 


ot 


very much like those of any 


er busine \ccording to 


imerican Motel mayazine they are 


ri 


In 


ing costs and volume of tratli 


other words, motels want to do 


more busine and want to cut 


co 

Col 
“ait 
rel 


mi 


ts. L. P. gas can help on both 
ints. A motel with gas heat, va 
conditioning, gas cooking and 
rigeration, a gas-heated swim 


ng pool, a_ gas-fired laundry, 


gas-heated water and gas incinera 


tio 


cus 


n cannot fail to attract more 


stomers, satisfy these customer 


and do so at lower cost 


Irie 


‘he time to start 1 now. It 


ght take no more time to sell a 


tel operator on an L. P. ga 


wall heater than it takes to sell a 


mestic customer. But wherea; 


the domestic customer might want 


e, the motel man might want 30 


The market is big and getting 


bigger. It’s worth going after. @ 
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Electric heating was 
thrown out here in 
favor of central all 
year heating and air 
conditioning with 
L. P. gas. In addi 
tion to heating and 
cooling its 33 units 
with LPG, the Egyp 
tian Motel, Grants 
Pass, Ore use 
LPG for heating mo 
tel and swimming 
pool water and for 
running clothes dry- 
ers in the motel 
laundry Consump 
tion is 20,000 gal 
per year. Owners Mr 
and Mrs. K. Johnson 
find that L. P. gas 
does a better job 


We found we would 
need air condition 
ing and that a 
switch to LPG from 
electricity would be 
cheaper and allow 
us to heat and air 
condition with the 
same equipment.’ 
That's why Mr. and 
Mrs. J. Jones, owners 
of Oak-Lo Motel 
Dunsmuir, Calif 

changed to LPG. 
They use it for 
water heating, too 
A 1000 aal. tank 
supplies the motel's 
10,000 gal. per year 


consumption 
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Open all year round with the heavy season June to October, the per year for its 18 units. L. P gas heats rooms 
Ponderosa Lodge, near Estes Park, Colo., uses 7200 gal. of LPG and fuels four kitchenette ranges. 


It takes five bulk tanks, three 1000 gal. and 


” 
ae) 
wey 


two 1150 gal., to supply the approximately 
25,000 gal. of L. P. gas used each year by 
the Park Plaza Motel, St. Louis County 
Mo Part of a motel chain. the Park 


bite 


5 


Ay 


Plaza uses LPG for heating, water heating 


$332 


clothes dryers and for restaurant appli 


ances There are 78 units in the motel 


” New wings are presently inder constructior 


; “i TRE yee 
Bir)s Set iat eihecd 


"gee <9 Morte” se RO ~ 


t 


A 500 gal. tank stands behind the picturesque Twin-Six Auto Court, Workmen dress up the Estes Park Motel. Estes Park 


on highway 66 in St. Louis County, Mo. Coal was used for water another busy summer season. L. P gas from two tanks 
heating, but that took a lot of time, a lot of work, and was a capacity of 1500 gal. is used here for heat ng the 
downright nuisance. Now LPG heats the water for the 24 units heating, firing the clothes dryer and heating water for 


About 9000 gal. are used each year for that purpose pool 
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Big and small, plain and fancy, all of 


Be Bie as fog oe 


The Crown Motel, Treasure Island, St. Petersburg, Fla., keeps guests cool with L. P 


the fuel for preparing food in restaurant at right 


"itera 
IE in ¥ 


COURTS Ip 


ie } 


« 
tee 
Only eight rooms, but each room has cooking facilities and that justifies the 


500 gal. LPG tank seen between the buildings. The Picacho Courts, six miles 
west of Las Cruces, N. M., uses 1400 gal. of L. P gas per year 


He ating, water heating and clothes drying are all done through the magic 
of L. P. gas at Twin Owls Motor Lodge (below) Estes Park, Colo. The 27 
units are open April | to November 


Lae en as 


Too large to photograph except from the air, the huge 
and swank Franklin Manor Apartments, Sarasota, Fla 
use L. P. gas for heating, water heating, kitchenette cook 
ing and for heating swimming pool water. LPG does 
the job—and does it well—for all 92 one and two bed 


room apartments and the office 
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Part one 
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a 4A 
Scientific Management Procedures 





Putting records to work 


EARLY everyone will agree 
N that this is the era of scien 
tific management. But just what is 
the meaning of the phrase? 

Many L.P. gas 
would agree with the statement 


dealers who 


would likely be unable to supply a 
completely accurate answer. 

For scientific management does 
not necessarily require any fan- 
dollar 
electronic giants spewing out neat- 


tastic new multi-million 
ly tabulated answers to manage- 
ment problems. It may require 
only a few relatively simple forms 
and procedures, and the use of a 
sharp management pencil coupled 
with the ability to analyze records. 

More than anything else, it’s a 
matter of attitude and approach 
It’s intelligently applying certain 
types of knowledge to the job of 
running a business. 


Sound simple? It i It’s little 


more than a matter of having op 
erating routines so arranged that 
they will give a running account of 
themselves. In other words, ade 
quate records. 

But not 
ake. Scientific management can 


records for records’ 


do a lot by analyzing them. It can 


find profit leaks or areas where 


costs are too high Once having 
spotted the weaknesses, it know 
where and how to take the nece 
ary steps to correct them. And 
finally, it takes those step 

Then it immediately sets out to 
study the results of the steps to 
find new weaknesses. And so on 
in a never-ending process 

Scientific 


heavily upon certain basic busine 


management depends 
aids, such as the balance sheet and 
the profit-and-loss statement. These 
are such basic reports that it would 


eem that every busine today 


By WILLIAM W. CLARK 


would be making use of them. They 
are, it’s true—but not necessarily 
with complete understanding 

rhe profit-and-loss statement is 
not a static record; it’s a working 
tool. If it’s not drawn up frequent 
ly, it’ 


pose. To be really valuable, a new 


not accomplishing its put 


one should be prepared each month 
It’s surprising how many L.P 
gas dealers are not preparing 
these records monthly 
Some time ago, the editors of 
BUTANE-PROPANE New 
urvey of 170 deale: 


made a 
, representing 
a cross-section—-geographically and 
by size—of the industry. One of 
the questions asked was, “Do you 
prepare and use a monthly profit 


and los stutement?”’ Sixty-seven 
dealers, or more than 40° gave a 
negative reply 

Of what value are such monthly 


report 37? 








and answer the second question—what procedures 


used ?—we engaged the services 


What types of management procedures are L. P. gas dealers 
using? What type should they use? To answer the first of these 
questions, BUTANE-PROPANE News recently surveyed dealers 
whole, 
their answers were not too encouraging. To analyze the survey 
should be 


ofa man with wide Cx pK rience 


across the nation on their management hahits. On the 


in L. P, gas dealer operations and husiness syste ms. The re sult 


is a series of articles in six parts. This is the first. 
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MANAGEMENT 
FILE 


the advice of G. E 
bury, secretary 
Horn 


aries, Fresno, Calif 


Wood 
treasurer of Van 
Butane Service & Subsidi 

“We have been able to find profit 
leaks and determine where to make 
avings In operating expenses as a 


result of these statement In many 


Instances we have changed our pat 
result of 


obtained from these state 


tern of operation as a 
figure 
ment uch as eliminating appli 


ances in some locations and closing 


Where we 
have had 


offices in some location 
have closed offices, we 
ome other business in town, such 
a8 an appliance store or feed store, 
take collections and orders for u 
“We also have a ‘net profit in 
centive’ pay system for all of our 
field employees in California based 


on these branch © profit-and-loss 


tatement 

“We feel that monthly profit-and 
lo tatements at the branch level 
Branch 


are very important 


managers, district supervisors, and 
top management all find them a 
very valuable tool. 

“Branch statements are made for 
the current month and year to date 
People receiving the forms then 
compare them with the same peri 
ods for the previous year or years 
to get a clear picture of how the 
branch is performing.” 

This, then, 


parative operating statement. It i 


becomes the com 


encouraging to note that this 


logical step. i being taken by 
practically all dealers who take the 
trouble to prepare the profit-and 
loss statement itself 

Still, 


for comparing one period against 


simply compiling records 
another is not necessarily enough 
To analyze one period against an 
other, a yardstick is needed 

The yardstick might well be the 
gallon of fuel. Such a unit was 


36 


recommended for use by F. I. Rowe, 
treasurer of the 


Seattle, in a talk he made 


Liquefied Gas 
Corp., 
before a gathering of L.P. gas men 
ome months ago. 

“The use of the unit cost factor 
will often reveal an unfavorable 
condition or trend not detected in 
review of the total costs,” said Mr. 
Rowe. “Companies having branches 
can adopt this type of statement for 
a medium 


each branch. It provide 


of comparison between branches, 
particularly where they have com 
parable gallonage, physical facili- 
ties, and manpower.” 


Woodbury s 
to be 


advice as to the use 
such reports is 
“Make it avail- 
able to the person responsible for 


made of 
echoed by Rowe. 
the operation covered by the 


analysis,” said Rowe “Giving 


PERSONAL MESSAGE 
1O MANAGEMENT 


we business 
You can't ¢ yntrol your 


dAaet and 
ithout a budget, 
propet ly wi 

udaet 
’ : ykable buda 
you can't make e wor 


you can 
» statement that you 


‘ 
under stam. 


credit for any meritorious results 
and pointing out where it is below 
par creates a challenge. It is un 
fair to criticize a manager or 
upervisor for an unfavorable op 
eration when he has no knowledge 
of existing conditions.” 

Ideally, one company’s operations 
hould be compared against those 
of a number of other companies, 
or of the industry as a whole. Un 
fortunately, obtaining such figures 
is a different matter. Annual re 
ports of other companies is one 
ource, but the difficulty of obtain 
ing ones that cover parallel opera 


tions Is obvious, 


One firm that specializes in do- 
ing accounting for small business 
the Accounting Corporation of 
America—regularly compiles man- 
agement guides for distribution to 
its subscribers. These are industry- 


wide comparative operating state 
ments drawn from the consolidated 
reports of these same subscribers. 
However, such guides are only 


those industries in 


prepared for 
which the corporation has enough 
make up 
comparisons. At latest reports, the 


clients to really valid 
L.P. gas industry was not one of 
them. 

All these aids, however, valuable 
as they are, still only carry us 
half way. Once we have detected 
an operational weak spot and de- 
cided to correct it, how do we know 
where this step will lead us? Ob 
viously, what we need is a budget. 

This is a point at which many 
LPG dealers come to a halt in their 
application of scientific 
Only a third of those 


who use operating statements are 


manage- 


ment aids. 


also using operating budgets. 

They've taken their bearings and 
made their fix. Did they throw 
away the compass’? 

In setting a course for a future 
operation, the first consideration 
must be the selling price of the fuel. 
How is this to be arrived at? 

Dealers throughout the country 
have long been bothered by price 


Many 


suit, 


have 
grumblingly effec 
letting the competition set 
Then they 


waiting to see if 


cutting competition 
followed 
tively 
their prices for them. 
grit their teeth, 
the other fellow will go broke be- 
fore they do. 


Maybe he 


is actually in a position to cut his 


But maybe he won't. 
prices and they are not. 

Maybe, as Mr. Rowe suggests, he 

1. Has had less borrowed funds 
for present and future fixed 
assets. 

2. Has had larger working cap 
ital to 
buying of inventory stock, thus 


finance greater volume 


obtaining lower prices and dis 
counts. 

3. Has more efficient operating 
methods. 

1. Has superio: 
equipment, 

5. Has a bette 
ing customer storage. 

6. Has a faster method of fill- 


ing customer storage. 


transportation 


system of fill 


7. Has a lower overhead 
8. Has a higher 


centage. 


‘ollection per- 


9. Has less bad accounts 
If any or all of these advantages 
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exist, he can undersell you and stil] 
make a profit. 

All of these considerations are 
matters of costs and financing, and 
Mr. Rowe declared that more at 
tention should be given to them ir 
After all, 
the price a dealer sets should be 


setting a selling price. 


one that “returns the cost of goods 
sold and all other costs, plus a mar 
gin that will assure continuance of 
fixed assets and give a return t 
the owners for the capital risked.”’ 
Financing requires a look into 
the operational future—in other 
words, a budget. Receipts and dis 
bursements for the coming periods 
must be estimated in order to deter 
mine working capital requirements 
These should be set up on both 
long-term and short-term bases. 
“Such a projection,” said Rowe, 
“will tell you whether you can meet 
your existing debts when due and 
to what extent additional debts can 
be incurred, thus avoiding the pos 
sibility of over-expansion or crea 
tion of excessive inventories be 
yond your ability to pay 
within 


Operating 
your budget avoids the 
necessity of short-term loans, with 
their interest expense, as an addi 
tion to your costs.”’ 

This projection or budget is sim 
ply a forecast of cash receipts and 
disbursements based on detailed 
projected estimates of all sources of 
cash receipts and their application 
to meet current capital and long 
term expenditures on both a month 
ly and an annual basis. 

The result is the cash balance ex 
pected at the end of the period 
covered. 

A financial budget carries thi 
study a step further, giving a com 
plete picture of the effect of the 
estimated operations for the com 
ing period on assets, liabilities, and 
In effect, it’ imply a 
preview of the balance sheet at the 


net worth. 


end of the year and the end of the 
month 

Data used to compile this budget 
include items in the balance sheet 
at the close of the last period, ad 
justed up or down by changes ex 
pected to result from the planned 
operations contained in a master 
budget or estimated profit and lo 
statements, and estimated receipts 
and disbursements in the estimated 
cash budget 


These latter budgetary cor epts 
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BPN MANAGEMENT SURVEY 


Do you prepare and use 
a monthly _ profit-and- 


loss statement? 


Yeo .... C% 
NO... 40% 


have led us in the back door, so t 

peak, into a consideration of the 
master operating budget itself 

This is the key to the plan, the 
means by which the dealer sets up 
performance standards for reve 
nues, costs, and expenses that he 
feels are most likely to produce a 
desired profit level for the period 
being budgeted. It is with this that 
he sets up his comparisons of actual 
performance. 

In setting up a budget, a certain 
veriod should be selected, such as a 
year or a complete operating cycle 
Sale hould be estimated first 
Then a desirable (and attainable 
net profit figure should be set. De 
partmental budgets should be pre 
pared, then combined into a maste) 
budget. This then should be com 
pared with the desired net profit 
and revisions made to reconcile an 
difference 

Finally, both annual and month 


budget hould be prepared The 


BPN MANAGEMENT SURVEY 


lf you use a monthly 
statement, do you also 


use operating 
budget? 


Yao... 080 
NO... 67% 


one gives long-range planning. The 
second gives flexibility and control 

A rigid budget can, of course, 
defeat its purpose. The require 
ments of flexibility calls for a bud 
get that will realistically take into 
account the ups and downs in an 
annual cycle 

In setting up a flexible budget 
both fixed and variable income and 
expenses must be determined. Fixed 
increments will remain. constant 
throughout the year, despite income 
variable 


direct 


or volume of busine: 
increments dip and rise i 
proportion with if 

lo chart the two 


ale hould be projected month by 


Incremet 


month for the coming year. Then 
the percentage of each month 
volume to the grand total should be 
computed 

Now, the expenses of the highest 
and lowest months should be esti 
mated. The expense for the lowest 
month then becomes a fixed ex 
pense; the difference between the 
two figures is the variable expense 

The variable expense should now 
be related to the sale 


that is, the difference between the 


variable 


revenues for the lowest and highest 
Each theoretically should 


increase or decrease in direct pro 


month 


portion to the other 

But for easy use, we convert to 
a unit basi Thus, if the ale 
ariable is, say, $25,000 and the 
cost variable is $500, we know that 
for every $1000 increase in sale 
the ariable expense IS poiny tou 
crease by $20 

Given these figures, costs for the 
entire year’s budget can be charted 
along with revenue 

So now we have our budget 
cash, financial, and operating 
which are of no earthy value unle 
ve use them in setting the pri 
of the fuel, guiding our expan 


and holding down cost 
A budget system 
responsibilities where the 
t can alert department he: 
their weak point it can pre 
aste; it can show when and 
much financing will be needed 
guard against overexpan 
nwarranted optimism; if 
“ a afety brake and it 
management's abilit to 
to meet that plan 
t if 


Is no ipsth 


lingement 








Load balancing 


Ditchbank burning 


is BIG load balancer 





By CARL ABELL 
Editor 


The spread of irrigation 
through the nation's farming 
areas has created the need 
for new and more economi- 
cal means of weed control. 
Propane does it better, 
faster, cleaner, and kills in- 
sects at the same time. The 
same burning machines will 
clear drainage ditches and 
growth along highways. 





ITCHBANK burning is one o 
1) the most fantastic summer 
load builders that has yet been de 
veloped. It burns phenomenal 
amounts of fuel—12 to 300 gal 
per hour, depending on the size 
and type of equipment used. Con 
sumption is highest during the 
warmest months 

Its first application was on the 
irrigation canals in the arid and 
semi-arid regions of the South 
west. With irrigation spreading all 
over the country, the opportuni 
ties for developing this highly de 
sirable summer load are open to 
LPG dealers almost everywhere 
And its use will not always be 
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This super-dreadnaught ditchbank machine has 
burns between 200 and 300 gal. per hour to 


southeastern Colorado 


Part four 


| 
| 
i 


hydraulically controlled 12-burner head— 


clear banks of main irrigation canals in 





confined to irrigation ditches and 
canals—-it is needed just as badly 
for the control of vegetation that 
chokes the drainage canals in the 
wetter northern and northwestern 
states. 

Weed control along the margins 
of irrigation canals is coming to 
be one of the most important ac 
tivities of the irrigation districts. 
Our nation is running out of 
water, and unless we can step up 
the efficiency of its conservation 
and use, a good deal of our most 
productive western land will re 
turn to desert. Weeds growing in 
and along the water channels use 
up tremendous quantities of water, 


and they impede the flow so seep- 
age and evaporation cut down the 
amount of water that can be de- 
livered to the crop land. Since it 
costs money to put the water into 
the canals, some of that original 
cost is lost unless the water can 
be put on the land for irrigation. 
Since the farmer must eventu- 
ally pay all these costs, including 
transmission losses, the net result 
is increased cost of production. 
When passed on to the consumer, 
must be, it 


as it shows up as 


higher living costs, which every- 
body has to pay. 
Keeping the irrigation canals 


open for uninterrupted flow has 
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long been recognized as a serious 
problem, and past methods of com- 
bating the weed growth have been 
slow and expensive. Marginal 
grass, weeds, and bushes trailing 
in the water, or growing up from 
the bottom of intermittently used 
ditches, cause the water to slow 
down. This not only decreases the 
delivery capacity, but also pro 
motes the depositing of silt, so the 
ditch gradually fills up. If the 
growth can be eliminated the ditch 
is practically self cleaning 

This is one weed control prob 
lem in which competition from 
chemical sprays can not offer seri 
ous competition. Some of the mo 
troublesome forms of growth such 
as the various water grasses 
which grow in the edge of the 
stream are not controlled by light 
chemical treatment. Using enough 
chemicals to kill this grass con 
taminates the water enough to 
damage the crops that receive the 
irrigation water. 

The other alternative is to clean 
the ditches with a combination of 
power tools to remove the silt, and 
hand labor to remove the growth 
along the banks. This has many 


disadvantages. It costs several 


times as much as burning. It de 
stroys the sealing layer of silt that 
has closed the pores of the original 
ditch surface, resulting in a long 
period of excessive seepage and 
water loss before a new seal 
established. It leaves rubbish in 
the ditch, which floats downstream 
and chokes the weirs. This re 
quires additional labor to main- 
tain the water flow. The destruc- 
tion of the ditchbank sod permits 
heavy bank erosion when the oc 
casional heavy desert rains occur, 
and this again reduces the ditch 
capacity. And if weed seeds are 
present, which is almost always 
the case, the banks are replanted 
and the seeds that can float away 
are carried on into the fields to 
promote weed growth there and 
increase the labor and cost of 
crop production 

Control of this ditchbank 
growth with flame offers advan 
The ideal 


procedure is to start with a clean 


tages all along the line 


ditch. The weeds are allowed to 
until the first 
establishes a 


dense root growth in the banks, 


grow seeds are 


nearly ripe. This 
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One man operated outfit tears into growth choking canal 


Photos ourtesy Manchester Welding & Fab 


mounts on standard 


tractor, and pulls 500 gal tank which must be filled twice for full day's work 





Light burning outfit suitable for large farms and plantations 


swung to burn on either side of pickup. 


Frame in tailgate may be 





vhich serves as a binder against 
weed “ure 


then killed with a driving flame 


future erosion rhe 
that penetrates to the ground. Un 
less the growth extends out into 
the water enough to impede the 
killed 


They dry up and pro 


flow, the weeds are left 


tanding. 
vide extra free fuel that helps t 
burn the regrowth when the flam 
ing machine is 
job By 


growth a well established dense 


again put on the 


burning after each re 


od is maintained along the bank 
Wher 


a consistent burning program ha 


but seeding is prevented 
been carried out over a period o 
everal years it has been noti« 
that the ditches are kept f 

ilt, and the weed growth 


irrigated fields has been 


as much as 65 per cent 

Burning ditehbanks in dense 
growth requires a speed as slow 
After a 


flame control program is well un 


as one mile per hou 
der way, the regrowth may be 
atisfactorily killed at speeds as 
three mile pel hour. With 


burning possibly 


high as 
t big machine 
200 gal. per hour, this looks like 
t heavy expense. That's a lot of 
fuel, but the total cost is the pur 
chase of the fuel, the wear and 
tear and overhead on the equip 
ment, and the labor cost—gen 
erally one or two men. Clearing 
with machines and hand labor run 
as high as 800 to $1000 per mile, 
ind the operation must generally 
be ‘peated at least every 


veal The weed control with 





Ditchbank burning ... Plenty opportunity 
for dealers in South and Midwest, too 





ing machine eldom costs more 
than 20 per cent of that amount 
and under a flame control program 
the ditch will 


moval of silt by 


eldom require re 
mechan al mean 

Some types of water growth re 
quire special treatment. The heavy: 
reeds, like tules and cattail 


from jointed underwater roots that 


vrow 
have great vitalit Their growth 
in a ditch or canal can best be 
prevented by hand removal as soon 
us the new seedlings first appear 
If allowed to grow into dense 
almost 


clump hand removal } 


impossible. Established clump 
must then be killed by 


roots, which i 


killing the 
quite a chore. They 
can be controlled fairly well by 
evere burning of all the exposed 
plant just before seeds develop 
The roots have then almost ex 
hausted themselves producing 
It helps if the ditch 
cun be emptied or the water level 
After the 


eared with 


plant growth 


reduced before burning 
top growth has been 

the flame it absorbs large amount 
of water Fermentation sets in, 
and the acid solutions are drawn 
down into the root most of which 


ive killed. A 
from the 


new growth appear 
urviving roots the treat 
ment should be repeated, It take 
everal treatment to completely 
kill the plant and the growth 

1} 


will come back a tronp as evel 


if control is relaxed 
Perennial weed require more 
persistent treatment than annual 
Bushes and ber Vine also re 
quire repeated burning for com 
plete kill Such work that is re 
quired more frequently than the 


reyular overall burning j yen 
erally of pott 


best be 


nature, and can 
handled with a single on 
double burner hand torch 

Weeds that grow a heavy crown 

leaves, uch as the heavy this 
tles, cannot be killed by burning 
ilone after they are growing vigor 
thick 


roots o7 heavy pune he of leave 


uusly enough to produce 
The crown bud | 0 thoroughly 
protected by the leaf cluster that 
it 3 not 


killed, so new growth 
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prings up just as is the case with 
mions or carrot 
(,00d uccess ha been obtained 


by following the burnings, after 


the ieave have begun to wilt, 
ith a weed oil spray. The oil 
readily absorbed into the damaged 
leaf tissue, and it passes into the 
root with the sap to kill the weed 
Neither the oil nor the burning 
lone will do the job, but togethe) 
effective Afte) 


hese weeds have dried they can 


Ine “are most 


be burned right out of the ground 
Ihe eem to have just enough 
ubsorbed oil to smoulder like a 


vick and they sometimes burn 
down for an inch or more into the 
oll 

There are many opportunitie 
for developing gallonage through 
ditchbank burning in the Midwest 
and the South where the use of 
irrigation is being extended rapid 
ly Many of the sprinkler irriga 
tion systems now being introduced 
yet their water from small canals 
or ditches installed by the in 
dividual farmers or plantation op 
erator They are not ordinarily 
in use throughout the season, be 
ing filled only when the water | 
needed for the crops. Weed growth 
August 


along the ditches is heavy 


yenerally the driest month, 
when irrigation is most likely to 
be needed. By this time most of 
the annual weeds, and of course 
the Johnson gra have produced 
their seeds. Putting water through 
the ditche 


ties of weed seeds into the prin 


carries great quanti 
kle) ystem If the seed vo 
through the sprinkle) they are 
thoroughly distributed through 
the crop If the eeds clog the 
prinklers extra labor is required 
to clean them out. These ditche 
in normally wet farming sections 
need burning even more seriously 
than in the desert areas 
Drainage ditches in wet area 
have the same trouble with chok 
ing weed growths as the irriga 
tion canal Handling the prob 
lem is just as expensive, and of 


fers certain special difficulties be 


cause they remain full of water. 
Where the water level can be low 
ered even a few inches, results 
from burning can be improved. 
Sometimes the flow can be inter 
rupted with a small dam long 
enough to do a good job of burn 
ing. Or it may be possible to 
divert the flow by pumping 
through a run of the same type of 
portable aluminum pipe that is 
used in the sprinkler irrigation 
systems. Heavy growths of unde) 
can not be controlled 


They should 


uncovered long enough 


water mosses 
by fast 


either be 


burning 


for the water to dry off the plant 
surfaces, or be exposed to the 
flame long enough to practically 
boil them to death. The stream 
side growth and water grasses are 
controlled exactly as they are in 
irrigation ditches—-simply and 
quickly if the flame can hit them 
when they are not drenched. 

All of this growth along canals 
and ditches forms an excellent 
harbor for insects that feed on 
Several 
yvrasshoppers tend to congregate 


Crops types including 
in these weedy areas overnight 
These and other flying insects may 
be effectively eradicated by burn 
ing the weedy areas early in the 
day, before the insects have 
warmed up enough to start flying 
Later burning is not so effective 
for insect control, as a great many 
fly away ahead of the burner. 

ditchbank 


weed control program it is well to 


In entering into a 


consider that a one-time burn will 
not do the job. The coverage must 
be repeated frequently enough to 
control the regrowth. If this is not 
done, the ditch owner will soon 
started 
to start with 


be right back where he 
The ideal treatment i 
a freshly constructed or recondi 
tioned ditch, and burn periodically 
from then on. A good program in 
banks well 


anchored with roots, but never al 


cludes keeping the 
lowing the weeds to go to seed 
This is the most economical pro 
cedure for the ditch owners, and 
saves a great amount of money for 
the farmers by reducing weed con 
trol costs. And it ji 
means of providing summer gal 
lonage for the L. P. gas 


ideal a a 


dealer. 
Equipment for ditchbank burn- 

ing is available in several sizes, 

and from several manufacturers. 
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include a 





The 


boom with the burner head on the 


larger machines 
end, swiveled so the flame can be 
thrown in any desired direction 
These large machines generally in 
clude a gang of four flamethrowe) 
ype burners. Position of the boom 
and the burner head is controlled 
by hydraulic or mechanical link 
age, depending on the make and 
model of the machine. Fuel i up 
plied from a 500 gal. trailer-mount 
ed tank. Larger machines for the 
largest size canals are available 
as custom-built units. Some of the 
large outfits require two men for 
operation, but one manufacturer 
produces a one-man outfit, hydrau 
lically controlled, which mounts o1 
the farmer’s wheel type tractor 
All manufacturers make smalle 
units with two or three burners 
on the head, operated either from 
the back of a 
truck, or from a platform built on 
the top of the fuel tank trailer 
These are suitable for small canals 


pick-up or light 


or farm ditches, or for area weed 
control in such locations as farm 
roads, implement yards, fencerows 
and turnrows. They are inexpen 
sive, and there is a big market for 
these units on large farms of all 
types and in every locality 

Single burner outfits are also 
available from all manufacturers, 
complete with fuel trailers. These 
are generally operated by a man 
on foot. Hoses of any desired 
length can be connected. These are 
small 


highly useful for clearing 


ditches and other weedy area 


and they are widely adapted to 
othe 


cactus despining 


special problem uch a 


Burning speed with the large 


machines ranges from one mile pei 


hour in dense growth to 
miles per hour in light work such 
as reburning. In clearing canal 
and large ditches the general prac 
to make the first burn just 


intense enough to kill the heavy 


tice Is 


weed growth, following a few da 
later, after the weeds have dried 
out, with a clean-up burn. Th 

keeps the trash from falling into 
added 


to keep the canal and the 


the water and 
work 


control work 


requiring 


from clogging ()r 
the later burns, the operation gen 
erally takes 


is only a few inches tall. It is sim 


place when the growth 


ply killed and allowed to stand un 
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Farm ditch becomes badly choked with weeds irrigation will carry millions of seeds into 


fields 
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The 
grasshoppers died 


first burn clears the dead vegetation and kills the live weeds and insects. A million 
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Photo courtesy Agricultural Equipment Co 





After the second burn the ditch will again carry full capacity, and is free from floating 
rubbish 
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Single burner hand torch, and side-boom gang burner used by Oregon State Highway 


Photo courtesy Petroleum Gas Corp. 


Department to remove weeds from rights-of-way. 





til there is need for another burn 
of the reyrowth. The dry grass and 
burn 


weeds killed by the previous 


then ignites and provides extra 


fuel, which reduces the amount of 
propane needed to kill the new 
yrowth 

Thi ame operating plan has 
been adopted for clearing highway 
rights-of-way, and is expected to 
develop into another major mar 
ket for LPG. In most locations the 
large ditchbank machines are ideal 
for this use. [Tt has several advan 


tages over weed control along 


roadways by chemicals” or oil 
sprays. These methods merely kill 
the growth, and leave the dry rub 
bish standings to constitute a fire 
hazard later in the season. By 
burning in the late spring under 
moisture conditions which will not 
allow the fire to spread, and fol- 
lowing up in a few days with a 
clean-up burn, the late season fire 
hazard is eliminated. If certain 
types of growth like coarse this 
tles, wild cockleburs, 


sunflowers, and bushes are pres 


parsnips, 


ent, it may be desirable to follow 
the kill-burn with an oil spray be 
fore the clean-up burn. Tests have 
indicated that these procedures pro- 
vide better weed control at less 
cost than chemical treatment, with 
the added advantage of practically 
fireproofing the right-of-way 

Any successful program for the 
ale of fuel for ditehbank burning 
and highway clearing begins with 


demonstration The LPG deale) 
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hould keep a machine available 
for demonstration use, and should 
show prospective users what it will 
do at every possible opportunity. 
There is simply no way in which 
thi story can be conveyed by 
words. It must be seen to be be- 
lieved. And one of the first people 
in the community who should be 
“converted” is the county agricul 
tural agent. The chemical people 
have already taken a long lead in 
educating these agents to their 
practices and their way of think 
ing. Here is the one competitive 
situation in which the chemical 
weed killers are completely vul 
nerable, and every advantage 
hould be taken of the opportunity 
to open up the minds of the ad- 
visers providing free sales service 
for those products at public ex 
pense. They will help the LPG in- 
if they 
unmistakably the 


dustry just as effectively 
can be shown 
advantages of flaming. And while 
demonstrating the effectiveness of 
flaming for weed control, it is al- 
Ways an advantage if the low cost 
can also be proved. This can be 
arranged quite simply by starting 
the demonstration with a full tank, 
and having the bulk truck on hand 
to refill the tank at the close of 
the demonstration. 

must be 


Burning machines 


available on a basis that is accept- 


able and economical for the user 
if this market is to be developed. 
Ditch companies generally operate 
on a large enough scale to make 


the purchase of machines advis- 
able. Some large farmers and plan- 
tation owners can and should own 
machines of the correct size for 
their needs. Some farmers do not 
operate on a scale sufficiently large 
to justify individual purchase. 
They can always go together in 
neighborhood groups and jointly 
purchase a machine. Where farm- 
ing contractors or large pest con- 
trol companies operate, there is al 
ways the opportunity for them to 
offer flaming as an added service 
for their customers. And there is 
possibility that the 
LPG dealer can make a nice extra 


always the 


profit from the rental of burning 
machines. This has been done in 
many locations. The rental units 
are generally the smaller sizes, 
suitable for the needs of the farm- 
er who is not large enough to jus- 
tify ownership. They burn gas, and 
lots of it 

In promoting clearing of high- 
way rights-of-way, the job may be 
started by an individual dealer, 
working on the county roads. The 
big customer in this branch is gen- 
erally the state highway depart- 
ment, and in making this promo- 
tion it may be advisable for sev- 
eral dealers who are able to serve 
a large area to combine their ef- 
forts. This could be a productive 
activity for a state or local asso- 
ciation. A statewide highway weed 
control program would be of bene- 
fit either directly or indirectly to 
every dealer « 
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By L. H. HOUCK a good position for presenting cold 
facts. The school has been in oper 


HE school authorities of Craw- ation for five years and the L. P 
ford County, Mo., who had the 


7? ‘ yas heating system has operated 
great responsibility of choosing the 


heating fuel for the new Bourbon 
High School, can now accept the 


with exceptional economy. The su 
pended unit heaters in each room 


: have performed with amazing effi 
congratulations of the taxpayer ciency at no maintenance cost and 
for selecting economical and re the quality of the heat has alway 
liable L. P. gas 


A wide selection of fuels—solid, 
oil, electric supported by claims 


been equal to vagaries of Missouri’ 


of economy and convenience, were 
important contenders. Because the . - ; 

. a " When L. P. gas entered classes at Missouri's Bourbon High School 
method of heating was to be in 


corporated into the design of the five years ago, it was used for space heating. It did so well that 
new school and because of rigorou school officials soon promoted it to hot water heating and cafeteria 
winters, the system selected had to eg@king chores, as well. That is the first part of the story and it 
eva poeta i la is presented this month. But the savings resulting from use of LPG 
tem for Bourbon High School can has given the story a second part which BPN correspondent Houck 
now be told from hindsight, always will tell next month. 
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high-low temperature winters, pro 
viding adequate, healthful, all-win- 
ter comfort for the 125 or more 
students. 

The schoo] has never been closed 
even in the most severe winters be 
cause of failure of heating system 


Only iced highways have kept stu 


dents away from classes. This is a 
izeable performance when you 
consider that here temperatures in 
winter may drop from 350° at noon 
to 15° below zero at midnight. This 

a test of any heating system. 
This sort of weather makes users 
vive thanks for the full tanks, de 
pendable pressures, and reliability 
of LPG 

For some tangible results, we 
switch you now to the office of 


i : ’ 
= 4 . dé , : , | , 
“> / George G. McMillan, superinten 
, ; . dent of schools of Crawford County, 
c \ ~ apes and principal of the Bourbon High 


‘ ® { School. a 

“Our high school building was 
finished in 1952,” MeMillan said, 
“and we've never had any variation 


Five years of continuous use of L. P. gas-fired suspended heaters have convinced Bourbon 
High School officials that LPG rates at the head of the class. Students are always comfort 
able, attendance is high and the LPG heating system has never failed 

of room temperature regardless of 
the outside temperature. The heat 
ers pick up the information relayed 
to them by the individually set 
room thermometers. We've neve} 
had to shut off any heater because 
of trouble and we’ve only had the 
routine service furnished by the 
vas supplier, which usually consists 





of a check and cleaning of the unit 
during the summer month 
“This type of operation is most 
important to a school because non 
varying and reliable heat, operating 
pre-set room temperature, pro 
motes better health, keeps down con 
tageous colds and improves schoo] 
attendance. Comfortable room tem 
perature promote better concen 
tration and study which results in 
better grades. To put it matter of 
fuctly, student just get a better 
education when rooms are properly 
heated 
“Because of our satisfaction with 
our LL. P. gas system here,” MceMil 
continued, “we recently install 
an lL. P. gas heating system in 
a new building for High Ridge 
School We have five pended 
init heaters there and a 1500 gal 
George G. McMillan , 
: ipply tank And we're 
Superintendent of Schools 
perfect service at what we 
Crawford County, Missouri ; 
is le cost than any othe 


ix suspended heaters like this one warn id fs 
COuUL ise 
Bourbon High's auditorium-gymnasium Tem 


. ; 
perature is non-varying regardless of how ie Bourbon High chool is a 


cold the Missouri winters get low, tornado - proof, modern - type, 


44 BUTANE-PROPANE News 





tory brick school building 

class rooms, halls, superintend 
ent’s offices, a large auditorium and 
¥Vmnaslum, a home economi aie 
partment, and « school lunchroon 
in a small partial basement 

Each room is heated with one 
or more Janitrol suspended unit 
heaters controlled by a wall thei 
mostat. Most of the ordinary sized 
rooms require only one heate) \ 
distinct advantage of this type ot 
heating is that each room cat 
be regulated independently of the 
other rooms 

The combination auditorium and 
yymnasium is heated with six ove 
head heate) The tv restroom 
are heated with wall type automat 
heaters and one overhead unit sup 
plies ample heat for the lunchroom 
and cafeteria 

LPG storage facilities at Bourbon 
High consists of six 1000 gal. But 
ler Blue Belle tanks located about 
200 ft. from the rear of the main 
buildings 

Bids are taken each veat 
upply fuel and Rolla Skelgas ¢ 
Rolla, Mo., owned by Martin Pa) 
ker, ha been the wce ful bidde 
for the past two yea rhe con 
tract includes the new High Ridge 
school 

The economy of the heating 
tem has probably exceeded all ex 
pectations of the authorities and 
has become a source of conside) 
able satisfaction by the taxpaying 
residents of the county 

A typical fuel bill for a heating 
eason Is given in these official fig 
ires for 1956, when the Januar 
bill was $730, the March bill 
$648.90 and the April statement 
$360.72. This total 
resented LPG delivered in the stor 


age tanks of both chools and 


of $1739.62 rep 


the amount consumed 

The bid was around 11 cent 
val. and the average consumpt 
is estimated at between 15,000 ; 
17,000 pal. pes choo] 
includes the ga ised in the 
teria, home economics depart 
and for water heating 

When the school wi; 
only conce 1oOn made 
power Wa in Vater 
30 and an 80 gal 
were installed and 
that the combined 110 gal 
would be sufficient 


However, the 
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Bourbon High gives LPG an A plus for 
heating, water heating, and cooking 


Electric range at right was once used to cook cafeteria meals but it 


Modern 


L 


Pp 


gas 


commercial range now does the cooking 


When two hu je ele 
tric water heaters 
failed to supply Bour 
bon High School 
with adeauate hot 
water due to slo 
recovery, the prob 
em was solved by 
a iding a 30 ja 1u 
tomatic p gas 
water heater ahead 
of the two electr 
fo act as ab ste 
furn shing water ? 


at 100 





LPG goes to school . . . Bourbon High sends 
the modern fuel to the head of the class 





Martin Parker, owner of Rolla (Missouri) Skelgas, throws the switch at his new bulk plant 


to start the comprossor which will empty the tank car in background. He delivers between 
15 and 17,000 gal. oer school year to Bourbon High 


Six 1000 gal. bulk tanks, 200 ft behind the school building, supply L. P. gas to Bourbon High. 





covery characteristics of electri 


water heating soon showed up and 
they were plagued with a shortage 
of hot water for a time 

This problem was temporarily 
olved by helping out the electric 
heaters with an L.P. gas automatic 
water heater installed ahead of the 
30 gal. gas 


electric heater rhis 


unit preheats the water to about 
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100 before it vets to the electric 


heaters. Since this booster system 
has been installed, the hot water 
has been adequate. But it has 
proved that the electric hot water 
heaters are not equal to the high 
peak demands of school use 

A somewhat similar situation de- 
veloped in the school’s lunchroom, 


where an electric range proved in- 


adequate for the peak demand when 
a hundred or more students swarm- 
ed down for warm eats. 


This problem was solved by in- 


stalling a large restaurant type 
Magic Chef L. P. gas range, which 
has a large top burner capacity, a 
large gas-heated griddle, and two 
large ovens. 

Although the gas supplier, Rolla 
Skelyas, is located almost 30 miles 
west of Bourbon, service has been 
no problem. The tanks at both 
schools are checked every two weeks 
during winter months as a hedge 
avainst bad weather that might 
make the roads slippery. 

tolla Skelgas starts filling the 
tanks to capacity in August and a 
serviceman checks and lights the 
unit heaters in early September. 
Thereafter, heaters and tanks are 
checked each month until winter 
weather sets in when they are 
checked more frequently to be sure 
there is always an ample supply 
of fuel in the tanks. 

Having a large customer like the 
Crawford County schools to supply 
has made a difference in the gas 
business of Rolla Skelgas, too. 

For several years the company 
hauled its gas from a bulk Skelga 
station at Rosetti. But last year, 
the firm put in its own bulk plant 
with a 30,000 gal. tank on a rail 
road siding in Rolla. Martin Parker, 
owner, told BUTANE-PROPANE News 
that having his own bulk plant was 
saving him $8 on every load hauled 
by his two tank trucks as compared 
with the other method. The com 
pany operates eight other gas 
trucks which handle filled cylinders. 
Service equipment includes four 
'4-ton pickups, a *4-ton pickup and 
a winch truck for setting tanks. 

The main bulk container, the 30, 
000 gal. tank, was shipped to Rolla 
Skelyas in one finished tank on 
A local unit 
of the National Guard wanted to 


two railroad flat cars. 


practice with some of its heavy 
military trucks and offered to move 
the huge container from the flat 
cars to its cradle in two concrete 
piers. Rolla Skelgas accepted and 
the tank was put easily in place 

And through this company’s fa- 
cilities, dependable L. P. gas con 
tinues to roll to the Crawford Coun- 
ty Schools—-warming rooms, heat- 
ing water, and cooking lunches to 


the full satisfaction of all. La 
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fo substitute tor water 


Nothing can take the place of water. And there is no satisfactory 
substitute for top-quality LP-Gas when it is vitally needed. That’s 
why more LP-Gas dealers are depending on Sid Richardson Gasoline 
Company’s year-around dependable delivery of first-quality product 
at a competitive price. 


Because of our independence from company-owned or controlled 
wholesale or retail outlets we are in position to help our customers. 
Our success depends entirely on the success of our customers. We 
offer you a contract assuring year-around delivery at competitive 
prices. Why gamble when you can obtain our proven performance 
at no extra cost? 


Let us tell you about our record performance and how we protect 
your interests. 


Sid Richardson 


GASOLINE CO. 
629 FORT WORTH CLUB BUILDING * FORT WORTH, TEXAS 


REGIONAL REPRESENTATIVES 


H.M. JONES MARVIN L. DOSS H.L. SCHMIDLEY WILLIAM T. CARL RICHARD L. KLIWE 
5123 NO. NEW JERSEY 3310 SYCAMORE 865 ST. PAUL AVE 3105 DEWEY 1027 WEST LOCUST ST 
INDIANAPOLIS, INDIANA MIDLAND, TEXAS ST. PAUL, MINNESOTA OMAHA, NEBRASKA DAVENPORT, [OWA 
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What should an LPG association do ? 


These programs paid dividends 





Part two 








(HNHE more than 50 state, re 
| yional, and local LPG asso 
Clation throughout the United 
States exist to fill certain needs of 
their members which the mem 
bers could not fill as easily or at 
all by working alone 


And, by 


benefit to 


extending very direct 
members, the local 
level associations hold their pre 

ent members and continue to add 
new one This in turn keep 
trony the membership of the na 
Which offer 

highly 
important benefits to every firm 


tional association, 


le direct but neverthele 


doing busines in the L. P. ga 
industry 

Safety chools and insurance 
ure a part of the program. ot 
almost every local-level associa 
tion as was described last month 
But also highly important are 11 
other activities which have been 
incorporated to a greater or lessei 
extent by various LPG associa 
tion These are promotion, legi 
lation, market development, intra 
trade relationship government 
cooperation, inter-trade relation 
hips, conventions and meeting 
information centet cost survey 
and accounting, credit) bureau 


and communication 


Promotion 


Promotion of | Pp 


never be overdone Just 


being carried on nationally by the 


LP-Ga 


level by individual dealer 


Council and at the local 


oltten 


nided by the Couneil, it can be 


carried on at the state and re 
yional levels by groups of dealer 
Promotion benefits the entire in 


dustry and is a worthwhile fun 
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tion of every L. P. yas association 


In some cases, notably the 
Miami Gas Institute, dealers have 
banded together and formed a 
promotion association in addition 
to their regular association. In 
most areas, however, the job is 
laid in the lap of the state L. P 
WHS ASSOCIATION, 

ln some cases across the coun 
try, associations have taken on 
the job of promotion to such an 
extent that 


crowded out 


other activities are 
In al] cases, it must 
be for the association members in 
euch area to decide how much 
time, effort, and money is to be 
pent for each activity If the 
yreatest need is for promotion, 
then such is justified 

The Kentucky LPGA has 
the best promotion programs. in 


one of 


addition to a well-rounded pro- 
yram of other activities. The Ken- 


tucky group’s annual participa 
tion in the University of Ken 


Farm & Home Week has 


been reported in the past and will 


tucky’s 


be the subject of a future special 
article. This year the association 
erected an all-gas kitchen as its 


exhibit. Dealers and suppliers put 


By MARTIN A. BROWER ® Associate Editor 





their efforts together to make the 
exhibit at the University a high 
spot of the event. In addition, 
Kentucky exhibits at the state 
fair and supplies literature and 
material to members for their use 
in local fairs and farm shows. The 
association also participates in 
the Home Economists’ annual con 
vention and trade show. 

The Minnesota Petroleum Gas 
Association has gone farther than 
any other association in becoming 
a permanent fixture at their state 
fair. The association owns and 
operates a building on the fair 
Named the “Hall of 


Flame,” it was opened for the first 


grounds. 


time last fall and 45,000 persons 
registered inside ‘see December 
1956, BPN). 

The unified highway sign pro 
gram, in which L. P. gas dealers 
and gas utility companys have co 
operated to cover the state of 
Oklahoma with signs boosting gas, 
was spearheaded by the Oklahoma 
LPGA. 
such promotion, Oklahoma deal- 


Realizing the need for 


ers, under the leadership of their 
association, worked out the details 


of the sign program with an ad 





This is part two of a two part article offering 14 activities from which. state, 


regional, and local LPG associations can select a program to suit their par- 


ticular goals. Included are descriptions of various association programs which 


have already paid off. Part one, which appeared in the May “Convention 


in Print’ issue, covered safety, schools, and insurance and presented criteria 


for developing an association program. 
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BEAIF2?D SET FILLING 


CHECK THESE FEATURES 


High Speed Jet Filling « Full Pump Capacity Fille: 
Valve « Trouble-Free Design Has No Moving Parts 
¢ Requires No Vapor Return Hose * Safe Double 
Back Check Filler Valve « Easily Converted to Two 
Stage Regulation « Pressure-Free Safety Liquid 
Withdrawal Valve + Simplified Radial Fitting De 
sign «© Hose-Saver Side Filling * Low Flush Mount 
ing * Easy Reading Gauges * Attractive Small 


Beaird Jet Filling Multivalve 
“Weather-Tight” Dome 


full pump capacity! 


OnLy BEAIRD HAS 11 Jer Finuinc. The exclusive new Beaird Multivalve that give 


filling speed you paid for when you bought your pump 


s you all the 
Now your drivers can make 
more deliveries per day use less fuel lower maintenance costs get longer, better 
service out of equipment. And the new Beaird Jet Filling Multivalve doesn't 


cost you one penny extra. This profit-making multivalve is soon to be standard equipment 


on Beaird aboveground Propane systems. (250 w.g. up) 


Beaird Jet Filling is also furnished on individually fitted Beaird 
Blue Belle and Beaird West LP-CGas Systems 


See how the Beaird Jet Filling Multivalve works... Please Turn Page 














Te Me ad Le 


HERE'S HOW IT WORKS 





. SAFE LIQUID WITHDRAWAL 


Phe Beard Jet Filling Multivalve has the added fea 

ture of a trul ile liquid withdrawal valve. The plug 
in the valve may be removed while the system is undes 
full pressure \ small dual purpose crew holds the 
ACE Ww valve in Closed position and eals the weep 
hole. Remo the screw equalize the pressure be 

tween the tem and the hand shut-off valve permit 


ti thr pring loaded exce How valve to open 





HOSE SAVING SIDE FILLING 





And you still get all of the Beaird plus features that have made Beaird systems 
the first choice of dealers and users everywher 


Highest Quality Construction @ Underwriters Laboratory Approval ¢ Moisture-Free — Complete Dehy- 
dration @ Weather-Weld Enamel Finish ¢ Profit Plan Financing e National Consumer Advertising ¢ 
Dealer Merchandising Aids « Good Housekeeping Seal of Approval e¢ Stocking Point Program e Complete 


Range of Sizes. 


THE J. B. BEAIRD COMPANY, INC. 


» a try wy another 


17 Ma product 


Clinton, lowa Stockton, California 


Shreveport, Louisiana 
LP-GAS & NH-3 EQUIPMENT 











REPRINTS The inside story 


of America’s finest 


from BUTANE-PROPANE 
News | BRN GEHR ECM LG ES 


~.. to help vou sell— 


to guide your staff— 


These important articles from past issues of 
BUTANK-PROPANE News are available as 
reprints. while they last, at the prices in- 
dicated. (Quantity discounts (same reprint) 
10 to 49 copies, 20% ; 50 copies and up, 30%. 


(Check should accompany order) 


Glasslined 

and Galvanized 
in Upright 
Agricultural and 


Agricultural flaming (March, 56) 16 pages 25¢ Table Top 
Whirlwind in a feather Models 

factory (Nov.,'55) 4 pages 10¢ 
Propane cuts cost of weed 

cont: n railway right 

of-wa) (March '56) 2 pages 10¢ 


Industrial 


Plumbers’ turnaces provide 

hot market (April, 56) 6 pages 15¢ 
LPG helps surface Nebraska 

highway (April, 56) 1 page 10¢ 


Power ’ : The off-center 
Full report on Chicago’s 1050 . . 
propane bises (July,’56) 8&8 pages 20¢ : flue make » the 
Douglas industrial trucks —S . differenc e 
show quick saving of con- 
version costs (April, ’56) 4 pages 10¢ 
Insurance for industrial 
trucks converted to LPG (June,’56) 2 pages 10¢ | Travels the Heat Further 


Leading paper company con [7 
verts fork lifts (June, ’56) 2 pages 10¢ ff Extra Heavy Tanks 


LPG precools California 
crops (March, ’'56) 4 pages 10¢@ , 
Small bus fleet article " }+_—$ ee 
(San Antonio and ‘ 
Wichita) (Aug., & Sept., 56 6 pages 15¢ 


4 
His “Carburetion Fingers” / ’ Extra Insulation 
ge (March 's6) 2 pages 104 | rl 


Heating | @ 
This fantastic infra-red heat (March’57) 8 pages 20¢ / Extra Heavy Outer Shell 
Selling LPG heating beyond 

the main the story of 

Cookga + (Nov , 55) 4 pages 10¢ 
Degree day counter saves 


the day (June,’56) 2 pages 10 \ 1 f 
We pate ae chools for less — cei ‘tf Combination Thermostat 
money, with gas heat (Dec.,’55) 4 pages 10¢ \ ry) and Safety Pilot 
General A with Built-in Filter 
Trial by fire (March ’57) 2 pages 10¢ 


And again in 1955—Gas is 

the safest fuel—NFPA 

fire loss report (Jan.,’57) 4 pages 20¢ 
Look for new highs in 

LPG sales in ’56 (Jan.,’56) 4 pages 10¢ 
Is the insurance picture 

better? (May,’56) 6 pages 15¢ 
Certified installation pro- 


motes safety, good will (May,’56) 6 pages 15¢ JOHN Woop COMPANY 
Heater and Tank Division 


B U TA N E = Pp re 0 u A N E N ews Conshohocken, Pa. * Chicago, Ill. * Red Ook, la. 


198 S. Alvarado St. Los Angeles 57, Calif, 
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The Del-Mar-Va Gas Association fries chickens on “the world's largest frying pan," fired 


by a | million Btu gas burner 


the area's annual Chicken Festival 


This is one of the association's promotional activities durin 
if 





vertising ayency and the program 
wis launched. A number of other 
tute associations have adopted 
the program. Others are moving 
in that direction 

Twenty-five yas ranyes are pro 
vided for the annual Del-Mar-Va 
Chicken Festival by the Del-Mai 
Va Ga; 


are used by contestant 


Association. The ranye 
in the fe 
tival cooking contest. In addition, 
the association provides L. P. gas 
for “the largest frying pan in the 
world,” used during the chicken 
To make it 


tion in the festival complete, the 


festivitie participa 
association enters a float in the 
parade and each yeat 
Miss Del-Mar-Va Gas 

A self-supporting exhibit is put 
on by the South Carolina LPGA. 
Exhibit space is 


names i 


rented to manu 
facturers during the farm and 
home week display at the state 
agricultural college. Thu both 
dealers and manufacturers bene 
fit under the direction of the asso 
clation at no cost to the associa 
tion or to dealers. Last year, there 
were 09000 reyistrations and a free 


booklet wa handed out 


Legislation 

While the national LPGA han 
dles yovernmental]! legislative mat 
ters on the national level, it is for 
the state associations to provide 
this service for dealers in the 
state and local levels. Legislative 
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activities include providing pro- 
tection against adverse laws and 
Such 


activities are basic to every asso- 


initiation of beneficial laws. 
ciation and are the basis for 
formation and existence of many 
associations. An LPG association 
must be alert to happenings in 
state, county and city govern- 
ments and must be quick to act 
ayvainst those that might harm the 
industry. 

Some associations have positive 
legislative programs. These are 
aimed at preparing certain bene 
ficial reyulations, creating a state 
LPG board, or doing away with 
troublesome regulation 

Needless to say, an individual 
dealer would have a rough time 
trying to prevent or pass legisla- 
tion. But a group, operating 
through an association, can pool 
time, knowledge, and money and 
be highly successful. 

One of the most outstanding as 
sociation battles wayed in recent 
years was that put on by the 
Dealers 
receipts tax. The 
believed that LPG should 
be exempt from the tax. They 


Texas Butane against 
that state’s yross 


dealers 


were defeated in two lower courts, 
but finally won out in the state 
upreme court 

The Kentucky LPGA retains an 
attorney at the state capital for 
$200 a year. He gives member 
legal advice as well as handling 


Kentucky was 
successful in defeating a discrimi- 


association cases. 


natory 3 per cent tax and has been 
fighting freight rate increases for 
some time. 

Oklahoma LPGA was able to 
take LPG regulation out of the 
fire marshall’s office and to put it 
under an LPG board. The West 
ern Liquid Gas Association has 
worked with the state department 
of industrial safety and the bu- 
reau of weights and measures in 
revision of some ordinances and 
in the writing of new ones. 


Market development 


While promotion might be in- 
cluded under market development, 
this category is the actual prepa- 
ration and conditioning of a spe- 
markets. Most 
work has been done on home eco- 


cific market or 


nomics students and teachers and 


on home demonstration agents 
since they will in turn influence 
the domestic market. Much more 
work could be done by associa- 
tions in other markets including 
those leading to a more balanced 
load. Since markets vary to a 
vreat extent by yeographical loca 
tion, state and regional associa- 
their 
development of new 


tions can help members 
greatly in 
markets or further development of 
existing ones 

Kentucky LPGA takes the lead 
in domestic 
In the 
train them right” category, the 
Kentucky 
ships to Future Homemakers of 


market development. 
“catch them young and 
group gives scholar- 
America and entertains home eco- 
nomics college students and Fu- 
ture Homemakers at the associa- 
A day 


is set aside so that these future 


tion’s annual convention 
customers and future custome) 
advisers can see the gas exhibits 
and learn about the virtues of 
L. P. gas. 

Alabama LPGA has an excellent 
program in its 4-H Club safety 
contest. The association’s 


1-H Club and Youth 


Committee runs a state-wide com- 


essay 


Education 


petition based on safety essays 
and open to 4-H club members 
College scholarships are awarded 
as prizes. 

School range programs are 
Florida 


growing in popularity. 
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LPGA, 
goal the installation of an L. P 


for example, has set as a 


gas range in every high school 
home economics department in the 
state by September. If the stu 
dents learn to cook on an L. P 
vas range, chances are they vill 
buy one when they start a home 
of their own. Schools are coopera 
tive and are exceptionally happ) 
to receive a range free, but will 
also go along on a good discount 
South LPGA has 


similar range program as part ot 


Carolina 


its goal to cultivate and educate 


home economics teacher The 
South Carolina group participate 
annually in the state meeting ot 


home economies teachers 


Intra-trade relationships 

An association member’s bu 
ness will go more smoothly if it 
operates in harmony with com 
petitors and non-competitors in 
the state An 
therefore, legitimately act to settle 


association Can 
disputes between dealers and to 
work out plans for harmonious re 
lationships. 

The Reciprocal Customer Ex 
change Plan of the West Virginia 
LPGA is a case of working to 
yvether. A 


transient customer does not have 


a result of the plan, a 


to pay a new installation fee wher 
moving from one dealer area te 
When 


customer 18 yoing to move to 


another within the state 
new area, the L. P. gas dealei 
the old area sends a form to 
dealer in the new area 
introduces the customer and 

the new dealer a rundow) 
customer. The dealer in the new 
area will then install imilar 
system to what the custome 
before at no chi 

tion hopes that 

plan into national 
there is more than one 
a new area, the custome) 


to select which one he wi 


Government cooperation 
When a governmental! 
seeks the cooperation of 
yas industry or when the 
seeks the cooperatior 
ernment agency, the associa 
should act as the intermedia 
Most L. P. gas 


as a matter of course 


associations do thi 


Relation 
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ships should be « 
all pertinent agenc! 

that two-way coopera 

had on a friendly bas! An exan 
ple is the work of state a 
tions of Oklahoma and Ar! 
which cooperated with the 
setting up frequency all 


for two-way radio 


Inter-trade relationships 

Like cooperation with yvovern 
mental agencies, the association 
hould act as the link between the 
L. P. gas industry and other in 
dustries. Many associatio 
brought together dealet 
ity gas companies Lor 
Anothet 


being done 


motion of gas 

the work 
Western Liquid Gas A 

an intermediary between 
members and a railroad in re 

use of several crossing 

As with governmental coopera 
tion, the association may at time 
represent only one or two mem 
bers in their relationships with 
government ayencte or otner 


dustries 


Conventions and meetings 
The convention, held 
once each year by every 
tion, has definite purpose 
association eem 


hould 


some cause 


forget that somethin; 


Wi 
s 
& 


accomplished for the benetit 


the members, and allow 


yathering to become principal 
brawl 

Not that a convention should 
all work or boring. One re 
that educational items are ke] 
off of so many convention p! 
yrams is that educational and bo) 
ing are usually thought of 
and the same. It doesn't 
be that way 

Leading the field in state 
ventions the Texa But 


Dealer A 


has proved that something can 


oclation That wm 


eurned at a convention, that 
convention can be of real value 
and still be highly 
and ea take Instead of 


peeche Texas association 


entertaining 


rin panel vnich 


cussions in 
the audience participate \ 
lem is thrown out by the modera 
tor, an expert in this line, and the 
audience is broken up into di 
cussion groups to thrash it out 
\ panel of experts also get into 
the act and an evaluator sums the 
vhole thing up. The result. i 
alway of benefit to all attending 
And attend they do. The 
convention alway ha 

turnout 

Conventions need not and 
not be only to educate 


hould inspire nform and 


} 


Home economists from all over the state examine an L. P. gas range during the Kentuck 
:) 7 9 y 


LPGA's "Public Relations Day 


convention and trade show 


The event takes place one day each year at the ass ations 





about an exchange of information. 
The latter comes from dealers and 
uppliers meeting one another in- 
formally, a most important part 
of any convention 
Kentucky LPGA uses it 


unusual but 


trade 
highly 
beneficial way Instead of the 


show in an 


show being seen only by dealers 
and upplier the association 
holds a public relations day at its 
convention each year to which it 
students, 


invites home economic 


Future Homemake1 and home 


demonstration agents Thus, 
double use is had from the trade 
how. 

Lusiness of the association can 
best be handled in committee and 
board meetings. Results can be 


ent to members in writing rather 


oe * 
Alabama | p Gas As 


ness. Many of the older fields of 
industry and commerce have long 
established cost surveys and uni- 
form accounting practices. There 
are none for the LPG industry as 
yet. A few of the associations 
have therefore taken up the job. 
While these programs are still 
young and no definite results are 
yet available, they can prove to be 
a valuable service of an L. P. gas 


association. 


Credit bureaus 

Jecause of the accounts receiv- 
able and skipping problem, some 
associations have established 
credit bureaus as aids to dealers. 
These bureaus are central clear- 
ing houses for credit information 


on all customers. Before credit is 


SOCiation oore nay, 


"1 
(This Dealer Is A ht 
r) 


One of the leading coliege scholarship programs sponsored by an L. P. gas association 
is that of the Alaboma LPGA. Member dealerships display this banner. 





than have some committee chair 
man, usually a public 
before the 


a lengthy report. 


poor 
speaker, stand up 


group and read 


Information centers 


An association cannot get away 
from--and should not try to get 
away from—the fact that it will 
serve as an information center. 
It can play an important role in 
statistic: 
market reports, and other infor 


compiling important 


mation for deale This might 
concern anything that will affect 
dealers or which dealers can use 
An association is the 
listening post 


Cost surveys and accounting 
Knowing how to find the cost of 
doing business and what to do 
with it after finding it is an im 
portant need in the L. P. gas busi 
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members’ 


yvranted to a new customer, a 
dealer can check with the bureau 
to determine whether the new cus- 
tomer has a good or poor payment 
record. In retail 


many areas, 


credit bureaus already exist for 


use by all types of businesses. 
Where such a bureau is not avail 
able, it can be valuable for an 
association to start, but can also 
be time consuming and a lot of 
work for the association staff. 


Communications 

The time honored phrase “last 
but not least” can be applied to 
communications as a job for an 
Actually, 
adequate reporting is a part of 


L. P. gas association. 
each of the other jobs. Unless 
these communications are clear 
and complete the other projects 
are badly handicapped. 
Communication should also be 


frequent so that members know 
what the association is doing and 
why. For this purpose, a bulletin 
appearing at regular intervals can 
tie the members to the association. 

The bulletin can go to non- 
members as well as members and 
so act as a membership booster. 
When non-members read about the 
being undertaken (if 
these activities are being under- 
taken and are properly presented), 
they might well decide to join up 
and get in on a good thing. 


activities 


Conclusion 


An L. P. gas association can do 
a lot of good for its members. It 
can and should be a vital part of 
each dealership. As stated before, 
it should actually be an extension 
of the dealership itself, carrying 
out projects by group action that 
the individual 
not do as well or just could not 


dealership could 
do. 

Only a large association with a 
full-time staff or a 
smaller association with members 


sizeable 


who can give a lot of time can 
undertake all of the programs 
outlined. It is better to do a good 
job on a few than a poor job on 
many. 

Again, the choice of programs 
is up to the association and will 
be dictated by the most pressing 
needs of its members. But every 
association should have its goals 
set and its programs outlined in 
advance so its members, officers, 
and staff know where it is going 
and why. 

A few of the L. P. gas associa- 
tions have already proved to be 
outstanding examples of accom- 
activities. 


plishment in several 


Many are outstanding in some 
aspects. 
yo. 
The strength of the associations 
Membership 


and active participation are im- 


Some have a long way to 


lie in its members. 


portant to the association’s growth 
and development. 
But just as the association 
needs the support of the members, 
the members need the association 
their support builds. Any L. P. 
gas dealership —like any other 
business—which does not belong 


to an association is operating 


under a definite handicap. e 
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“MOST STARTLING GAS BURNER Demonstration 


AT THE EXPOSITION...” 


Scientific in Design 

Sensational in Performance 
Achieving Complete Combustion 
Saturating All Surfaces with 
Intense, Usable, Lasting Heat 
Operating at Amazingly Low Gas 
Costs 


BURDETT “RADI-HEAT” 

GAS CONVERSION BURNER 
CAPACITIES FROM 60,000 TO 180,000 B.T.U. . 
AVAILABLE WITH GENERAL SELF-ENERGIZING CONTROLS 


YOU'LL MAKE LOTS 
OF WARM FRIENDS... 


With the Burdett ““RADI-HEAT” Natural or 
LP Gas Conversion Burner or Freeman-Burdett 
Furnace, you'll win friends wherever warm 
winter comfort at lowest cost is in demand. 
Yes! THIS is THE Burner that Home and 
Business have been waiting for. Its qualities are 
just what everybody wants in a heating unit. 
With silent efficiency and great economy it 
takes over the job of bringing Comfort into life 
wherever winter holds sway outside. 

Here YOU have exclusive merchandise — THE 
Burner and THE Furnace to sell. Here’s your 
one surest way to make friends and build your 
business. 

With the “Radi-Heat” Burner, you Natural 
or LP Gas bulk dealers can stage the most con- 
vincing live demonstration any dealer ever of- 
fered. Get your Freeman-Burdett Exclusive 
Distributor FRANCHISE NOW. Write or 


wire — for full information and territory. 








ILLINOIS IRON & 
BOLT COMPANY 


Dependable for 93 Years 


Carpentersville, Ill. ° Tel. HAzel 6-3401 


CONVECTEO 


RADIANT AND 


nfaa tO 











COAL HEAT RADI-HEAT” GAS BURNER 


AS A COAL FIRE steadily pours forth infra-red 
and radiant heat from its mass of fixed carbon 
in even combustion at grate line and above 

SO THIS “RADI-HEAT” Gas Burner with its 
large central mass of ceramic and 
its chrome steel shield 

is quickly saturated 

with intense heat. 

This heat it pours 

forth steadily as 

radiant, infra-red 

and convected heat, 

from burner base and 

up, like a_ flaming 

miniature sun. Here 

Natural or LP Gas 

yields up to 40%, 


more usable heat. 


FREEMAN SPECIAL 

NATURAL OR LP GAS 

FURNACE FIRED WITH 

FREEMAN BURDETT Si- 

LENT “RADI - HEAT” 
GAS BURNER 
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PERSONNEL PROBLEMS? 


Southern Technical Institute can 


turn out top notch men for you 


By W. L. THOMAS * Gas Fuel Technology Department 


thers ecnr al Institute 


have been introduced to the Let’s see if they are of any value to 
technical phase of your L. P you the future employer of these 
chool the phase in which technician 
you are most interested, and the Heating and Air Conditioning 
one which applies most directly to a technical course directly appli- 
ou. This is the technoloyical aye cable to you. What does the course 
the ave of progress. Industry i cover? What does it enable a stu- 
on the move, To move, to progress, dent to do? 
to advance required technician It encompasses the basic prin 
lie you moving with your com ciples of heating and air-condition- 
petitive industries ? ing calculation of heating and 
outhern Technical Institute i cooling loads, properties of air and 
chool. A’ school devoted to vapor mixtures, heating and hu- 
and your industry. What do midification, cooling and dehumidi 
ou know about it” fication, fans and ducts, heating 
1. Did you know that LPGA and cooling systems, and automa- 
appropriated money to. set tie control. Laboratory work is an 
ip a loan-scholarship pro essential part of this course 
yram for deserving student 


who wished to specialize in 





the vas fuels curriculum at 
outhern Tech and could 


not otherwise afford it’ 


The Gas Fuel Technology depart- 
ment of Southern Technical Insti- 
tute, Chamblee, Ga., is equipped 
to turn out all-around L. P. gas 
Halted Rtates. have been men who are prepared to do 
yraduated from the ga anything from designing and in- 
fuels department and are stalling an LPG heating system 
now employed in these vari to designing and installing an 
ous geographical locations? LPG office system. Last month, 
Your school graduates techni- — jnstruetor Thomas told about the 
— who can take an en L. P. gas phases of the Southern 
wincer’s design and turn It Into & Tech students’ education. In this 
second and concluding part, he 
describes the all important 
courses which accompany the 
L. P. gas instruction. 


) 


Did you know that student 
from Canada and everal 
foreign countries, a vell a 


nearly every tate in the 


finished product; men who can cre 
ate and repair; men who can man 
aye and direct. Men who can do 
these things must have more than a 
pecialized education in their cho 
en field. They must have other 
Course Let’s look at these course 
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“science with practice.” This is not 
“high-blown” theory, but a course 
packed with information a success- 
ful heating and air conditioning 
contractor must have. 

Summer load is the topic of con- 
versation wherever gasmen meet. 
Carburetion, industrial loads, farm- 
ing, weed-burning all help. Some of 
you haven’t got these loads; they 
just don’t exist in your area. You 
are discouraged; you bemoan the 
unbalanced load. 

The standard of living in the 
United States is continually rising. 
What was a luxury five years ago 
is a necessity today. Cooling is now 
as essential as heating 


SCORE 


Electricity—highly successful 
Gas—struck out 


That is the score to date. Why? 
You have a superior product—un 
excelled in engineering and work- 
manship, cheaper operation, longer 
yuarantee, and a packaged, well-de- 
igned combination furnace and 
air-conditioner. The answer: There 
must be men in the field who know 
how to use the weapons designed 
and built by the engineers. 

Summer load problems? The 
partial answer is there. Why de- 
liver to a customer only in the win- 
ter? Why not deliver 12 months 
out of the year? Why not advertise, 
“Year-round comfort with gas 
the hest fuel the all - purpose 
fuel?”’ Gas is a premium fuel, yet 
too many dealers sell on price 
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alone. That is the negative ap 


proach and unnecessary when you 
have the best—you have it, tell it 

Sheet Metal Shop—a shop course 
to train men in the art of sheet 
metal working ductwork, flue 
piping. The students learn to lay 
out, design and fabricate thes 
items which you use in your busi- 
ness. Practical? It is obvious 
Doesn’t it make sense for a gasman 
to go to a prospective customer's 
home and compute the heating and 
cooling requirements, layout the 
ductwork, plan the venting and pip- 
ing, return to the office to order the 
merchandise, fabricate the duct- 
work, and then insure that it is in 
stalled correctly? One man from 
your organization can handle the 
complete deal. Customer confidence 
and respect up 100 per cent 
Your prestige soars over and above 
the competitor who has to call in 
several “outsiders” to do the job 
You are independent. 

General Metals Shop 
the student with shop practice 


to acquaint 


Machine tools, welding equipment, 
forging are just a part of the 
course. This is an “artisan” course. 
The student knows how to handle 
metals, to select the correct metal 
for the job, to repair parts that 
break, to inspect and pass” on 
machine work that you have done 
He becomes more adept at working 
with his hands. This is skill to 
reinforce knowledge diversity of 
talent 

The technical courses, which are 
the technician’s tools, are built 
olid footing the educator all 
then Dasic course Technician 
and engineers, like the doctor 
tudving physiology and anatomy 
to prepare for medicine, require 
background knowledge for special 
ization. What are the basic courses? 
Do our employee need them? 
Can't they get them in high school”? 
Let's see, 

Mathematics—to the technician 
and engineer this is as necessary 
as the saw is to the carpente) It 
is the foundation of science, in 
dustry, and busines Algebra, 
trigonometry, and calculus 30 
weeks, five hours each week equal 
150 hours, plus twice that amount 
of homework High ounding to 
you? Unnecessary? Why ould a 
men need them in the gas busi 


nes 
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Physics is a basic science 


Do you ever have to com 
pute the area and volume of 
a pipe, a building, a duct? 
Do you ever compute the 
flow of high and low-pres 
sure liquids and vapors 
through a pipeline, hot and 
cold air through a duct? 
How long is it taking you 
to unload a tank car, to load 
a truck? Answer these ques 
tions in time; your time i 
money. Flow is the essence 
of the bulk plant—it must 
Arithmetic 
won't do the job. It’s a 


be computed 


science, based on mathemat 
ics. 

Do you ever compute the 
size V-belts and sheaves 
that are required to drive 
a pump or compressor, the 
size gears, power take-off! 
speeds, or hydraulic pump 
speeds and volumes to drive 
a transport pump? 

Do you ever compute the 
pitch of a roof-flange? 

Do you have competition 
from other fuels and have 
to present a dollar-and 
cents comparison to show 
relative fuel costs and ope} 
ating efficiencie 

key to industrial sale 

Do you convert applian 
from one gas to 

and have to 

orifice size 

of a table? 


rectly sizing 


upor meters for the job?’ 
Are you getting paid for 
all the liquid that you are 
delivering, Or is your meter 
cutting your Net profit? 
Can you check meter cali 
bration and know how to 
recalibrate if necessary 
You are selling a carbure 
tion job, and you want to 
make certain the engine is 
in good condition, Can you 
tell the compression pres 
sure the engine should have 
if the manufacturer's spec 
ifications are not available? 
When you mill the heads 
for greater efficiency, do 
you know how many thou 
sandths to take off? 

Your customers—the industrial 
ist, the farmer, the trucker, the 
restaurant operator, and the house 
wife—have one thing in common; 
they all want the best and newest 
equipment. It must be automath 
afe, trouble-free, precision con 
trolled in order to make their live 

sier and their products better 
To furnish you this equipment 
© that you can beat your electri 
competition, manufacture mu 
incorporate the latest technological 


advance Fechnology is based on 


Are you “mathemat 
il tall, 


mathemati 
ally” ready to engineer 
and service this equipment 
Kngli / You are readi 
How many word have 
today? How many word 


poken today ? How mat 


c 


necessary for a thorough understanding of engineering. Southern 


Tech students spend a year studying the laws of heat, sound, light, and mechanics 





Now when you adjust a conversion burner, you simply do this 
you {4s ry ply 


student will merely have to guess at it on the job 


"And no Southern Tech 





These 


influence out 


have ou written today 


three basic actions 
lives and the lives of those around 
Have you noticed that most 
ful people can read, speak, 
rit effectively? English is 
important. Not the English which 
CONMIpr ise the study of the cla \¢ 
but the english which is used foi 
communication talking, writing, 
reading Communication is the 
foundation of all human relations; 
the outhern Tech student gets 
130 hours of classwork, How doe 
this help you? 
1. Instructions come with all 
the equipment you use and 
ell, Manufactures 


yreat deal of money writing 


pend a 


the instructions to assure 
that the product is installed 
and used correctly. Do you 
have call-backs because a 
ervice man didn’t read or 
understand the instrue 
tions’? More 


are you decreasing your net 


suck inetly 


profit because your employ 
ees cannot communicate ef 
fectively ”? 
Letters must be written 
collection, inquiry, instruc 
tional, complaints. Are you 
proud of your letters? Are 
you failing to get the re 
sults you desire from your 
letters because they are mis 
understood? Did you know 
that leading companies in 
the United States vive thei 


employees manuals on how 


to write letters, to assure 
effective communication ? 
How much time, in dollars, 
are your letters costing you 
because they have to be 
“re-done”’ several times, or 
because the recipient does 
not understand the letters? 
Are they hurting customer 
relation 
Your contact with the rest 
of the industry——new ideas, 
new products, new methods 
is through the trade may 
azines and technical book 
Do your employees read thi 
material, understand it, and 
apply it? Or is your com 
pany, and your profit, being 
penalized because you don’t 
latest 
ments and advancements in 
the LPG industry? 


Speaking the very basi 


know the develop 


of sales and public relations 
Are your customers getting 


your story? 


Are your com 
plaints being handled cor- 
rectly, or is communication 
difficulty costing you busi 
ness? 

Technical 


means of communication. Engi 


Drawing is 


neering drawings tell a clear and 
concise story—if they can be read 
They play a big part in you 


)» 


business, How? 


1. Equipment drawings—how 
to assemble, how to install, 
how to adjust, how to oper- 


ate 


another 


ys You 


“( hools, 


receive blueprints of 
churches, homes, 
and industrial building 
from customers who want 
bids on heating equipment 
Can you read the print 
draw up a bid, get the busi 
ness, and make a_ profit; 
or, do you bid by gues 
work, losing some good bus 
iness you should have, or 
losing money on busines 
you get? 

You are requested to sub- 
mit prints to industrial cus- 


tomers, insurance carriers, 


und LPG regulatory bodies. 


Do your prints tell the 
story? Are you proud of 
them? 

The Southern Tech gas fuel 

yraduate can read prints, can drav 

prints, can put this skill to work 

for you. 
Chemistry—another basic course 

a basic science. When is chem 


istry applied to your’ industry? 
When the industrial customer de 
mands maximum efficiency from 
his gas equipment, when the flue 
yas analysis must be made to get 
adjustment, 


the proper burner 


tack height, or damper setting 
Gas laws, specific gravities, and 
dew points are all incorporated in 
this course and are essential to the 
success of your business 


Physic Is 
foundation 


another important 
stone for technicians 
and engineers. It is a basic science. 
The student spends a year study- 
ing the laws governing heat, sound, 
light, and mechanics. 

Your next comment, “There is 
more to the gas business than just 
the technical part. There is the 
management end. Where can man- 
agement people be found?” Your 
industry 


leaders recognized this 


ever-present problem when they 
designed the gas fuels curriculum 
Southern Tech calls the industrial 
called 
What do 


they give to the student and to hi 


courses they could be 


“management” courses. 


employer” 

Hinman Relations—This is busi 
ness and life. We must live with 
others, work with others, direct 
others. This course acquaints the 
tudent with some of the problem 
that you and your employees face 


each day 
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NECKDOWN DESIGN 


The neckdown or offset design of 
the LMC transport gives you a low 
center of gravity which results in 
better roadability and easier driving 


HEMISPHERE HEAD 


With its hemisphere’ or 
rounded-off head, the LMC 
Transport Tank can be moved 
in closer to the cab, which 
permits more front end 


loading when desired 


VAPOK TIGHT 


3ecause the LMC i 
there’s no fume which nm 
LMC Gasoline Transport siderably le fire hazard 
Sta ioe Stee! cause there is no evaporation or 
shrinkage ou have ; ore 


Because Lubbock Machine specializes in the manu- economical unit 
facture of transport tanks, you'll find there's an 

LMC Unit that means Low Mileage Cost . . . whether ‘ . 

you're hauling LP Gas, Gasoline, Natural Gas, Chem COMBINATION RELIEF VALVE 


Illustrated at left is the LMC combination 

pressure and vacuum relief val Phis 

valve, designed by Lubbock lachine 

engineer automatically | oe your 

agai KCe pre i are acuum 
tion 


if LM¢ 


LMC units are ( PAY! 
LOW MOUNTED fo- 
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Industrial Sales and Purchase 
How do you purchase and sell 
on #4 sSpur-of-the-moment basis, o1 
on a long-range, planned basis? 
forecast the market 


o they vill know what 


Manufacturer 
material 
to purchase, and what products to 
manufacture. The succe or fail 
ire of your busine | largely 
determined by your method of pu 
chasing and selling 

The trade 


have featured many ar 


Industrial Accounting 
journal 
ticles on thi ubject and its tre 
mendous importance to busine 


ucee A busine become more 


comple» the accounting become 


more complete, It is the “fortune 
1 te 1] vn 
has happened and what will hap 


teller” of busine it 


pen. It guides you in charting a 
course toward profitable operation 

Small Busine Vanagement 
Are your employees cognizant of 
the myriad problems you face, o1 
do the think ‘you have it made’ 
because ou ar itting in tne 


Would it 


( mploy oe 


chair of 


management ? 
nol be easier We yout 
understood your problems? If they 
did understand them, couldn't the 
prevent many of them, and couldn't 
olution. of ome 


Do thes 


the help in the 
of the othe realize the 


importance of inventor control 
accident prevention, good public re 
lations? The vas fuels graduate 1 

iyht into management 
ywhizes your problems, and 
can help you 

Busine Law—You 
importance of this course ale 
contract purchase agreement 
rental leases, loans, tax code 


and regulations, and insurance at 


Industrial burners give the L. P. gas dealer a heavy load. Southern Tech students above 


know the 


The industrial courses 
are necessary; they reinforce the 
technical curriculum. The student 
knows the basic concepts of man- 
ayement. Since he understands gas 
and has a basic knowledge of man 
agement, couldn’t you further edu 
cate him in business principles and 
let him take some of the load from 
” Maybe he is the 


where 


your shoulders 
answer to your questions 
can I yet a branch manager? Who 
while | 
am on vacation? Who will run the 


will manage this busines 
when I retire? 

The final product, the yvraduate 

of the wa fuel curriculum of 

Tech., ha Technical 


heating, air-condition 


Southern 
Skill va 
ing, metal Communica 


working; 
tion Skill English and drawing; 
Science Skill physi and 


Vanagement Skill 


Basi 
chemistry 
human relation 
A packaged 
design, engineer, install, repair, di- 


accounting, law 
product educated to 
rect, sell, and manage More im 
portant, Kquipped To Fight And 
Beat The Competition 

Your school ha 


yas technician. It is your 


produced this 
chool, 


a college level] program devoted to 


your industry. It is a part of you, 


proud of it. You 
make it still more successful 


and you can be 


Publicizing the gas indu 
( hool 


vho are the engineers and 


try to high enor 


technicians of tomorrow 

your future employees, Will 
you spend a few minute 
of your time to acquaint the 
high school counsellor with 


your industry, the oppor 


learn the how and why of burner sizing, installation and servicing 
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tunities it offers young men 
and women, and how the 
can prepare themselves for 
a place in it? Most high 
schools have career days 
when they would weleome 
your telling about the ga 
industry 
Encouraging young people 
to prepare for a career In 
the yas industry, or even 
helping a deserving student 
from your hometown. A 
hometown boy with a gas 
education would be an in 
valuable asset to you and 
your company, 
Recommending, as a leader 
and foresighted member of 
a state LPG organization, 
that your state group accept 
the challenge of adverti 
iny the industry to young 
people, and contacting a 
many high schools and pro 
spective students as possi 
ble. Could your state group 
et a goal of at least one 
tudent per year from 
state? 

Writing Southern Tech fo: 
catalogs and brochures 
alvzing the curriculum, real 
zing how it will help yo 
and making recommenda 
tions that you think would 
Would 


you pass the catalogs and 


improve the course 


brochure out to interested 


\ | » 
youny peopie 


None these require any 
Just a little time. It is 


your school, your curriculum, ce 


money 


signed to help you and your indu 
try by furnishing you with tech 
nically trained personnel. The su 
cess of the school depends o1 

you as individuals. 

Gas is replacing coal and oil be 
failed to 


develop and utilize new’ products 


cause those industries 
which the engineers and techni 


cians designed. Those industrie 
said, “It can’t happen here;” 
it did. 


fail to see, 


It can happen to us if we 
accept, and defeat the 
electric competition, which is using 
every technological weapon in its 
fight for supremacy. 

The success and strength of our 
country and our industry depends 
oO) technology and technically 


trained people a 
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Mucho Gusto from Ray L. Reedy, Trinity’s Vice- 
President and General Sales Manager. A well-trav- 
eled individual, counting among his closest friends 
LP Gas dealers from Canada to Latin America, Mr. 
Reedy is proud of the tremendous growth made by 
Trinity and especially the world-wide acceptance of 
frinity products. Coordinating Advertising Sales 
(including the Export Division) along with assist- 
ance in management definitely makes Mr. Reedy an 
important subject in “The Trinity Story.” 


NUMBER <3 IN A SERIES 


TRINITY STEEL COMPANY - FABRICATORS OF THE FABULOUS EVEREADY TRICON GAS SYSTEM! 


the NEW TRINITY STORY 


Write today for your 
beautiful 18-page booklet 
covering the entire 
Trinity line of truck a 
tanks, storage i 


tank and Cp. 


transports. 


4001 IRVING BLVD. DALLAS, TEXAS FL7-3961 


Latin American Division: Tanques de Acero Trinity S. A., Calle Poniente 150, #734, Mexico 16, D. F. Plant and Sales Office 
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Dear Steve, 


Now hold on there, boy. Don’t go tying up your 
money in merchandise that’s just going to stand 
around doing nothing. I’m glad you wrote me about 
your “good deal” before you went through with it. 

lhe way | understand it, you sell about five ranges 
per month. That comes to 60 per year. If you buy 
60 at one time, you can get a 10 per cent discount. 
With the discount, the ranges will cost you $202.50 
each. That will come to $12,150 for 60 of them. 

ince you can borrow the money at 6 per cent, you 
figure that the 4 per cent—the difference between the 
10 per cent discount and the 6 per cent interest on the 
loan—is money in your pocket. 

Well, maybe it is. But let’s look at it this way, 

teve. You will be spending 6 per cent to make 4 per 
cent. Is that the best use you can make of money in 
your L. P. gas dealership? I don’t think so, 

Why not buy only three ranges without a 10 per 
cent discount? You can get them from a distributor 
vho has a warehouse stock on a 24-hour shipment 
hash That means he can deliver a range or several 
ranges within 24 hours. You can put one range on 
the floor (connected for demonstrations, of course) 
and put the other two in the warehouse, When you 
sell one, you order another. 

The three ranges will cost you $675 without dis- 
count. If you still borrow the $12,150 at 6 per cent, 
that gives you $11,475 after you buy the three 
ranges. Instead of having that money sitting in your 
warehouse, you can put it to work. For example, you 
can use it to buy “turnover merchandise” and earn 
15 per cent per turnover. Instead of the 6 per cent 
returning 10 per cent once, it can return 15 per cent 
each time you turn over the turnover good 


By MARTIN A. BROWER » Associate Editor 


Let’s look at it in dollars and cents. 

Over one year, you will save $22.50 on each of the 
60 ranges or a total of $1350 if you take the quantity 
discount. The interest on the loan will cost you $729, 
30 you come up with a profit of $621 for that year. 

But, if you put the $11,475 into turnover merchan- 
dise, you will earn a 15 per cent profit each time you 
turn it over or $1,721.50. Subtracting the cost of the 
loan, that leaves you with $992.25 even if the mer- 
chandise turns over only once during the year. But, 
if it turns over more than once, the cost of the loan 
for the year is still the same, so your net return on 
your 6 per cent keeps going up. You keep using the 
same money. The next 15 per cent or $1,721.50 is all 
yours, since the loan has been paid for out of the 
first turnover. 

It is important to keep merchandise turning over 
The more often you can turn over your stock, the 
less it costs you, since the same investment is at stake 

So you see, Steve, what looked like a good deal to 
you on the surface, is not such a good deal when you 
dig down. A lot of L. P. gas dealers buy a carload of 
appliances or equipment with the idea of making a 
saving on the quantity discount without realizing that 
the saving is nothing compared with what they could 
make if the money were used in any one of several 
other ways. 

Of course, Steve, you don’t want to be content with 
selling only five ranges per month. You should keep 
stepping that figure up so that your monthly sales 
will be high enough that you must buy in large 
quantities to supply demand. Then the quantity dis- 
counts will come along by themselves. 

Let me hear from you again soon. 


Your Uncle, 


Dan 
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ROBERTSHAW’'S NEW HC-E HI-CAPACITY 


GAS HOME HEATING CONTROL 
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Home owners love the silent comfort and convenience when their 






central gas heating is equipped with the new Robertshaw HC-E! / 
m rep 0/ENOIA... ¢ 
Robertshaw’s new “silent watch” actuator works on an entirely dif- \ 







ferent principle to insure positive, noiseless operation. The actuator f/ yu/el \ 
assembly is factory adjusted to give a 20 second actuating delay... dependable \ 
eliminates valve stuttering or “cycling:’ Keeps silent... and safe! It’s ~ wi 
two controls in one —automatic pilot with thermomagnetic, 100% Operallon ‘ 











gas shut-off, built-in pilot filter, pilot adjustment —and noiseless, posi- 
CAPACITY LISTED BY A.G.A. AT 1” PRESS. DROP 


CAPACITY B.T.U. PER HOUR 





tive snap-action gas valve! For more information, consult the capac- 







ity chart, fill out and mail the attached coupon! GASES B.T.U. PER CU. FT 
TYP. —— —— 
, LESS THAN 800 MORE THAN 800 
. GAS 
e@ adjusted 20 second delay une | %x% | nH | ERR 





stops valve stuttering or “cycling” NAT. 254,000 315,000 
MFD. 172,000 213,000 


S L.P. 543,000 672,000 
‘i ( entshaw- OW For more information...mail today! 
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° Mr. Controls 




















' ROBERTSHAW-FULTON CONTROLS COMPANY 
GRAYSON CONTROLS DIVISION 
LONG BEACH, CALIFORNIA 
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Please rush me additional information concerning the new HCE 
Hi-Capacity gas home heating control. 










GRAYSON CONTROLS DIVISION 
Long Beach, California [ 
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UNITROL WATER HEATER & SPACE HEATER CONTROLS + THERMOCOUPLES & PILOTS 
City —_ Zone State 






Texas claims biggest 
consumption of L. P. Gas 


lexa Is expected to use about 
2.5 billion yal. of L. P. vas in 1957, 
or more than the entire nation con 
imed 10 years ayo, according to A 
H. Cote, president of the National 
LL.P-Gas Council 
Vr. Cote, 


veneral sales manayer 


of Suburban Propane Gas Corp., 
Wippany, N. J., was in Houston to 
peak during the annual convention 
of the Natural Gasoline Associa 
lion of America, April 24-26 
“During 1956, Texa ales of L 
. yas were almost one-third the 
nation’s record breaking total of 
6.9 billion yal.,”” Mr. Cote said 
“This state also produce 
than 50 per cent of all marketed 
i Fe te 

lexas has more than 2300 flrm 
of all classes engayed in various 
phases of the LPG industry, he 
aid, including approximately 1000 


more 


local dealers in L. P. ya 


“Last year the rapidly growing 
l.. P. gas industry experienced it 
first billion gallon increase in con 
tated. “The 
total of 6.9 billion yal. represented 


umption,” Mr. Cote 


a 16.7 per cent increase over 1955 
ale 

If the present trend continue 
he added, L. P. gas consumption 
will double within 20 yea) 

Throughout the 
heating was the largest domesti 
use of LPG in 1956 


1218 million gal 


nation house 


\pproximatels 
were old for all 
including 


domest uUSeCS cooking, 


water heating, refriveration, and 
clothes drying 
The National LP-Ga 


ponsored by the Natural Gasoline 


Council, 


Association of America, 
Petroleum Ga Association, and 
LP | Appliance Manufacture) As 


ociation, has been a major factor 


Liquefied 


building the domestic market 
h consume 90 per cent of all 
P. ga 

The most impressive increase in 


he use of LPG was for motor fuel 
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About 850 million gal. were used 
to power internal combustion en 
vines last year, a 30 per cent in 
crease over 1955 

Mr. Cote said that 303,000 farm 
10,000 heavy duty trucks, 


2500 buses and man 


tractor 
other vehicles 
About 
75 per cent of L. P. yas sold as 


now operate on L. P. ga 


a motor fuel in 1956 was used in 
farm tracto1 Irrigation engines, 
and drilling rig 

To meet the growing demand for 
L. P. gas, Mr. Cote said, natural 
plants are 
productive capacity, 


yasoline and cycliny 
tepping up 
and new plants are being built 

In the last two vears, L. P. gas 
capacity has been increased by 4.5 
million val. daily. Most of the in- 
crease In Capacity has occurred in 
Louisi- 
Mexico, 


plants operating in Texas, 
ana, Oklahoma, and New 
he said 

240 natural gasoline and 
have a total primary 


Texa 
cycling plant 
capacity of 10.6 million gal. of LPG 
per day 

Production of L. P. gas was 
boosted last year by the opening of 
plant Mr. Cote added 
Four new pipelines were announced 


26 new 


or under construction during the 
year for transmission of L. P. gas 


and refined product 


Committee will report on 
availability of L. P. gas 


Walter S. Hallanan, chairman 
of the National Petroleum Council 
announces the appointment of a 
committee to study and report on 
the availability of L. P. gas. 

Mr. Hallanan stated that the di 
rector of the Department of In 
terior’s Oil & Gas Division re 
the National Petroleum 
Council to get the facts and re- 


queste ad 


port to the Council on the prob 
able availabilit b pring ipal pro 
ducing areas of L. P. gases by 
principal product such as pro 
pane, butane and isobutane. 

The Committee on Availability 


if L. P. gas is headed by Wiliam 
K. Warren, chairman of the board 
and chief executive office of War- 
ren Petroleum Corp., Tulsa. Othe 
committee members appointed 
are: Earl Baldridge, 
Champlin Oil & Refining Co., Fort 
Worth; Max M. Fisher, chairman 
of the board, Aurora Gasoline Co., 
Detroit; D. A. Hulcy, president 
ind chairman, Lone Star Gas Co., 
Dallas: and W. W. Keeler of the 
Phillips Petroleum Co., Bartles 
ville, and chairman of the Milita 

Petroleum Advisory Board. 

Also appointed are: Augustu 
C. Long, chairman of the board, 
The Texas Co., New York City; 
S. B. Mosher, president and gen 
eral manager, Signal Oil & Gas 
Angeles; John F 
O’Shaughnessy, vice president, 
The Globe Oil & Refining Co., 
Wichita, Kansas; Sid Richardson, 
president, Sid W. Richardson Inc 
Fort Worth; W. G. Skelly, chair- 
man of the board, Skelly Oil Co., 
Tulsa; and Albert H. Weil, presi 
dent of the Natural Gasoline As- 
sociation of America, Shreveport, 
La 


president, 


Co., Los 


Great Plains Gas names 
division, district mgrs. 

Great Plains Gas division of 
National Propane Corp., through 
Clarke Van Meter, general man- 
ager, announces the appointment 
of L. W. Tilley and K. E. Munroe 
as assistant division managers. 

Until recently Mr. Tilley was 
regional manager of the Chicago 
area for Great Plains. Formerly 
of Shell Oil Co., he joined Na- 
tional when they bought Shell’s 
Midwest L. P. gas operation in 
1955. 

Mr. Monroe started with Lehigh 
Bottled Gas of Norwich, Conn., 
in 1953 as a branch manager. He 
was promoted to operations man 
ager at Lehigh in April 1956. 

Mr. Van 


nounced a new alignment within 


Meter has also an 


the management group of the com- 
pany. Six new districts have been 
formed consolidating sales and op- 
erations at the field level. 

R. C. Lee was promoted to dis 
trict manager of the central Illi- 
nois area. Mr. Lee had been the 
plant manager of Peoria bulk 
plant for the past 10 years. 

Fred S. Edwards, formerly ter- 
ritory salesman with Great Plains 
Gas was promoted to district man- 
ager of the northern Indiana area, 
vith headquarters in Marion, Ind. 
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on the move with profit-building tank trucks 





@ Twin barrel tanks for real stability 
bigger pay loads 


® Simplified, compact plumbing pro- 


vides maximum flow rates 


@ Design convenient to service... easily 


transferred to new chassis 


@ All controls centrally located in rear 


to speed loading and delivery 


@ Rear delivery minimizes truck maneu- 


vering and dragging hose around truck 


@ Meets ICC and ASME (250-Ib.) specs 


...good for out-of-state deliveries 


@ Available in different sizes with or 


without side or rear cabinets 


@ Deluxe unit shown has 2170-gal 
water capacity (1795-gal. propane) 








on location with 





@ ideal for safe, economical storage of 
LP-Gas or ammonia 


@ X-ray controlled welding for durability 
and uniformity 


@ Available with top-quality valves and 
fittings 

@ Hackney standards meet or exceed ASME, 
API and NBFU requirements 


© Capacities available from 4000 to 30,000 
gallons (W.C.) 








Write for details 


“aie Pressed Steel Tank Company 


Manufacturer of Hackney Pr 
1487 South 66th Street, Milwaukee 14, Wisconsin 


Branch offices in principal cities 


eat 


(3 ( (a Ln. ty. } 
SS ae ll Tr 
9 ww 
fuel tanks for 


cylinders systems trucks and tractors lift truck tanks tank trucks bulk storage tanks 
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Elmer Engbring was advanced 
to district manager of the Wiscon- 
sin district with offices in Madi 
on. Mr. Engbring has been te: 
ritory salesman with the company. 


Armour Millburn was named 
district manager of Iowa, head 
quartering in Cedar Rapids 

Howard Burgess is district man 
ager of the southern Illinois and 


Missouri 
Jefferson City. 
R. Wilcox wa 


area headquartered in 


+ promoted to dis- 


trict manager of the Minnesota 
area with headquarters in Owa 
tonna. Mr. Wilcox had been man 


ager of the 
tonna, 


bulk plant in Owa- 


Suburban Gas acquires 
Western Gas & Power Co. 


W. R. Sidenfaden, president of 
Suburban Gas Service Inc., an 
nounces the acquisition of the 
liquefied petroleum 
of Western Gas & 
Spokane, Wash. 

The new properties are located 
at Spokane and Kettle Falls and 
serve approximately 2000 custom 
ers. This 


gas business 


Power Co., 


new acquisition in 
creases to approximately 40,000 
the number of customer served 
by Suburban through 56. retail 





Glen Fansler 


operations in Colorado, Arizona, 


California, Washington, 
and Idaho. 

Glen Fansler, previous owner of 
Western Gas & Power, Joins Sub 
urban as northwest division man 
ager in charge of Oregon, Wash 
ington, and Idaho operations. 
Western Gas & Power has enjoyed 
a most rapid and healthy growth 


Oregon, 


in both domestic and industrial 
uses of L. P. gas. Glen Fansler, 
long active in LPGA affairs has 


served as district and state direc 
tor in Washington as well as on 
various committees of the national 
organization. 
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Phillips LPG sales up 
18% for 1956 vs. 1955 


An 18 per cent increase in sales 
of L. P. gas during 1956 was part- 
ly responsible for giving the Phil- 
lips Petroleum Co. more than one 
billion dollars in gross income for 
the first time in that firm’s his- 
tory. Although gross income rose 
to $1,038,814,816 as compared to 
$913,313,888 for 1955, net income 
remained about the same as 1955, 
just over $95,200,000. 

Net daily domestic production 
of natural gas liquids was 74,500 
bbl during 1956, up 10 per cent 
from 1955. Phillips, the nation’s 
largest producer of natural gas 
liquids, was producing an average 
of 81,000 bbl per day during Jan- 
uary, 1957. 

At the end of last year, the com- 
pany operated 26 wholly-owned 
and four joint-interest natural 
gasoline plants and held an in- 
terest in 11 plants operated by 
others. 

The more than four million bar- 
rels of underground LPG storage 
operated by Phillips constitutes 
16 per cent of the nation’s total. 

Other information in the com- 
pany’s 1956 annual report shows 
that more than one quarter of a 
billion dollars was spent during 
year for additions to 
properties, plants and equipment; 
that employees increased to 27,- 
461 and that stockholders reached 
the all-time high of 102,900. 


the past 


Suggestion system nets 
M-H employees $39,131 
Robot devices despite their elec- 
tronic “brains” still have a long 
way to go to match the brain- 
power of people according to the 
Minneapolis-Honeywell Regulator 
Co. Last year employees of the 
company, who’ve built thousands 
of automatic devices, dreamed up 
some 5630 ways of doing things. 
This originality, an exclusive fea- 
ture of human brains, was _ re- 
warded with $39,131, highest total 
paid out in the 18-year history of 
the firm’s suggestion system. 
During 1956, new ideas rolled 
in at the rate of 469 per month, 
with more than one-third winning 
awards. Three out of four have 
been savers of time, materials, or 


tools. The other one-fourth 


have 


been service or safety suggestions. 
1943, idea-generating M- 
H’ers have won nearly a quarter 
of a million dollars. 


Since 





Petrolane sales, income 
jump 26% during 1956 


Although the 57.2 million gal. 
of LPG sold during 1956 by Petro- 
lane Gas Service Inc., Long Beach, 
Calif., was 8 per cent more than 
1955 gallonage, LPG sales grossed 
26 per cent more dollars than the 
year before; total gross sales and 
income from _ all operations 
jumped 26 per cent; and net in- 
come after taxes rose a phenom- 
enal 26 per cent. 

Much of the credit for the vast- 
ly increased income as compared 
to the fairly increased sales is 
given by the company’s 1956 an- 
nual report to the fact that the 
increased gallonage was sold pri- 
marily to the higher margin retail 
accounts. 

The result, plus acquisitions 
during the year in Montana, in- 
creased total assets at the end of 
1956 by 30 per cent over total 
assets at the end of 1955. Assets 
were reported at $6.9 million. 

Total sales and revenue during 
1956 amounted to $8.7 million as 
compared to $6.9 million for 1955. 
Net income after taxes for the 
firm which operates in six West- 
ern was $673,232 against 
$532,670 for the previous year. 

Sales of appliances, tanks and 
other equipment reached $1.2 mil- 
lion in 1956, an increase of 39 per 
cent over the $0.86 million of 1955. 
This is part of the total sales. 

Expansion into Montana late in 
1956 brought Petrolane’s total 
number of distribution points to 
74—35 in California, 20 in Mon- 
tana, 7 in Nevada, 5 in Idaho, 4 
in Washington and 3 in Oregon. 
Customers at the end of 1956 to- 
taled 42,800. There 37,500 
one year earlier. Customers are 
served through 375 employees. 

Petrolane Board Chairman P. FE. 
Foote expects even greater results 
during this year as the Montana 
acquisitions begin to realize their 
full potentials. 


states 


were 


ACF propane systems are 
steel grit blasted 

All ACF propane systems are 
now being steel grit blasted to in- 
sure the removal of all mill scale, 
according to G. J. Asbee, manager 
pressure vessels sales, for the 
American Car & Foundry division. 

ACF is the first manufacturer 
of pressure vessels that has vol- 
untarily adopted this production 
procedure, according to Mr. As- 






BUTANE-PROPANE News 


MODEL 16839 


Center-Simmer Uni-Burners 
Magic-Lite Pilots 

Magitro! Top Burner 

Griddie with Chrome Cover 


CP Oven 
(Automatic Lighting) 


Red Wheel 
Oven Heat Control 


Oven Window and Light 
Swing-Out Broiler 


, C- 
i 


MAGIC CHEF, INC... ST. LOUISE 10,0 


JUNE, 1957 


Want to get more sates off the 
ground? Then don’t limit yourself to 
selling gadgets...start selling advan 
tages. Take the performance of our Uni 
Burner for example. Women hate to 
clean burners. Usually it’s a major 
operation, and a mess. But not with this 


exclusive Magic Chef Uni-Burner! 


Pick it up. Demonstrate how the 
front and rear burners and drip pan are 
combined in a single unit! So lightweight, 
she can lift it out single handed. And 
snap it back into position with a flick of 
the wrist. Explain, too, that it washes 


as easily as china because it’s porcelain 


enameled inside and out. Magic Chef’s 
Uni-Burner is a far cry from the usual 
assembly line of greasy parts that would 
stump an engineer, 

White you're talking about cooking on 
the top burner... point out how Magic 
make 
every meal a picnic to fix. Call attention 
to the Magic-Lite Automatic Pilot that’s 


75°; cooler than ordinary old-fashioned 


Chef will light fast, heat evenly 


systems, uses 75%, less fuel 

And these are just a few of the many 
Magic Chef features that make selling 
smooth sailing ...when they make sense 


to your customers. 


get GEARED TO GO [tor a PROFIT with 


Maoic Chef 


the GAS RANGE you can count on in '57!f 
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feels that thi 
il] add to its program of provid 
ing the bes 


bee. The company 


t quality pressure ves 


e| at a competitive price. All 
izes of ACF propane systems 
from 265 to 1000 gal., are com 
pletely steel grit blasted at no 


additional cost to the customer 
tee] grit 


the cleanest 


blasting 
steel 
painting, 


provide 
surface avail 
able for insuring sub 
tantially lower maintenance costs 
und higher grade of appearance of 


the tanks,” Mr. Asbee state 


Cunningham, Giaccone 
and Sarno join AGA 


The American Gas Association 
has announced the appointment of 
three men to positions in its head- 
York City. 
Cunningham, Center- 


quarters office in New 
Samuel J 


port, N. Y., has been named re 
earch assistant to the Research 
bureau, Last associated with 
Cities Service Oil Co. in New 


York, he is a 1948 graduate of 
Penn State University with a BS 
degree in petroleum 
enyineering 

Joseph IF. Giaccone, Rochelle 
Park, N. J., joins the staff of the 
ureau of Statistics after 10 years 

th the American Transit Asso 


natural gas 





Gold pins symbolizing ten years of service 
with Delta Tank Manufacturing Co. Inc 
were presented to these five men during 
Delta's recent annual sales meeting at the 
offices in Baton 


(Left to right) are J. E 


< ompany's home Rouge 
Delta's 
executive vice president and general man 
ager Les Allbrock of Johnson City Tenn 
Delta sales executive for North and South 


Carolina; W. D 


Ala., who supervises Delta sales in Alabama 


Ketner, 


Dearmond, Montgomery, 


western Florida and western Tennessee; and 
Jack J 


eral manager of Delta's liquefied petroleum 


Harelson, vice president and gen 


gas division 











ciation in New York, most recently 
as assistant to the director of the 
statistical department. He at- 
tended City College of New York 
and New York Stock Exchange In- 
stitute. 

W. Roger 
City, has 
iZation 
ization 


Sarno, New York 
been added to the Util 
Bureau as assistant util 
engineer specializing in 
heating and air conditioning. He 
received a Bachelor of Mechanical 
Engineering degree from 
York University in 1950 and was 
last with Babcock & Wilcox in 
New York City. 


New 


Gas dryer sales fall 7%; 
electric dryers down 33% 


Although sales of all clothes 
dryers during March were down 
26 per cent under March 1956, 


electric dryer sales dropped 33 per 
cent while gas dryers fell only 7 
per cent in the same period. 

A total of 83,668 dryers were 
sold during March—56,161 electric 
and 27,507 yas, the American 
Home Laundry Manufacturers’ As- 
sociation reported. 


Klectric dryer sales were down 


33 per cent for the first three 
months of 1957 compared to the 
first three months of 1956 while 


yas dryer sales were down only 11 
per cent for the same period. 


Neptune acquires 50°% 
interest in Hot Spot 

Neptune Meter Co. has acquired 
a 50 per cent interest in Hot Spot 
Detector Inc., Des Moines, lowa, 
it is announced by Dante E. Brog- 
gi, president, at the annual meet- 
ing of stockholders. 

Hot Spot manu- 
facturer of temperature scanning 
apparatus for grain 
vators. 


Detector is a 


storage ele- 


Neptune holds an option 
to acquire the 


remainder of the 












stock and will continue to operate 
the company from the present lo- 
cation in Des Moines in the heart 
of the grain area. 

Despite the anticipated drop in 
national housing starts, Mr. Brog- 
gi predicted that over-all Nep- 
tune company sales for 1957 
should closely approach those for 
1956 when they were $35,257,089. 
Sales for the first quarter of the 
year promise to top the first quar- 
ter of 1956 but earnings for the 


Natural gasoline plants 
report higher capacities 

Natural gasoline and cycling 
plants in the United States had a 
productive capacity of 46.4 mil- 
lion gal. per day as of Jan. 1, 1956, 
according to the U. S. 
Mines’ biennial survey. 
increase of 7.5 million 
day since the last 
years ago. 

Total plants increased from 535 
to 600 during the two years. 

Major increases in capacity took 
place in Texas, Louisiana, New 
Mexico and Oklahoma. Absorp- 
tion-type plants continued to ac- 
count for most of the new 
struction. 

Average capacity of plants in- 
creased from 74,130 gal. per day 
as of Jan. 1, 1954, to 80,550 gal. 
per day two years later. The in- 
crease consisted of 4.5 million gal. 
per day of L. P. gas and 3.1 mil- 
lion gal. per day of natural gaso- 
line and other products. 


Sureau of 
This is an 
gal. per 
survey, two 


con- 


J & S Carburetor receives 
visitors from Holland 


A prominent automotive dealer, 
Leendert Vriens, and his assis- 
tant H. Boerrigter, both of Breda, 
Holland, recently visited the J & S 
Carburetor Co. in Dallas. 

They report that L. P. gas sells 
for about 20 cents per gal. as 
against 50 cents for the best gaso- 
line, and with this savings thou- 
sands of motorists are interested 
in converting to L. P. gas. Mr. 
Vriens handles GMC trucks and 
the GMC line of American and 
Kuropean automobiles and parts. 
In addition, he has an LPG motor 
fuel station, importing the gas 
from a German refinery. He han- 
dles Gulf gasoline and products. 

Mr. Boerrigter lived in Aus- 
tralia five years. He has prepared 
a booklet in the Dutch language 
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rertenerertert 
| CAKALL’S r) 
GAS SERVICE CO. 1 


FURNITURE coceaine APPLIANCES Bi 


OVERING 


Delaware LP Dealer 
Reports... 


GENERAL ELECTRIC TWO-WAY RADIO 


LIVES UP TO REPUTATION FOR SAVING MONEY 


of rush order plug-in chassis for long life depend- 


Cahall Gas Service Company phone calls to learn 

of Harrington finds two-way radio = Overtime is eliminated because radio- ability and low cost maintenance. 

does save miles of backtracking equipped trucks need not go back on “Our experience proves that 

and hours of overtime the road after they have completed Genera] Electric Progress Line two 

When Cahall Gas ServiceCo. first con- ‘heir regular routes way radio lives up to all its reputa- 

idered the use of two-way radio on Mr. Cahall wa also told that tion,” says Mr. Cahall. 
General Electric Progre Line wa 


their LP delivery trucks, they were 
told they could expect radio-equipped the most dependable and economical| 96) 
trucks to travel fewer miles and pro 


vide better service to their customers 


maintained two-way radio availabl 1WAT ogy RADIO 
Only General Electric mobile radio 

than trucks without radio. They were upplies as standard equipment sucl You, too, can gain all the best advan- 
told less overtime would be required items as controlled reluctance micro tages of two-way radio by investigat- 
phones for high fidelity receptio ng the General Electric Progre 


to service those customers phoning 
and 6600 series pre-tested commun Line. Broad plans for financing o1 


for rush deliveries of ga 
tio ype tube ' divi | j Loon mam le to : vO! 
Six months after they installed cation-ty pt wee Gi pAESE SV Ota gy are available to help you. 
General Electric two-way radios on 
four trucks, Mr. Cahall reported 


1 


these promises did come true. Rush : 


1 


calls for gas can be handled by radio 

eq iipped tr ick aimost 

interrupting their regular route 

Backtracking has been largety elimi Progress /s Our Most /mportant Product 


icateaccee GENERAL €B ELECTRIC 
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The sale is 


built in 


Universal 


Constant Comfort 


GAS HEATERS 


@ Revolutionary new 
heating principle! 

@ Guaranteed to outperform 
any other heater! 


~ 


a4 


This is it: 


Heyy 
<< 
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VOW WAAL — 
Wd V Wii 
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pre-heated ceiling air is drawn in through the top by fan 


action, filtered, forced downward through the heater, and 


delivered through floor-level vents to rise again and flood 


the entire room with even, thermostatically controlled heat. 











New convenience! 
Simplified, eye-level 
controls, up out of 
the children’s reach 


New freshness! 

Heats and delivers 
only 
air—clean, healthful 


freshly filtered 


New space-saving! 
Fits in far less space 
than conventional 


type ‘space heaters.”’ 


{ \ y 


ob 


| ale Ks 


New safety ! 

Fiberglas insulated 
cabinet stays cool, 
and is safe to touch 


New comfort! 

Front vent and 2 ad 
justable side vents 
spread heat evenly 


New utility! 

Also operates as an 
air circulator during 
hot summer weather 








3 Models Provide Just the Right Amount of Heat for Varying Needs 


A Product of CRIBBEN & SEXTON COMPANY 


Makers of Famous Universal Gas Appliances 


700 North Sacramento Boulevard, Chicago 12, Illinois 


CALL YOUR DISTRIBUTOR 


Visiting the J & S Carburetor Co. are H. 
Boerrigter (left) and Leendert Vriens 
(right), both of Breda, Holland. Showing 
the pair around the company is Robert 
Jones (center) of the J & S Carburetor Co. 





on the advantages of L. P. gas as 
a motor fuel, and is in the process 
of translating virtually the whole 
J & S catalog and parts manual. 
They say several makes of Amer 
ican, German, and Italian carbu 
retion are being sold in Holland, 
and there is a technical magazine 
devoted to LPG carburetion. 


1956 oil discoveries add 
to Standard Oil's reserves 


Additions to Standard Oil Co. of 
California’s proved reserves of oil 
in the ground exceeded withdraw- 
als by more than two barrels to 
year, according to that 
firm’s 1956 annual report. This 
resulted in the addition of a full 
year’s supply of oil added to net 


one last 


reserves. 

A daily total of 19,300 bbl of 
natural gas liquids was produced 
by the company in the Western 
Hemisphere during 1956, the same 
amount as in 1955. Total 
production was increased, 
ever. 


crude 
how 


income for 1956 was $1,- 
567,348,030 as compared to $1, 
376,557,620 in 1955. Net income 
was up almost $37 million to $267,- 
$90,801. 

Standard of California’s capital 
and exploratory expenditures for 
1957 in the Western Hemisphere 
are expected to exceed $400 mil- 
lion, 


Mark Anton honored by 
New Jersey Governor 
William A. Wachenfeld, State 
Supreme Court Justice, on Mon- 
day, April 15 ministered the oath 
of office to Mark Anton, president 
of Suburban Propane Gas Corp., 


Gross 
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announces a new 


“shorty” wall 


gas heater 
only 


28” HIGH 


FOR VOLUME SALES 
AND BIGGER PROFITS 
IN 1957! 




















More Profit- Building Quick- saliieiliiiiiaieasiutitiasiaias 


25,000 BTU Input. Height 28° 


Sell Quaker Gas Heaters nie Sade eae Unrest Gon Hew 





chal eacog ton ve It takes only two screws to hang this completely new 
ire ace irculators — ‘ ” . 
talents most efficient = | Quaker 28” high unvented gas heater on the wall of any 


radiant gas heaters 2 LI ii home. In minutes, your customers get real heating com 
Exclusive 2-Way, 20 . i { WS 4 
Year Guarantee on ae : eal fort at lowest fuel costs 


Z yee : 
ee eee tee Now you can offer two Quaker unvented wall gas 


Chamber heaters the new 28” and the original 48” both 
Model RVM-500—50,000 BTU “ al ‘it aaa ee , 

input. Also in 35,000-60,000. designed for assured maximum heating comfort 

80,000 BTU Input 








y if A rT ray CA J y 


“CWR” Series “Cool Cab- . 
leet’ Belews leventad * 20-Year Guaranteed Super Efficient “Deep Port’ Burner and Porce- 
Gas Radiant Circulators — { lain Combustion Chamber * Hangs on the Wall Like a Picture © Super 
Features exclusive “Air Safe Extra Cool Cabinet * Super “Air-Flow’’ Construction “© New 
Stream” design Assures — ; Modern Decorator Styling 
“cool-to-the-touch” cabi rs 

net. Unique engineered 
construction distributes 
heat evenly, efficiently 
Model CWR-300—30,000 BTU E 
Input. Also in 12,000-20,000- packed promotions 
40,000 BTU Input. cell this now 50" Send me complete information and prices on 


Quaker wall gas [] Models SWC-250 & WC.250 
heat on sight! Send [] “RVM” Series [) “CWR” Series 
Y coupon NOW for 














Quaker Manufacturing Company 


Store : 
i emt 1147C Merchandise Mart, Chicago 54, Ill. 


. P COMPANY 
complete information 


MANUFACTURING COMPANY | ““”"~ cu man 


. rr . * ADDRESS 
Heating Division of Florence Stove Co 
1147 Merchandise Mart, Chicago 54, Illinois city ZONE STATE 
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“My prospects prefer the new Reznor PAC 


because it’s designed for modern living” 


Modern homes require modern heating equipment. Modern in operation, 
and modern in appearance, too. That’s why my residential heating 
prospects go for the Reznor PAC in a big way. The PAC is styled to fit 
in modern homes. It’s the most compact horizontal furnace on the 
market, And it’s by far the most attractive. The PAC is the only 
comple tely enclosed horizontal furnace. No exposed control no 
dangling wires no protruding burner, That’s why it’s ideal for 
suspended installation in utility room, recreation room and other living 
areas. Hung up out of the way it’s as inconspicuous as a section of 
cabinet. If there ever was a furnace designed for modern living, it’s the 
new Reznor PAC, My prospects love it 


But the PAC has more than styling advantages over other horizontal 
furnaces. It’s tops in heating efficiency and operating economy, too 
And it has real advantages when it comes to solving tough installation 
problems. Because air flow can be in either direction, the access door 
to the controls can always be located on the most convenient side. And 
because the return air duct can be brought in at the top, bottom, end o1 


side the PAC will fit in a lot of corners where no other furnace would go.” 


It's the same story wherever 
you go, the PAC is preferred 
for modern homes because 
it's designed for modern 
living. So don't fight it. Let 
your customers in on the 
horizontal furnace they're 
sure to prefer, Call your 
nearby Reznor distributor 
now for the complete story 
You'll find him listed under 
“Heaters-Unit” in the yellow 
pages of your telephone 
directory 





REZNOR 


THE WORLD'S LARGEST-SELLING 


GAS "“" BEATERS 


REZNOR MANUFACTURING COMPANY 
4 Union Street, Mercer, Po, 


Mark Anton 


as a member of the New Jersey 
Planning & Development Council 

Mr. Anton Thomas 
Roy Jones, president of Daystrom 
Inc., Elizabeth, who has resigned 


succeeds 


Senator Anton, who was immedi 
ately confirmed by the Senate 
a former member, was appoint 


Robert B. Meynei 
for both the unexpired portion of 


by Governor 


Jones’ term and also for the new 
four-year term beginning March 


24, 1957 


National Propane net up 
64.5% in first quarter 
National Propane Corp. recent 
ly announced earnings of $225,400 
for the quarte} ended February 
2%, compared to $137,000 for 
ame period last year, a gain 
64.5%. After provision for pre 


1 dividends these 


ferre earning 
are equivalent to $.33 pel share on 
173,108 


compared to $.24 per share on 


hares outstanding, 
113,322 average shares outstand 
ing a year earlier. Total revenue 
were $5,454,800 as compared t 
$2,393,600 the previous year, 
gain of 30.2 per cent 

H. N. Forman, president, stated 
that while earnings this year rep 
resent a substantial improvement 
over last year, unseasonably mild 
weather did not permit even 
higher earnings. 


Distributors get together 
to discuss mutual problems 


The LPG distributors of south 
ern Ohio have held several meeting 
during the past year to discu 
their material problems and to try 
and iron out any difficulties that 
may exist between them. 

According to Nelson Johnson, 
industrial yas engineer, Wright 
Gas Co., Mt. Orab, Ohio, these 
meetings have done much in the 
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Texaco LP-Gas 


tout 


Keen distributors, who have signed 
up, already are finding Texaco 
LP-Gas has immediate acceptance. 

This is not surprising since this 
product bears the famous nation- 


ally known Texaco trade-mark 


other well-known Texaco prod- 
ucts as Sky Chief gasoline, 
Havoline Motor Oil, Marfak, etc. 

Texaco LP-Gas is produced in 
25 strategically located areas and 


is delivered in a brand new fleet 


of tank cars. 


* 
Distributor Benefits 


Thus, distributors are assured of: 


and matches the quality of such 





A product of highest quality. 

Dependable supplies, for Texaco is one of the largest producers of LP-Gas. 
Efficient delivery service. 

Sound sales policies that mean worth-while profit. 


A few areas are still open for representation. If you are interested, write for 
details of Texaco’s special deal for distributors. 


You can count on 








The Texas Company, LPG Sales Division, P. O *hiltow Building 
Oklahoma, Dlamond 3-4101 929 South Broadway, Los Ange », California, TRinity § 
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Qhio area to erase difficult situa 
tions and consequently have raised 
the standards of operations within 
the industry to an all-time high 
The last meeting held in the 
area, April 22, was sponsored by 
T. Lynch, president, Wright 
Co. Inc., and was attended by 
35 representatives of distributors 
Howard Page, certified public ac- 
countant, Hartford, Conn., was 
guest speaker. Mr. Page told the 
distributors about better business 
practices, 
Kollowing Mr. Page’s talk there 
vas an open round table discus 


Southern Ohio distributors who are meeting 

| P monthly to discuss mutual problems are 
gas (front row, left to right) Earl Schatzman, 

Robert Martin, Ripley Gas Service; Bob 


t [ a n S f e 'f U n i t Ayers, Ayers’ Gas Co.; Lyle Dailey, Thomas 


Lynch, Nelson Johnson, Robert Lynch, and 

g j V es yo U | bo n US of Walter T. Lynch, Wright Gas Co. Inc.; and 

Howard Page, guest speaker. (Second row, 

k left to right) Howard L. Dressler, Paul G. 

+> one extra tan car of gas Wormock, Dressler Gas & Appliance; A. T. 
\ Sullivan, Verkamp Corp.; Dick Cundall, Rural 
from Gas Co.; G. W. Gray, Verkamp Corp., 

V. C. Messmer, Messmer Gas & Appliance; 

every Phill Schnell, Charles Coe, P. E. Snyder & 

Sons; and Walter Fritz, Wright Gas Co. 

20 ta n ks Inc. (Back row, left to right) S. R. Harver, 

Davis & Harvey Co.; Cooper Snyder, Harry 

Snyder, P. E. Snyder & Sons; Coleman 

Yes, the Brunner LPG Transfer Unit removes up to LaMaster, Les Goldinger, Miami Gas Co.; 

540 gallons more from every 10,000 gal'on tank Glan Davis. Herel Ga: Coax W. 6. end 

— or the equivalent of one extra tank car of ton, Messmer Gas & Appliance; Al Davis, 
Realgas Co.; Homer Hill, Davis & Harvey 
Co.; Harley Wright, Dressler Gas & Appli- 
ance: and William Auxier, Auxier Gas & 


Appliance 


gas from every twenty. No liquid pump can give 
you such savings! The Brunner Unit not only transfers 
all liquid to your storage tank—but also removes 


and liquefies the gas vapors in the tank car 


WRITE FOR FREE BOOKLET 


Shows you how to set up a highly efficient storage 





transfer system describes safety and long 
life features of Brunner LPG Units sion of mutual problems. This ses- 
sion was followed by Al Davis, 
president, Ohio LPGA, speaking on 
advertising and eredit control. 


BRUNNER MANUFACTURING COMPANY, UTICA, N.Y. 
The Brunner Co., Gainesville, Ga 


In Canada 


Brunner Corp Canada) Ltd., Toronto, Ontario 


Suburban Propane reports 
5% increase in revenue 


Suburban Propane Gas Corp. 
recently announced a 5 per cent 
increase in total revenue for 1956 
over 1955. Mark Anton, president, 
stated that the year as a whole 
was very satisfactory, “but rising 
costs of propane, labor and _ par- 
ticularly freight, reduced the net 
earnings below the 1955 figure.” 
Hie explained that although the 
net earnings of $2,444,242 repre- 
sented a decrease of approximate 
ly $33,000 below 1955, they were 
nevertheless the second highest in 
BRUNNER LPG UNITS the history of the company. In- 
are available in 5, 7/2 and 10 H.P : come per share of common stock 


models . easy to install an 


service was $1.66 versus $1.70 during 
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A Fine Regulator Made Finer 


Series 965 


AUTOMATIC CHANGEOVER 


Type 803 


Remote indicator supplied with 
10 feet of tubing, fittings and 
bracket for installing on outside 
kitchen window. 


TO MAKE IT 
STILL MORE USEFUL 
AND PROFITABLE FOR YOU 


When your customer wants accurate 





indication, specify the Type 803 remote 





indicator attached to the 965B 
automatic changeover regulator. 
This additional customer convenience 


means more profit to you! 


FISHER GOVERNOR COMPANY 


Marshalltown, lowa « Woodstock, Ontario 
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1955. Dividends of $1.20 per share, 
remained constant. 
Mr. Anton furthe tated that 


because of constant increases in 


however 


freight rates, Suburban Propane 
tudying the possibilities of 
ipplanting tank car transporta 
tion with barges and/or tankers. 
He expressed the opinion that 
“despite the fears of economic ad- 
istment and a decline in avail- 
able funds for expansion, 1957 
holds much promise.” His opin- 
“predicated on there be- 
ing no armed conflict in which the 


United 


jon Was 


States may become en 


yaged,” and he said “my optimism 
stems from the knowledge that al- 
though our 
benefit as much as others from the 
heights of prosperity, neither does 
it suffer to the same degree from 
the depths of depression.” 


industry does not 


Weatherhead offers unique 
cylinder leasing plan 


tecognizing that tight money 
is the principal problem facing 
the L. P. gas industry today, the 
Weatherhead Co. now offers a cyl- 
inder leasing plan. 





Need long-term financing? 


FAC. Financing 
Solves Your Equipment 


Buying Problem 


It installment financing can solve your 


equipment buying problem, look to First 


Acceptance Corporation. F.A.C. offers a 


sound, businesslike solution, permitting im- 


mediate purchase of needed equipment. 


Ask your own equipment supplier for the 


details on F.A.C. term financing. 


FIRST ACCEPTANCE CORPORATION 


Northwestern Bank Bldg., Minneapolis 2, Minnesota, FEderal 9-7711 


Equipment financing specialists for the LPG Industry 
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Under the plan, 100 |b cylin- 
ders are made available immedi- 
ately to dealers and distributors 
on a long-term leasing arrange- 
ment. Cylinders, valves, caps and 
prepaid freight charges are in- 
cluded in this rental program. 
There is only one annual payment, 
with an option to purchase at the 
depreciated value at any time. 

Cylinders may be sub-leased the 
same as if owned outright. They 
may be painted, stenciled or 
decaled to suit the customer. The 
plan is already in use and en- 
dorsed by many firms desiring to 
expand and remain in a competi- 
tive position without immediate 
sacrifice of needed working capi- 
tal. It is pointed out that rentals 
payments are tax deductible. 


Gas-fired central heating 
unit shipments down 


Gas-fired central heating unit 
shipments are going down. Figures 
just released show three months 
shipments of gas furnaces of the 
forced warm air and gravity types 
totaled 150,000, as compared to the 
164,300 in the 1956 quarter. The 
March total of 51,600 was down 
8.7 per cent from the corresponding 
month of last year. 

GAMA also reports that boilers 








Proud of their safety record, executives of 


Robertshaw-Thermostat division, Robertshaw 
Fulton Controls Co., display awards pre- 
sented by National Safety Council. Left to 
right are George H. Mertz, general plant 
superintendent; Clarence Nicholson, sec- 
retary of management club; Samuel G 
Rummel, safety director; and Alfred G. 
Stinebiser, foundry division supervisor. Mr. 
Stinebiser holds plaque won by foundry 
division for having no disabling accident 
since July 1955. Other award was given the 
company for achieving greatest reduction 


in accidents 
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. PRES T-O-LITE 
. CYLINDERS 


\ 


Test of Strength 


| Dot: rmining the streneth of the steel in a PREST- 
()-Lire LP-Gas eylinder is one of LINDE’s many 


quality controls. The laboratory testing machine 


pictured here is used for this purpose. As a speci- 


men of the evlinder steel is tested, the large dial 
indicator arm registers the yield and ultimate 
-trength of the evlinder wall. Other character- 
istics of the steel are also accurately determined 
and recorded, 


By means of these tests, LINDE makes sure that 


the steel in Prest-O-Lite eylinders has the de- 


-ired properties of strength, and long life. Only 
the finest quality steel goes into a Pres?-O-Lit! 
evlinder. 


Densile tests, X-ray inspections and actual 


bursting tests on sample comple ted cylinders all 
assure that cylinders made by LINDE are of the 
highest quality. For more facts about Pres?-O 
Live evlinders for LP-Gas, write or call the Linps 
office nearest you. LINDE COMPANY, Division of 
Union Carbide Corporation, 30 East 42nd Street, 


New York 17, N.Y 





The term Linde,” 
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Every mani 
Pipe Tool 


Reamer folds in 


) snugly out of way 


/ when not in use 


3 sizes for “a” to 2%! 
tubing with reamer— 
2 other sizes to 4” 


Tubing Cutter 


with reamer that opens and closes like a jack-knife 


With new fold-in reamer to protect your hands and pocket, this 
compact, easy-cutting, tough little tubing cutter gives you much 

the most for your money. It cuts copper, brass, aluminum tubing 
and thin-wall conduit fast, almost no burr . . . and reamer’s handy 


when needed, Heavy-duty wheels for thin-wall and stainless steel. 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 


were down 4.7 per cent with a 
three-month total of 16,200. For 
March the figures were 5800 as 
compared with 6700 for the 1956 
month. 

Conversion burners, used in 
changing existing heating systems 
from other fuels to gas, accounted 
for 20,600 unit shipments in the 
quarter and 7200 in March, These 
totals represented a dip of 19.2 
and 21.7 per cent below the cor- 
responding 1956 figures. 


Controls Co. featured on 
“This Is the Midwest" 


The story of Controls Co. of 
America’s growth and its president 
was recently told on a documentary 
CBS-TV program “This Is the Mid- 
west,” in Chicago. 

“This Is the Midwest,” offers 
viewers a profile of Chicago and 
Midwest industries and the men 
who contribute toward the success 
of each company. The story of both 
Louis Putze, president, and Con- 
trols Co. were presented on the 
television show. 

Controls Co. of America manu- 
factures appliance, refrigeration, 
and air conditioning controls, gas 
and oil heating; and _ industrial 
products. 


Ruud president predicts 
record sales for heaters 

Record sales opportunities in 
1957 for laundry-rated automatic 
vas water heaters are predicted 
by A. B. Cameron, president of 
Ruud Manufacturing Co., Kala- 
mazoo, Mich. 

These opportunities stem from 
the constantly increasing use of 
automatic clotheswashers in the 
home, Mr. Cameron told Ruud dis- 
tributors and district manager 
from all over the country during 
the firm’s recent annual sales 
meeting at the Kalamazoo main of- 
fices and plant. 

Pointing out sales opportunities 
for upgraded laundry-rated water 
heaters, Ruud President Cameron 
told the sales meeting: 

“The continuously increasing 
sales of automatic clotheswashers 
emphasizes the extreme impor- 
tance of upgrading automatic gas 
water heaters to meet these de- 
mands. Sales of automatic and 
semi-automatic washers for 1956, 
as reported by the American Home 
Laundry Manufacturers’ Associa- 
tion, were 3,300,200 units, an eight 
per cent increase over 1955.” 
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For further information on items reviewed in this section use 


the convenient post-paid Readers’ Service Cards on pages 83, 84 





vive maximum circulation 


dann ane WOME clean, warm air. The drawn, all 


Lion 


teel porcelainized combu 
chamber is welded in a continuo 
eam, insuring quiet operation 


Circle 2 on Reade 


Light-duty truck ww. 


A new International Harveste 
Co. Model A-110 light-duty truck 
with service-utility body is one of 
many models in the newly-intro 
duced International truck A-line 

This A-line offers a complete s Central heating plant 
lection of models from 4200 , be eeeutotentall counts 
33,000 Ib GVW, in 4- and 6-1 
and all-wheel-drive conventional announced by Carri 


ng plant for large-area b 
and new cab-forward design \ . 1 the ntroduct 
choice of five gasoline and foul * f direct-fired 
LPG-fueled International valve-in No central boilet 


head, six-cylinder engines is avail Tr a +] complete, high : \pac 


able Horsepower ratings u , ny }) ich ive thu rf a it 
high - torque power plan rang Water heater . , . 


from 112 to 154 A completely new lin 


Tye 


Circle 1 on Reade . ce ( vater heaters ha een announ li i 
Day & Night Manufacturing mrding the compan Qn! 
me : nese will Ne@ AVAaAlIADI ] A | a l electrica connection 


and 50 gal IZ with Bt have be made and the unit 
Wall heater nput capacities of 27,000 43 000 ented before it is ready fo ope! 


45 O00: and 432,000 


< ! 


Chattanooya al é 

“a serie of rece " ‘ val The at » a front fi 

heaters, approved vith a center draft di 

AGA requirement ported to provide high input ing trom 
Royal built-in wall heate: O1 it “stacking.” ! allest unit 

in Single units Oo heat one The new units have | nt ? 

or in double one which are ontrols, the exclusive 

back-to-back through a wall to heat lining, metered magne anor ovided ranging 


fron 


separated areas rod and an aluminumi ceiling suspensions to fl 
Each unit ha specia baffle 
ipper and lower th Circle 3 on Reade f n Reade 
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Deep fryer 

iper - Chef Manufacturing Co 
has announced introduction of. it 
new Model FM-14-P “Fat Mizer’’ 
fryer with “Power-Pack” dual flue 
It has a 60,000 Btu sq 
Vhich heats the fry pot 
four ides and the 


burne) 
from all 
manufacture) 
indicates yreatly increased frying 
production 

The design of the dual flue out 
let permits easy installation of the 
fryer under slant-type filte) 
or regulat 


hood 
ventilation hood as 
tandard stove pipe connections at 
the top of flue permit quick, easy 
venting of This 
the one-piece seam 


exhaust 
fryer teatures 


uses 


le die-drawn fry pot 14 in. sq 
in l4-yauge steel, with the 1 piece 
pot in 1l6-yva. solid stainless steel 
optional at additional cost. This 
tubele fry pot, without corners 
or weld simplifie 
fat capacity is 32 Ib 
Also available is Model 
with an 80,000 Btu burne) 


cleaning. The 


Circle 5 on Reader ervice Card 


{ 
/ of 


Frost protection equipment 


Frost 
is said to be fast, 


protection equipment that 
efficient, econom 
ical and convenient has been devel 
oped by Ransome Co. By mounting 
{wo propane burners on the tailgate 


of a pickup truck, and the fuel tank 


lengthwise in the bed of the truck, 


the heating unit can be driven 
frost-critical area very 


and effectively 


through 
rapidly 


80 


These propane burners are stand- 
ard Ransome models with adjust- 
able regulators to control the heat 
output to meet variances in tem 
With this new 
development the grower can regu 
late the burners to put out the 
amount of heat needed, without 
This unit is capable of an 


perature conditions. 


waste. 
output of 4 million Btu per hour, 
per burner 


Circle 6 on Readers’ Service Card 


Tractor carburetor 


Model H 
1720, has been announced by Amer 


A tractor carburetor, 
ican Liquid Gas Corp. The unit 
is designed specifically for use on 
certain models of Ford, Ferguson, 
and Massey-Harris 


It is an updraft design and pro 


tractors 


vides installation clearance on Ford 
tractors of the 600, 700, 800 and 
900° serie 
and 40 
tractors, 50 series 
This carburetor is 
1144 in. and 1°4 in. airhorn size and 
the fuel inlet is engineered for a 
in. SAE fitting. The 
range is from 9 to 15 inclusive. 


Ferguson tractors, 35 


series and Massey-Harris 


available in a 


venturi 


Circle on Readers’ Service Card 


| 


be 





Liquid withdrawal cylinder 

Steel Cooperage Division is now 
manufacturing a new 100 Ib. cyl- 
inder designed particularly for use 
with the new, high output, liquid 


burners. This cylinder will pro- 
vide ample fuel for a liquid burner 
where formerly three or more were 
required to vaporize sufficient pro- 
pane for large vapor burners. 

The fittings include a liquid with 
drawal valve with excess flow check, 
a relief valve assembly, and a fixed 
liquid level gauge. 

Service Card 


Circle 8 on Readers’ 


Large capacity hot water heater 


Ideal for motels and other com 
mercial uses is the new Mission 
Appliance Corp. “180” Hi-Cap hot 
water heater. It provides 100 gal. 
torage capacity plus fast recovery. 
Equipped with a second thermo- 
stat, there is no necessity for a 
high temperature cut off. Since no 
additional storage vessel is neces- 
sary, it can provide hot water at 
Recovery is 
105 gal. per hour at a 100° F rise 
on L. P. gas 


low installation cost. 


Circle 9 on Readers’ Service Card 


Suspended heaters 


Reznor Manufacturing Co. is now 
producing a pair of 300,000 Btu 
models of suspended gas unit 
heaters. The models US300-F and 
US300-B are propeller fan and cen 
trifugal blower powered. 

Ample air movement for effective 
heat distribution at a minimum 
noise level is achieved by the use 
of two smaller fans or blowers in 
place of one extremely large one. 
On the Reznor US300-F, the two 
15 in. fans are driven by a single 
1/3 hp motor. On the US 300-B, 
each blower has its own 1/3 hp 
motor. 

Overall dimensions of the heaters 
are 3314 in. high, 36 in. wide and 


Circle 10 on Readers’ Service Card 
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Liquid vaporizer burner 


Mutual Liquid Gas 
Co. announces that its 
porizer 
as completely packaged, fully auto 
mati 
tion on butane or propane. Two 
models of the LVB series now come 
equipped for automatic operation. 
These are the LVB-4 and the LVB 
6. 

These L.P. gas systems are self 


Equipment 
liquid-va 
burners are now available 


heating systems for opera 


generating liquid vaporizer burne} 
which utilize liquid direct from the 
tank. No additional vaporizer i 
required Burners are 
without automatic equipment if de 


available 


sired 

Automatic 
spark ignition, 
tronic flame failure protection, and 
control of heat input through solen 
oid valves. 


operation provides 


safety pilot, ele 


Circle 11 on Reaue ’ Service Card 


Mounting brackets 

Circle Gas & Manufacturing Co.’s 
new LPG tank mounting brackets 
are adaptable to all materials han 
dling equipment that has room to 
install an ICC tank and fit all such 
tanks, from 20, to 43% Ib. 

The brackets can be used for 
vertical or horizontal mounting, 
with locking that hold 
tank in proper position to assure 
safety valve releasing in the vet 
tical position. 

A simple, quick-action 
permits cylinder changes in a mat- 
ter of seconds. 

The brackets are 
pair to the carton. Shipping weight 
is 14 lb. 


Circle 12 on Reade 


positive 


Service Card 


handle 


packed one 


Clothes dryer 


Waldorf Heater Co. has an 
nounced its new improved L.P. ga 
clothes dryer. Improved warm ai 
circulation through the dryer drum 
in shorter drying time for all fab 
rics; full sized capacity of 10 Ib 
dry and 20 lb wet weight; 
solid drying drum to prevent but 


a 27 in 


tons or pins in clothes from snag 
ying. 

It is smaller in size for easie) 
installation; provision for venting 
to the outside or inside as desired; 
and 120-minute timer and separaté 
heat control dial 


Circle 13 on keadei 


Thru-the-wall heater 


ith produc lO 


vented 


Temco Ine. Is now 
on a thru-the-wall 
The unit is 
rectly 


heater 
vented outdoo1 di 
through the wall, requiring 
Outdoor air } 
drawn into the unit for combustion 
with no oxygen depleted from the 
Major installation costs ar¢ 
To install, an 8 in. hole 
is cut through the wall, the unit i 
hooked up to the 
vent and the gas line 


no chimney or flue 


room 
eliminated 


pre engineered 
No electrical 
required, inst 


connection is iring 


constant heat during a power fail 


tL on Reader 


Automatic trencher 


auto 


A self-propelled low cost 


matic trencher has been introduced 


by Cosom Engineering Corp. This 
unit automatically propels itself 
by aircraft cable winch drive and 
digs trenches 2% in. wide at 
depths of 12, 18, or 24 it 
rolls on th 
and will not damage turf. It 
matically stops trenching w! 
reaches the end of the cable 

In addition to 
pelled, the machine is lightweigh 


“Ground Saw” 


being self-pro 


and portable and digs a spoils-fre 


straight trench. “Ground 


trenches at speeds up to 3 
minute in average soils 


( cle 1 Readers’ Ser 


Indoor incinerator 
A n | é I ‘ 


imple to install in basement, gar 
age or utility room is made by 
Queen Stove Works Ine 

It quickly consumes trash that 
handled in sink 
cans, 


yas-fired incinerator 


cannot be units 


Kliminates garbage 


flies and rodents, and avoids the 


germs, 
fire hazards of outdoor-type open 
incinerators, according to the com 
pany 

Specifications: Height, 36 in.; 
width 18 in.; depth 24 in 
diameter, 6 in 


ind flue 


Circle 6 on Readera’ Service Card 


(08 puma 

First aid for litterbugs 
LPG 
worthwhile civic service by help 
ing in the drive to “Keep America 
Beautiful.” 
publicity campaign the heat is on 


dealers can perform a 


Through a _ national 


For further information on these products use Readers’ Service Cards on pages 83, 84 
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to keep the 
from scattering their trash alony 
the highways. If people had a 
yood place to put rubbish inside 
their cars—they might take it 
home and dispose of it properly 

The neatest promotion of litter 
buy reform that we have seen is 
a plastic bag called “Chuk-it” 
which mounts on the lower edye 
of the car’s instrument panel so 
it can be swung out of the way 
It does not cost much, and would 
make a nice good will advertising 
item when imprinted 
vith the dealer’s trademark, name, 
and address. 


nation litterbug 


pr operly 


Circle 17 on Readers’ Service Card 


Truck pump 


Corken’s now offers a complete 
line of pumps manufactured for the 
LP. vas and anhydrous ammonia 
industry with the announcement of 
the new Corken “Coro-Vane” truck 
pump 

This truck pump is made of duc 
tile iron, a metal which has the 
tensile strength of steel and 1 
hock-proof, heat-proof and crack 
proof, It has capacity for a 1!, 
ora 14s in. meter, plus all the pre 
ure that underwriters allow (125 
lb differential) 

It has two relief valve system 
One returns liquid to inlet at 125 
lb; the other can be piped back to 

ipply tank if desired 


Circle 18 on Reade) 


LPG-powered fork lifts 

A new line of high capacity for} 
lift trucks, available with an LPG 
power system as factory-installed 


equipment, has been announced by 
Yale & Towne Manufacturing Co 
Capacities in the new line are 15 
000—-16,500—18,000 and 20,000 |b 
The models with 
transmission are 
Chrvsler V-8 industrial engine and 
develop 105 hp. A Ford V-8 indus 
trial engine is used in the friction 


Fluid Coupling 
powered by a 


82 


clutch models. The 
same horsepower is reached, New 
channel construction provides 
greater visibility and load stability. 


transmission 


Circle 19 on Readers’ Service Card 


Built-in broiler 


A modestly-priced, built-in gas 
oven and broiler unit has been an- 
nounced by the Geo. D. Roper Corp. 

Except for a newly - designed 
broiler section, the unit closely re- 
sembles Roper’s other built-ins. The 
broiling rack and pan slide forward 
automatically as the broiler door 
is opened 

Buyers may choose between a ° 
hour electric clock timer or a 2- 

peed ‘Mark Timer” on the new 
units. An “X-Ray” 
also offered 


oven door is 
Door panels are avail- 
able in 13 decorator colors. 


Cirvele 20 on Readers’ Service Card 


Wall water heater 


In addition to the Junkers 350 
yus water heater (110,000 Btu/hr 
input), a new smaller Junkers 225 
has been announced by the Insta- 
Matic Heater Co. 

This wall-mounted heater has 


70,000 Btu/hr jet type burner and 


puts out 66 gal. per hour at 100 
It weighs 26% 
lb. No tank is required. It uses 
when water is being 


temperature rise. 


gas only 
drawn. 


Circle 21 on Reade rs’ Service Ca rd 


Unit heater 

A unit heater with quiet cen- 
trifugal blower is Bryant Manu- 
facturing Co.’s new Model 328. 

The 150,000 and 225,000 Btu/hr 
sizes feature a belt drive blower 
assembly and the smaller 100,000 
Btu/hr size has a direct drive 
blower assembly. 

The %28 is AGA approved for 
use with natural, mixed, manufac- 
tured, L. P. gas, L. P. -air gases 
and for dual fuel operation on nat- 
ural and L. P. gases. 


Circle 22 on Readers’ Service Card 


Draft caps 


Tesco, Inc., has changed the name 
of its draft cap from “Blu-Blaze” 
to “Flu-Bonnet,” and has increased 
its present line of draft caps to 
include 3 in.-7 in. 

The cap features a pressure bal- 
principle which prevents 
excess stack loss due to winds. 


ancing 


Circle 22 on Reacers’ Service Card 


Liquid temperature corrector 

The Liquid Temp Corrector is a 
new device developed for the LPG 
industry to reduce the losses in- 
curred during buying, selling and 
inventory checks. 

The device is correct within 1 
per cent of the full scale reading. 
It covers corrective reading in 1 
per cent increments from 40° to 
160° F. The stem is pressure proof 
and will withstand better than 3000 
lb psi, according to the manufac- 
turer, 

Circle 


, on Reade 
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about New Products in this issue... 


use these time-saving 


READERS’ SERVICE CARDS 


Each New Product or Trade Literature item reviewed in this issue is numbered. To 
get further information about items that interest you, circle the corresponding num- 
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result of discounts, he commented, Erwin S. Kleinman as he gave 
too many dealers are bowing to a WLGA members reasons for join- 
tin god called “price.” All genuine ing the National LP Gas Council, 
merchandising is almost gone, he Kleinman, public relations chair- 
stated. He called for an end to man for the Council, introduced 
sales of appliances on a price basis Council director George Schulte 
by placing emphasis on satisfaction who played a tape recording of a 
and service. Los Angeles broadcast on L. P. gas 
Carl Sorby, vice - president, arranged by the Council 
associations George D. Roper Corp., delighted “Use of trade magazine articles 
the convention audience with his in closing sales can help make more 
cooking demonstration in which the sales hay,” Carl Abell, editor of 
versatility of the gas range was BUTANE-PROPANE News, told the 
proved. audience. To prove his point, he 


Unity theme attracts 550 to “It All Adds Up to Sales” said called on two panel members, Bert 


WLGA meeting and show Dearborn Stove Co. Vice-President Stewart, who has been selling LPG 
With “Gas Unity” as its theme, 

the Eighth Annual Meeting and 

Trade Show of the Western Liquid 

Gas Association united 550 mem 

bers and guests at the Hotel Stat 

ler in Los Angeles April 4 to 6; 

united a top program with an en 

thusiastic audience; united to elect 

a new slate of officers; and united 

the WLGA with the national 

LPGA. Wherever 
J. P. “Jim” Wilson, Butane Gas 

Service, Altaville, Calif., became 2-way shut-off 

the first president to head the 

WLGA in its new role as a mem- is required... 


ber of the LPG. He was secretary- 


treasurer last year. He succeeds ’ 
Mrs. Gussie Spears, Bakern Liquid 
Gas Co., Bakersfield, Calif., who in 7 


her term as president worked hard 
for the time when WLGA and QUIth-ComnaenvS 


LPGA would be united. TWO-WAY SHUT-OFF COUPLINGS 
Vice-president elect is John i 
Agbashian, Valley Butane Service, 
Fresno, Calif. T. J. “Tom” McGurn, 
Cities Fuel Corp., Fresno, is new 
secretary-treasurer. 
Big news to come out of the 
meeting, as reported in May BPN, "To connect a Hansen Two-Way Shut-Off WRITE FOR THE 
was the unanimous membership Coupling, you merely pull back the sleeve HANSEN CATALOG 
vote of the WLGA to affiliate with and push the Plug into the Socket. ‘To 


the national LPGA. Mrs. Spears’ disconnect, just pull back the sleeve. No 
announcement of this vote at the 


first day’s luncheon session brought 


Here’s an always ready refer 
ence when you want informa 
tools required. When Coupling is discon tion on couplings in a hurry 
nected, similar valves in Socket and Plug Lists complete range of sizes 
resounding applause. Howard shut off both ends of line — practically of Hansen One-Way Shut-Off, 
White, executive vice-president of Two-Way Shut-Off, and 
the LPGA, promised the associa Straight-Through Couplings 

tion complete cooperation. 


. ye , Couplings for 
tga , ae » rie -W: -( nbd, / 
Dr. Paul Smith, president of Whit- Hansen Series HK Two-Way Shut-Off Steam, Oxy 


eliminate spilling of liquid or escape of 


gas at instant of disconnection. including Special Service 


tier, College, Calif., was keynote Couplings are available with female pipe 
’ ’ é ” as : ? 20 ” 

speaker and held the audience spell- thread connections from 14" to 1” inclu- 
bound with his wit and anecdotes sive. Available in brass or steel. Sizes 


gen, Acety 


of his chats with big names in generally required for L-P Gas service have 
American government. He told the approval of Underwriters’ Laboratories 
audience that this country’s inter- 
national relations are an important REPRESS STATIVES $8 Pere Sere 
part of every business 
Price discounts to consumers on 
durable goods was blamed by T. T SINCE 1915 .& QUICK-CONNECTIVE FLUID LINE COUPLINGS 


Arden, executive vice-president, ’ 
Arden, executive vice-president, | TTT) MANUFACTURING COMPANY 
for the present appliance situation 


‘ : . 4031 WEST 150th STREET © CLEVELAND 11, OHIO 
in which profits are falling. As a 
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carburetion, and Dick Bond, Calor 
Gas Co., who has been selling LPG 
for industrial uses, to tell how 
they use mayazine article 
other publications to make 
“Showing a potential « 
magazine report of the 
LPG user has had with a 
type of application will do more 
than hours of pure sales talk,” Mi 
Abell concluded, 

Roland Usher, American Liquid 
Gas, Los Angeles, was 


lmilial 


convention 
chairman. 


Snow doesn't stop lowans 
from going to LPG meet 


Record shattering lowa snow 
storms welcomed the lowa LPGA 
convention held March 25-26 at the 
Savery Hotel, Des Moines. In spite 
of snow-clogged lowa roads, at 
tendance at the convention com 
pared favorably with past meet 
ings 

Presided over by outgoing Presi 
dent Dan L. Franck the convention 
offered a line-up of excellent speak 
ers. LPGA President K. H. Dick- 
son, opening day luncheon 
touched lightly on many subject 
of importance to the industry. Re 


lowa's outgoing President Dan L. Franck 
(right) turns the gavel over to Dean |. 


Green, new president of the association. 





peaker, 


ferring to the National Association, 
Mr. Dickson discussed some of its 
recent accomplishments. He ex- 
plained the make-up of the Associa- 
tion and the relationship between 
the state and national associations. 
Other subjects which Mr. Dickson 
discussed included: a two year con- 
tract that has been signed with the 
University of Texas for a series of 


courses on service work; the possi- 


bility of an expanded LPG market 
as a result of the Federal Highway 
Suilding Program; the importance 
of LPG as a source of fuel, power 
and light in the event of nuclear 
attack; and the need for a strong 
“Gas Unity” program. 

Frank MecFerran, general sales 
manager, Ruud Manufacturing Co. 
whose topic was “What's New and 
Different’ gave an actual demon- 
stration proving that it is nearly 
impossible to get a_ really 
wash without sufficient quantities 
of hot water. He pointed out that 
this is a fact that should be em- 
phasized by L. P. gas dealers, as 
gas water heaters with their quick 
recovery assure plenty of hot water 
for every wash in contrast to the 
relatively slower recovery of elec- 
tric heaters. 

Mrs. Zoe Murphey, women’s page 
editor of Wallace’s Farmer cap- 
tured the audiences interest with 
her talk “Iowa Housewives vs L. P. 
Gas Home Services.” This talk was 
based on over 100 replys to a ques- 
tionnaire sent to Iowa users of 
LPG. Typical of the facts revealed 
by this survey was that 73 per cent 
of this group listed “brand” as the 
determining factor in their pur- 
chase of appliances. “Price,” was 


clean 
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Enterprise 
in its 99th year 





an 


it takes... 


to come up with a 
new color idea for ranges! 


Give your customers the touch of color they've been wanting! 
Decorator color, smartly used to accent the always-acceptable, 
always-desirable glistening white of Titanium porcelain enamel! 


Many Enterprise ranges are available with Kitchen-Mated Aqua 
Blue, Ice Green or Chinese Red panels for the backguard, burner 
bowls and lower compartment doors. 


And, we are Enterprise-ing enough to help you sell them 
faster. Ask about our new dealers advertising allowance! 


PHILLIPS & BUTTORFF CORPORATION 


Nashville, Tennessee 
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NOW IN 2 SIZES: 


my 


Now more than ever “the tank trucks that have everything!’ 


oe 


ogee en ae 


1957 UniTruck Speedloaders! 


- 


ey 





FLAMMABLE COMPRESSED GAS 


THE NEW SPEEDLOADER 2200 


gt Os 


Here are the easiest-handling 
trucks you’ve ever owned! 


Faster loading, unloading. Safer than ever. 
Built to outlast two or more chassis. Speed- 
loaders will give you lower delivery costs, 
greater net profit per gallon. 

Get all the facts, then compare. You'll 
see why a UniTruck Speedloader is the best 
investment in trouble-free delivery you can 
make. 


HIGHLIGHTS 


@ Fastest-ever fuel delivery rate. (50 
gal. per min. assured —compare this 
rated delivery with your operation) 

@ Oversize piping, pumping and meter 
ing throughout. 

@ Flexible connections minimize leaks 
due to road shock 

@ Self-filling and emptying thru meter; 
empties customer tanks too, thru filling 
hose and meter and not thru a special 
connection, 

@ Propane-tested at plant before de 
livery. 


@ We instruct your driver in complete 
operation. 

@ Complete unit easily removable, re 
mountable on new chassis 

@Every safety feature you've ever 
heard of—and a few you haven't 

@ Plenty of unions in the piping —for 
easy, rapid servicing 

@ Pump is mounted on tanks, not on 
chassis: helps prevent leaks 

@ All valves are quick-operating type 
Handy controls permit fast emer 
gency shut-off. 


DOZENS OF OTHER WANTED FEATURES... ASK YOUR UNITED MAN! 


UNITED PETROLEUM GAS COMPANY 


4820 Excelsior Bivd., Minneapolis 16, Minnesota 


R. J. BELL 
1628 Thompson Avenue 
La Crosse, Wisconsin 


ROBERT E. HAUGEN 
901'A South Leland 
Des Moines, lowa 


ROBERT E. BOLKCOM G. L. STEPHENS 
805 South Lincoln McBirney Building 
Aberdeen, S. D. Tulsa, Okiahoma 
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5. 8. NAVICKAS 
1] West St. Albans Road 


HERB C. KOCH 
9i6 WwW Creighton Avenue 


Minneapolis 16, Minnesota Fort Wayne, Indiana 


WwW STANGE 


RFD No. 2, Box 337 


Aurora, nois 


JACK WORSHAM 
Johnson News Agency Bidg 
300 E. indiar a, Midland, Tex 











the most important influence in 57 Ed Herron, lowa state fire mar- 
























































































per cent of the cases and “other” shall, led off the second days pro- 
reasons were given by 12 per cent gram with a “straight from the 
of the group. Answers for many of shoulder” talk in which he stressed 
the questions added up to more the desirability of having the in- 
than 100 per cent because questions dustry police itself and work in 
permitted more than one answer. cooperation with the fire-marshall 
Fifty-six per cent of those who office. 

answered the questionnaire said Officers elected for the coming 
that the service reputation of the year were: Dean I. Green, Home 
dealer influenced their purchase Oil Co., Moville; William Walters, 
of appliance Blue Flame Gas Co.; and LeRoy 

A cocktail party followed by a Miller, Home Gas Co. 

banquet and floor show wound up Speaker at the second day’s 
the first day’s meeting on a festive luncheon was John Kelderhouse, 
note district secretary, who re-empha- 



































HIGH VOLUME 


against differential pressures 














Warmer weather is ahead, and you will have 

U Pp TO to work against higher differential pressures. 
Plan NOW to equip each of your trucks with 

a “Superior” LPG Precision Rotary Pump. 

4 ~~ - This specially-designed pump is capable of 





high volume at low pump and engine speeds, 
against differential pressures up to 300 P.S.I. 
—provided suction conditions are adequate 
and the pump is properly installed. Saves 
time, labor, money. Enables you to fill tanks 
and cylinders faster, more economically, and 
serve more customers with less equipment. 


Pen | 


PRECISION ROTARY PUMP 
This compact, light-weight pump has a ® SAVES TIME 


two-lobed cam, with double pumping 


cycle for each revolution. Within the rotor @ SAVES LABOR 


are 12 hydrostatically-balanced, pressure- 
activated vanes that provide positive 

pumping action. The vanes are self-ad- . SAVES MONEY 
justing and self-lubricating. No metal-to- 
metal contact; and no wear, except on the INQUIRIES INVITED 
vanes which can be replaced easily, in a FROM DISTRIBUTORS 
few minutes, without removing the pump 
from its truck or mounting . . . Easy to 
install. The base fits the average truck 
mounting without need for piping change 
.. . Available in 75 and 110 G.P.M. sizes. 
Write for descriptive folder and name of 
nearest distributor. 





























NEW MODEL TC 
































































































































SUPERIOR INDUSTRIES, INC. 
1007 National Bank of Commerce Bldg. 
NEW ORLEANS 12, LA. 























sized the high points of preceding 
speakers. This concluded the lowa 
meetings. 


Minnesota service school 
attracts 155 servicemen 


One hundred and fifty-five peo- 
ple attended the ninth annual L. P. 
vas service school, March 25-27, 
sponsored by the LPGA and the 
Minnesota Petroleum Gas Associa- 
tion. 

Held at Coffey Hall, St. Paul 
Campus, University of Minnesota, 
the service school program was 
tailored to fit the problems of the 
service department by having two 
levels of instruction a_ basic 
course and an advanced course. 

The advanced course, with 70 
registered, covered such subjects 
as adjusting and service of auto- 
matic top burners, service of dryer 
and range controls, and a day de- 
voted to tractor carburetion. The 
basic course, with 85 attending, 
helped the inexperienced service- 
man by covering venting hot water 
heater controls, installation and 
testing procedures, and transfer of 
L. P. gas and safety regulations. 
Both groups also spent consider- 
able time discussing public rela- 
tions. 

Instructors included: Russ Will- 
iams, Tuloma Gas Products Co.; 
George Hodder, Cities Service Co.; 
Sud Lerch, General Controls Co.; 
G. W. Zimmerman, Hamilton Man- 
ufacturing Co.; Harris Goodwin, 
Bastian-Blessing Co.; and F. Don- 
ald Welker, Robertshaw - Fulton 
Controls Co 


Tank Manufacturers meet 
in Dallas, Texas 


The National Tank Manufac- 
turers Association held its bi- 
monthly meeting on April 11-12 at 
the Oaks Manor Motel in Dallas, 
Texas. Forty-five member-compa- 
nies of the Association were rep- 
resented at the meeting. 

A. ©. Schlossstein, general part- 
ner of the accounting firm of Price, 
Waterhouse Co., addressed the 
group on the subject of “Cost Ac- 
counting and Control.” A panel of 
five industry members also took 
part in a panel discussion pertain- 
ing to the “Control of Manufactur- 
ing Costs.” 

Robert Wilson of the Lincoln 
Electric Co., Cleveland, Ohio, ac- 
companied his speech “Improved 
Welding Techniques in Tank Man- 
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A MASTER TANK 


HIGHEST 
QUALITY 


6" WELD ON LIFTING 
LUG... CAN'T PULL OFF 


l 
_" 


HEAVY DUTY 
WELDS ARE 
TRIPLE INSPECTED 


7 
/ MEETS ASME yo id P 
REQUIREMENTS PIG PS 
88) a aaa “sg 
BEST FITTINGS (two COAT FINISH ) a 
MONEY CAN BUY —_— agit 
4 ¢ f e 


———— 
yw 
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OVERLAPPING ) 
CIRCUMFERTIAL 
1S DOUBLE WELDED 


LONGITUDINAL SEAM 


VEXTRA 
HEAVY 
LEGS 


ALL SIZES AND 
CAPACITIES 
THROUGH 
1,000 GALLONS 


“ —_ 





omestic systems by Master are high 
quality products you can depend upon 
because of Master Tank & Welding’s years 
of experience in building better, stronger, 
safer tanks. Only the highest quality mate- 
rials, the most advanced engineering, and 
the finest workmanship are used in con- 


structing a Master tank. From the largest to 


Call Master for all your LP gas pressure vessel needs. 


2000 S. Front Street e Box 39 @ Quincy, Illinois e¢ Baldwin 3-5014 


DRAIN LINE 


\S DOUBLE WELDED 
.»s INSIDE AND OUT 


= —_ —— 
—— 


-_ “9 | ey "Ss 
LIQUID AND d " . 
"sai 


(BEARS THE 
/UL LABEL 
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) \/STREAMLINED “~ 
\ FOR GOOD LOOKS 
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‘ a - py 
h 
\ 


DELIVERED. 
BONE DRY 
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the smallest, there’s a Master domestic sys- 
tem to fit your particular need all sizes 
and capacities through 1,000 gallons. Master 
tanks are constructed of double welded Hi 
Tensile steel to meet ASME Code construc 

tion. Inspected by Hartford Steam Boiler 


Inspection and Insurance Company 


WELDING 


P. O. Box 5146 @ Dallas, Texas @ RI 7-244) 





BLACKMER 


liquefied gas pumps 


Listed by Underwriters’ Laboratories, ine 


PERFORMANCE PROVEN 


Blackmer Pumps have earned 
broad customer preference 
through their excellent per- 
formance with records of han- 
dling millions of gallons of 
liquefied gases at amazingly 
low operating and mainte- 
nance costs. 


for OUTSTANDING SERVICE 
in handling BUTANE, 

PROPANE, AMMONIA and 
SIMILAR LIQUEFIED GASES 


OUTSTANDING 
DESIGN FEATURES 


These features account for 
long life in service and low 
maintenance costs experi- 
enced by users of Blackmer 
Liquefied Gas Pumps: 
HEAVY DUTY ANTI-FRICTION 
BEARINGS located on both sides 
of the rotor and completely iso 
lated from the pumpage. 


CARTRIDGE-TYPE MECHANI- 
CAL SEALS on both sides of the 
rotor to control shaft leakage 
and protect bearings from the 
pumpage. 


SLIDING VANES, which are 
“self-adjusting for wear,” main 
tain high volumetric efficiency 
over unusually long periods of 
service 


CYLINDER LINERS which can be 
replaced after severe service t 
restore pump efficiency. 


Each pump is tested before 
shipment to 1250 lbs. hydro 
static and 300 lbs. gas pressure 


“liquid materials handling”® equipment 
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INDUSTRIAL, HAND AND TRUCK PUMPS, STRAINERS, PRESSURE CONTROL VALVES 
BLACKMER PUMP COMPANY, GRAND RAPIDS 9, MICHIGAN 
DIVISION SALES OFFICES 
NEW YORK « ATLANTA « CHICAGO « GRAND RAPIDS « DALLAS « WASHINGTON e SAN FRANCISCO 
See Yellow pages for your local sales representative 





WHY / LOSE 4% OF B-P FUEL ? 
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KRUG PUMPS—Often Copled—Never Duplicated—Ask Your Distributor or Write: 


——D. H. KRUG COMPANY Dept. 8-67 MADISON, SOUTH DAKOTA—— 


KRUG B-P PUMPS 


eliminate this loss—assures safe transfer of 
liquid petroleum fuel — Venting tanks while 
filling costs money and is very dangerous. A 
KRUG Pump is the proven and practical 
method of transferring B-P Gas for tractor, 
bottie and tank filling. PROFIT TWO WAYS 
—your customers need KRUG Pumps for their 
protection. You can use KRUG Pumps in your 
The World's Largest Produc- 
ers of B-P Hand Pumps. 


own operation 





ufacturing,” with a slide film pre- 
sentation. 

The next meeting of the associa- 
tion will be held in Kansas City, 
Mo. on June 13-14. 


Webber is recipient of 
Hanlon Award citation 


The Hanlon Award citation, con- 
sisting of a plaque and watch, was 
presented to Charles E. Webber, 
Sun Oil Co., at the 36th annual 
convention of the Natural Gasoline 
Association of America. 

Mr. Webber is technical advisor 
to J. G. Pew, Sun’s vice president 
in charge of production. 

The award cites Mr. 
“valuable service to the 
in times of national 
personal contributions to the tech- 
nology of natural gasoline opera- 
tions, and his stimulating and 
constructive leadership in group 
activities which progress 
toward desired and greatly needed 
technical objectives.” 

In 1946 the Hanlon trophy went 
to another Sun Oil official, the late 
James E. Pew, formerly a director 
and head of the company’s natural 
gasoline division. 


Webber’s 
industry 
crises, his 


speeded 


Council's reactivated PR 
men hold first meeting 

The National LP-Gas Council’s 
public relations pro- 
gram was given a rousing vote of 
approval at the first meeting of the 
council’s reactivated public rela 
tions committee. 

Erwin S. Kleinmann, vice presi- 
dent in charge of sales for Dear- 
born Stove Co., committee chair- 
man, presided at the meeting held 
March 19, in conjunction with the 
Southeastern LPGA convention in 
\tlanta, Ga. Other committee mem- 
bers in attendance were Marshall 
G. Cook of Rockwell Manufacturing 
Co., John G. Guardiola of the Pro- 
tane Corp., George Hewitt of E! 
Paso Natural Gas Co., 
Slack of Phillips Petroleum Co., 
John Knox Smith of Metrogas, and 
Ralph A. Weaver of Pacific Delta 
Distributors 


“grass roots” 


Carstens 


Committee members unable to at- 
tend the meeting were Andrew Cas- 
sidv of Rheem Manufacturing Co., 
F. C. Hufstedler of National Pro 
tane Corp., and S. B. Rymer Jr. of 
Dixie Products Ine. 

L. R. Chandler of Gas-Oil Prod 


(Continued on page G4 
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LOOK T0 DAYBROOK 


...For the New Power Loader Method of Handling Tanks! 





a 
eer . 3 rote pi ee £4 Hy 
rn ie ae whet 2 de Cok bs Ce 2 


Trucks for transporting LP-gas tanks do more work 
with savings in time and manpower when equipped 
with 100% hydraulically operated Daybrook- 
Woodside Speedlift Power Loaders 

From storage to the point of use, the problem 
of loading, unloading and locating heavy, bulky 
steel tanks is eliminated making a one-man 
operation anywhere a truck or semi-trailer can go. 
The Power Loader is always with the truck, ready 
to operate . . . saves valuable time. 

The Power Loader is rugged, sturdy, reliable... 


OCs 


POWER LOADER POWER GATE DUMP BODY—HOIST 


Sign below, attach coupon to letterhead and mail in envelope. 


JUNE, 1957 


handling capacities up to 4,000 pounds. It requires 
only 20 inches of space for mounting behind the 
cab. Entire truck or semi-trailer platform is free 
for load carrying 

With the Daybrook-Woodside Power Loader, 
trucks become more than a means of transportation 

. really a new and proven method of bringing 
increased efficiency to tank delivery operations. 


DAYBROOK 
~Speed/itt 

TRUCK EQUIPMENT (aN 
Vi(i 


L. A. YOUNG SPRING & WIRE CORPORATION 
BOWLING GREEN, OHIO 





June 5-7—Nationa! Warm Air Heating June 20-21 — Michigan LPGA Summer 
Cc A L E WW D A R & Air Conditioning Association Sum- Meeting—Romone Park Hotel. Petos 
mer Convention—Fairmont Hotel, San key, Mick 
Calif. 


Coming events 


in the Industry June 26-28—Texas Butane Dealers Asso 


June 13-14—National To snufac ciation Annual Convention and Trade 


Convention Center 


f 


June 4-6 Misse if y h Annual = June 27—Ne 


Chase - . ‘ si iil Meeting 
Hote 


June 27-28 


Y Viking LP Gas Pumps 
gis are Available with 


Cy Return-To-Tank Valves 


Figure 200 
Truck Mounting Pump 


August i4— 


Meet 





September 10—Pen: 


( 


September |16—V 


( 


Return-to-tank valve on October 6-8—( 
head showing connection 


r piping 


You will have quieter Viking return-to-tank valves are rec 


pump operation October 7-9—Ameri¢ 


ommended in place of regular safety 
. . nnu C 

A valve poppet that lasts relief valves for LP-Gas pumping Annua 

longer because it operates They permit bypassing of excess St. Louis 

in lic uld 

st liquids directly to tank, thus prevent 
Pump parts that last long 
ing excess vaporation. If reversing 

er because they operate October 14-16—N 

n liquid pump rotation, valve and cover plate 

in liquic 

can be switched. Ask your distribu 

A mechanical seal that Y 

lasts longer because it tor about Viking pumps with return 


operates in liquid to-tank valves 
November |-2—! 


For complete information, send for 
one See our 


our catalog Section Hb, today Catolog aH) 


( in the® 


33 VIKING PUMP COMPANY 


Cedar Falls, lowa, U.S.A. In Canada it's "ROTO-KING" Pumps dates of their forthcoming meetings for 


See our File in Butane-Propane Catalog this calendar 





All associations are invited to send in 
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: “Looking for more 
sales and 


You can boost those slumping warm 
weather sales with these DAL-WORTH 
units designed to make the switch to com- 
plete LP Gas farm operation more conven- 
ient ... more economical. 


DAL-WORTH portable LP gas tanks elim- 
inate the loss of time for moving lumbering 
equipment to a refueling point. The 2-wheel 
unit can be in place and equipment refueled 
in a matter of minutes. 

The 4-wheel anhydrous ammonia tank 
offers the additional feature of quick conver- 
sion to a simple trailer unit for miscellaneous 
hauling. 


You can sell these units with the assurance 2-Wheel Portable Refueling Units. Available 
that your customer is getting the finest in 250-gallon and 500-gallon capacities. 


equipment money can buy... backed by 
over a quarter century of experience and the 
DAL - WORTH “CERTIFIED CON- 
STRUCTION” SEAL. 


Whatever your needs .. . on the ground, 
on skids, or on wheels . . . you'll do best 
to come to DAL- WORTH! 


hair. Dispensing 
Transport and Delivery , Units 


‘ System, oh 
Skid and Storage 4-Wheel Portable Anhydrous Ammonia 


Send for Dal-Worth’'s newest catalog of PAL -Wwoarn Tanks. 500-gallon and 1000-gallon Capacities. 
quality engineered LP gas and anhy- 4K COMpanY 


drous armmonia tanks ... the coupon is DAL-WORTH TANK COMPANY 
for your convenience. rc 
BOX 818, GRAND PRAIRIE, TEXAS 


Gentlemen: 


Please rush us your latest catalog describing 
DAL o WORTH TAN * DAL-WORTH'’S “Certified Construction” tanks 
COMPANY Company 
Att’n: Title 


East Highway 80 P.O. Box 818 Address 


Grand Prairie, Texas State 
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The 
Complete 
line... 


of 

HIGH QUALITY 
LP-Gas Torches 
Burners, Furnaces 
and Portable Outfits 
...for all 
commercial and 
industrial 
applications. 


Write TODAY, for catalog and price lists! 


RANSOME COMPANY 
Liquefied Petroleum Gas Division 
ROOM A-6 4030 HOLLIS ST., EMERYVILLE, CALIFORNIA 


7 
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Keep Up with L. P. gas BUTANE? ANE 
CWS 


Developments Each Month 


by subscribing to 


198 SOUTH ALVARADO STREET, LOS ANGELES 57. CALIFORNIA 


> Page 2 for Foreign Rate 


Check herewith [] Bill me [] | year $2.00 C) 2 years $3.00 


Name Title 


Firm 
Street 


City Zone State 


Leese ee eS SB BBE REE ee eK Kee eee eee 
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(Continued from page 90) 


ucts Inc., and James E. Fussell of 
the Gas Institute of Greater Miami 
were guests at the meeting. 

Council staff members, George J. 
Schulte Jr., Leigh Atkinson, and 
John Hartzell outlined the council’s 
PR program for committee mem- 
bers. A complete product publicity 
schedule was developed by the com- 
mittee. 

The committee also approved the 
chairman’s plan for an industry 
public relations contest. The con- 
test will have as its goal the selec- 
tion of a “Mr. Public Relations” 
for 1957. Dealer-members of the 
council will be eligible to partici- 
pate. 

The contest will be conducted in 
the latter half of 1957. A booklet 
entitled, “How to Handle the 
Press,” will be prepared by the 
council and will be released to mem- 
bers when the contest opens. 


Byrnes is chairman of 
“Hall of Flame" display 


Ton Byrnes has been appointed 
general chairman of the “Hall of 
Flame” exhibit for the 1957 Min- 
nesota State Fair, according to Ed 
Kopplin, president, Minnesota Pe 
troleum Gas Association. 

Mr. Byrnes, a well known factory 
representative, and long time mem- 
ber of MPGA, reports that his 
committee has been actively meet 
ing and forming plans which will 
generally follow the pattern set in 
1956, 

Displays will be institutional in 
nature and will emphasize the su- 
periority of gas over other fuels. 
Mr. Kopplin emphasizes that while 
the exhibit is sponsored by MPGA, 
the utilization of natural gas will 
not be overlooked. In order to pro 
mote the exhibit door prizes will 
be awarded each day in connection 
with a window poster, and a publi 
city program which will reach 
every L. P. gas dealer in Minnesota 
and nearby states, says Mr. Kop- 
plin. 


“Unified Gas" display 
sponsored by Virginia 

A “Unified Gas” display was 
sponsored and named at the recent 
convention in Roanoke, Va., of the 
Virginia Dietetic & Home Econ- 
omics Association by the Virginia 
Natural Gas Group and the Virginia 
LPGA. 
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New Honeywell Adatrol* offers either snap-action or 


Modusnap* thermostats—for room and wall heaters 





PLUS 15000 Adatrol 
Thermostat 


EQUALS ¥5153 Adatrol 


(592 Gas Cock 
Pilotstat® 


PLUS 15001 Modusnap 
Thermostat 


EQUALS V5157 
Adatrol Modusnap 


Honeywell Pilotstat* with choice of add-on thermostats helps you 


double profits 


@ Easy to sell—You can now offer Adatrol with 
snap-action thermostat or the new Adatrol-Modu- 
snap which has both snap-action and modulating 
control. You sell every customer because you offer 
the specific thermostatic control best-suited to indi- 
vidual needs. You can sell budget minded customers 
the pilotstat now—and their choice of add-on ther- 
mostats later. 


© Easy to install—Five minutes is all it takes to 


in 5 minutes 


install either Adatrol or Adatrol-Modusnap— based 
on actual tests 
© Easy to double your profits—You double your 
profits when you sell room and wall heaters with 
either Adatrol or Adatrol Modusnap 

To order your Adatrol or Adatrol Modusnap, or 
to get further information, call your local Honey 
well office. Or write to Minneapolis-Honeywell, 
Dept. BN-6-196, Minneapolis 8, Minnesota 


*'Trademarh 


Honeywell 


, 1957 











(sel-pac) 


Presents the 


UNI-PAC 


A new design in Multiple Purpose Valves... 





SERIES 2000 } %8lbye 


‘ . ? 4 rr 4 ) ) y 
For 114" tank opening 2000 Here is the Sel-Pac way of combining 


ae aa in one body its high capacity filler 


valve with back check and excess flow 
check, vapor return valve, service 

valve and fixed liquid level gauge. Pressure 
gauge and provision for ¥%4" liquid 


withdrawal optional. Request specifications and 


cy 


Your focal 


SEL-PAC representative prices today. 


Selwyn Pacific Company 


340 West Avenue 26, Los Angeles 31, Calif. 
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(Advertisement ) 


PENNY WISE AND 
POUND FOOLISH 


by 
GEORGE R. 
POSTLEWAIT 


President 
SELWYN-Pacirlc 
COMPANY 


Do you really know the product you 
are selling—its characteristics—idiosyr 
cracies—deceptions’ lLhere are certain 
basic fundamentals which will cost you 
hard-earned dollars if you ignore them 
whether you wish to admit it or not 

PENNY WISE: The day is cold so 
“I wont bother to purge the air out of 
the new tank on this installation 

POUNDS FOOLISH: (1) lhe pump 
had to develop pressures as much a 
100 pounds higher to compress the ai: 
(2) The compressed air dropped it 
moisture, which later caused “freeze 
ups’. (3) A “service call back” was 
necessary to properly adjust burners, a 
first fuel drawn otf was not a true 
2500 B.T.U. fuel, due to compressed 
air in tank or cylinder. (Mixture got 
richer as air was drawn olf.) (4) 
Weather warmed up, increased pressure 
due to compressed air, caused reliel 
valve “to pop fuel los custome 
dissatisfaction 

PENNY WISE: “I guess Y% in, tub 
ing will do that job.” 

POUNDS FOOLISH: (1) Line too 
small causes pressure drop, resulting in 
ineflicient operation. (2) Pilot light 
outage, (3) Inability to add additional 
appliances (prolit makers) at luture 
date 

PENNY WIS! [ wi single tage 
this job and save the cost of a first 
tage regulator 

POUNDS FOOLISH: (1) The extra 
size line needed to prevent pressur 
drop would have paid cost of first stag 
regulator. (2) Pilot outages, due t& 
pressure fluctuations, would have been 
eliminated. (3) Other appliances coul 
have been added to high pressure line 
(4) Service man turned down re 
adjusting spring to take care ot pre 


gulak 
ure drop. Pressure going through me 
ter was at 14 in. water column, instead 
of 11 in. The difference in B.T.| 
1] in. and 14 in pressure comes out ol 
your profits, (The meter read the 
ame number of cubic feet in eithe 
case, which is the basis on which you 
are being paid.) (5) The treez 
which occurred, resulting in the | 
a lot of chicks or ruined tobacco, et 
plus an expensive 10 or 15 mile t 
and a_ dissatisfied or lost custome 
would not have happened. 

PENNY WISE L will 

mall direct linkage, high pre 
ulator 

POUNDS FOOLISH: (1) Cay 

1s insufficient and caused 
ming”. (2) Because of direct 
there was no lever action to keep lock 
ups low High lo« k up perm 
liquid to condense in line between t 
two regulators requiring all 
and loss of fuel. (3) Water condense 


in low inlet port of small regulat 


causing freeze-up. (Large linkage t 
| straight through flow.) 


4s 
Many more example 


omy practice could be 
permitted 
ARE YO A PENNY WISI 
POUNDS FOOLISH” OPERATOR 
SELWYN-PACIFIC COMPANY 
340 West Avenue 26 
Los Angeles 31, California 
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Five hundred home economists, 
dietitians and student home econ 
omists and dietitians from Virginia 
attended this convention and re 
ceived a complete and detailed pi 
ture of gas and its many applica 
tions, The gas story was not only 
presented to these people at the ga 
display, but also by Jessie McQueen, 
AGA home service director, who 
appeared as a featured speaker on 
the convention program 

The display background featured 
a map of Virginia (20x 15 ft) with 
the availability of natural gas and 
L. P. gas indicated by either a 
blue flame or a blue flame with a 
cylinder. Also impressive to the 
conventioners was the one half mi 
lion gas customer using gas 1! 
Virginia (400,000 natural gas 
100,000 bottled gas). To show the 
application of gas through the 
many gas appliances displayed 
were an institutional range, a water 
floor typ 
and built-in), and a gas dryer 

Three gas home economists were 


heater, domestic ranges 


in the booth at all times, displaying 
the uses of the many features of 
appliances and demonstrating 
versatility of the unit 


Auto & Aero conducts 
sales clinic at Ohio LPGA 


The Auto & Aero Suppl 
Inc., Cincinnati, conducted a 
clinic on April 1 at the De 
Hilton hotel in Columbus. Thi ‘ 
by invitation of the Ohio LPGA 
which held its annual convention 
and display in Columbus on March 
1l-April 2 

Guests speakers on the program 
included prominent authoriti« 
from the ‘American Liquid Ga 
Corp., Los Angeles, and Zenith di 
ion of Bendix Aviation Cor 

The meeting stressed L 


an engine fuel 


Standing in front of the "Unified Gas" dis 
play at the Virginia convention are Herbert 
H. McMurray, Washington Gas Light Co 
Washington, D. C.; E. V. Bowyer, Roanoke 
Gas Co Roanoke, Va.: Mrs. Roanoke 

Mrs. J. W. McCorkendale Ili, Roanoke, Va 

Margaret Hasselman, Washington Gas 
Light Co., Washington, D. C.; V. D Bradley 
Lynchburg Gas Co., Lynchburg, Va.; E. M 
Lyons Jr., Bottled Gas Co. of Lynchburg 
{Va.); Robert E. Leitch, Bottled Gas Corp 
of Virginia, Richmond, Va.; R. A. Cassett 
Tidewater Gas Co., Virginia Beach, Va 
who is president of the Virginia LP-Bottled 


Gas Association 





Coons is elected new 
president of GAMA 


Clifford V. Coons, executive vice 
president of Rheem Manufacturing 
(‘o., New York, heads the new slate 
of officers of the Gas Appliance 
Manufacture! Association elected 
at the 22nd annual meeting of the 
trade group at White Sulphur 
Springs, W. Va., April 8-10 

Mr. Coons, now vice president of 
the association, will take office a 


: Bass g 


president in October 
Julius Klein 
Other office elected 

vard A. Norman Jr., president 

Norman Products (Cs Columbu 

Ohio, first » president; Wendell 
ident of Cribben 

ice president 

Hobson, president of 

Corp., Rockford, II 


treasure! 





ee), Continental 
| Console 


Styling” 


One of 
the many 

Heaters 
showing the 
new concept 


in Style. 


Send for new 


A) MARTIN STAMPING & STOVE C0. ::.°"" 


Huntsville, Alabama 


safety Heaters. 








for leakproof, 





pressure-tight 
connections 





SEALING 
COMPOUNDS 


Heat and vibration 
proof, non-solvent 
will not shrink, crack 
or crumble Makes all 
usse miblic Ss ke ak proof 
and pressure-tight 
Prevents rust, cor 


rosion, joint seizure 


super-penetrating 
rust solvent 


LOOSENS 


rusted bolts, nuts, 
screws, ‘frozen’ parts 
Liquid Wrench works 
fast...yet is absolutely 


sate for all metals and 
alloys 


At Industrial, Automotive, 
Hardware, Plumbing Jobbers 
RADIATOR SPECIALTY CO. 


ie 


WHITE RIVER 
Has Special 
Service For 


NEW DEALERS 


Send your driver down to pick up 
your new White River Propane Truck 
Tank unit. We'll give him the first 
hand experience of a ‘check-out run” 
over our own retail gas route, thoro- 
ughly explain every feature, and show 
him, right on the job, how to operate 
it for maximum efficiency. Just an- 
other one of the PLUS services you 
get from WHITE RIVER. Write to- 
day for prices and specifications on 
the complete White River Line. 


Convenient Finance Terms 
On Both Tanks and Trucks 
neg hr 


ned 
—s 
aijpees * 


THE WORLD'S FINEST PROPANE TRUCK TANKS 


WY WHITE RIVER 


TELEPHONE 570 BATESVILLE, ARK 
SEE OUR AD IN THE CLASSIFIED SECTION 


the trade 


Gottwald, Morgan named asst. 
vice presidents by Rockwell 


Herman Gottwald and Donald C. 
Morgan have been named assistant 
vice presidents and product mana- 
gers of Rockwell Manufacturing 
Co’s meter and valve division, it is 
announced by Lloyd A. Dixon Jr., 
vice president. 

Mr. Gottwald, formerly Eastern 
regional sales manager, becomes 
assistant vice president and prod- 


D. C. Morgan Herman Gottwald 


du Valve sales 


uct manayer in charge of valve 
sales, Mr. Morgan, formerly Cen- 
tral regional sales manager, be- 
comes assistant vice president and 
product manager in charge of gas 
products sales. 

Robert A. Johnson, New York 
district sales manager since April 
1954, succeeds Mr. Gottwald as 
Eastern regional sales manager. 
Succeeding Mr. Morgan as Central 
regional sales manager is Thomas 
Q. Carson, Pittsburgh district man- 
ager since February 1956. 


Beaird announces a promotion 
and three appointments 

Personnel changes in the J. B. 
Beaird Co. Inc., Shreveport, La., 
are announced by Dick Meisenbach, 
manager of L. P. gas equipment 
sales. 

T. H. Mahoney has moved up to 
L. P. gas and anhydrous ammonia 
systems product manager at 
Beaird’s subsidiary in Stockton, 
Calif. Mr. Mahoney will coordinate 
L. P. gas systems sales at Stockton 


BUTANE-PROPANE News 





Tell swe” 


r- ; - a 

Taos sere 
HOME, HOTEL AND MOTEL 
COOKING AND HEATING 
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i LIFT TRUCK OPERATION 


PLUMBER MELTING POTS 





A well brought-up family, the EPC “Sentinels”, from Dad to Junior, 


have a specific place in the scheme of things 


Dad may be a bit outsize at 420 lbs., but he carries his weight well, 
filling a terrific need in home heating, and is equally at home in motel or 
hotel. Mom, at a trim 100 Ibs. looks after all the cooking, whether at home 
or in the country cottage. The three older brothers are working out equally 
well in the automotive and trcnsportation industries and are considered 
highly valuable members of the material handling field. And the junior 
members of the family are hard at work in the plumbing and construction 


fields and in their spare time help out in summer camps and trailers 


If you'd like to meet the EPC “Sentinels” just write to the address 


below. They're a real hospitable family and will certainly make you welcome! 


ENGINEERING PRODUCTS OF CANADA LIMITED 


* 5035 Ontario Street East, 
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Montreal, Canada 











_TANK UNIT HEADS 









AND TANK EQUIPMENT 







































































G.P.M. filler 











in the tank. 
































surface area. 
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AMERICA’S 









Get ALL these operating 
and Selling ADVANTAGES... 


Forged brass unit head including 30 
, line valve, vapor 
equalizer, liquid level and pressure gauge 

all incorporated into one unit 


Wwe . 
mounted in a single 1 2 pipe opening 


Internal pipe pressure relief valves to suit 


any storage tank up to 301 square foot p 


regulator bracket, rain caps, 


outlet fittings to suit your special require 






LOW ge 
REGULATOR 



















HIGH PRESSURE 
REGULATOR 


a 





ee 


Sy 


REGULATORS 


ressure regulators to suit 


every requirement, single 


stage two stage - high 
pressure applications Low 


pressure regulators 70-650 


C.F.H. capacity. High pres- 


ments 
sure regulators 
Let us quote a complete can 


to 60 PSI. 


For further information contact your Weatherhead Representative or write 


THE WEATHERHEAD COMPANY @ CLEVELAND 8, OHIO 


The Weatherhead Co. of Canada, ltd., St. Thomas, Ont., Canada 


Export Division Cable Address WEATHCO 


LINE OF LP-GAS 


200-1200 


capacity with de- 


tank fitting package! livery pressures 


from 10 


EQUIPMENT 


T. H. Mahoney 


Frank Shippey 
Product manaaer ¢ ( f 


Logsdon J. Cook 








with Jack Owens, Western district 
ales manager. He formerly was 
L. P. gas sales manager on the 
West Coast for A. O. Smith Corp. 

Replacing Mr. Mahoney in the 
southern California area is Frank 
Shippey of Sierra Madre, Calif., 
who was formerly associated with 
Johnston Pump Co, in P: 


as a sales 


isadena 
engineer. 

Horace J. Cook will cover the 
southern and western portions of 
Texas working out of Austin. Son 
of R. M. Cook, L. P. gas dealer in 
Texarkana, Mr. Cook worked for 
his father before joining Beaird 

Richard E. Logsdon, with 10 
years in the L. P. gas industry, 
appointed Beaird sale 
representative in Georgia and the 
Carolinas, replacing Fred Hendrix, 
who has retired 1 after 42 years ex 
perience in the gas industry. Mr 
Logsdon formerly was with the 
sales department of Skelgas and 
most recently traveled the Midwest 
and Southeast for Socony Mobile 
Oil Co 


has been 


R. L. Brown promoted to sales 
manager at Yale & Towne 
Robert L. 
pointed sales manager of gasoline 
and L. P. gas powered industrial 
trucks for Yale materials handling 
division, the Yale & Towne Manu 
facturing Co., 


srown has been ap 


according to Clyde 
R. Dean, general sales manager. 
The new gas truck sales manage) 


joined the Yale sales organization 
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All controls 
under one hood 
for easy servicing 


————————-—-——-y~--— 





In Kaiser Steel LP-Gas Systems all fittings are centrally ee emove ie fear of winter freeze-ups is eliminated 


grouped under one convenient hinged hood on top of the LASTING GOOD LOOKS 

lanks are fabricated from steel plate that has been speciall 

processed to resist rust and scale then painted with prime 
CUSTOMER-PLEASING FEATURES ind finish coats to pro ide an attractive, corrosion-resistant 

Your customers can be sure of efficient, uninterrupted oper finish 

ation when you install Kaiser Steel LP-Gas Systems. Pre Kaiser Steel LP-Gas Systems are available for residential 

cision valves, gauges and regulators are the most accurate commercial and industrial use. Bulk storage tank ire tab 


system. This makes servicing easier (and quicker) for your 
drivers — means extra profits for you 


available. Each part of the tem has been carefully ricated in sizes up to 30,000 gallons water capacity. Call or 
checked for maximum safety. And, because all moisture ha write now for complete information 


Kaiser Steel 


FABRICATING DIVISION 


Napa and Fontana, California 
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GAS HEATERS 


ALL AGA APPROVED 


© PRICE — COMPETITIVE 


WRITE US FOR DETAILS 





© APPEARANCE — ATTRACTIVE 
* PERFORMANCE — EXCELLENT 


f = eT Le 7 
FOR YOU, the KWo big, 
IS A DOLLAR SIGN! 


BIRMINGHAM STOVE & RANGE COMPANY 


Builders of Fine Stoves For Over 50 Years — Birmingham, Alabama, U.S.A. 








Model 7150 i full 
for Natural Viin 
(ase It has LOO 
provide clean 

ing window md 
enameled, tinishesr 
Mocha tone vhine 
veal 15.000 B 
1% high 

Mode! 7200 same as above but 20,000 BT.U 
19'/4"' wide 

Write for Literature and Price 
List on Armstrong's Complete 
Line of 60 Models and Sizes to 
60,000 B.T.U 


Armstrong Products Corp. 


Dept. BP, Huntington 12, W. Va 
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RECTORSEAL 
NO. 2 


THIN 
IN CAN... 
THICK 
IN JOINT 
for maximum 
sealing efficiency 


There's no seal like RECTORSEAL. it is espe 
cially compounded to be thin and smooth in the 
can for complete use of every ty | and greater 
ease in application. It thickens in the joint to a 
plastic elasticity that means maximum sealing 
—ne against L-P gas leaks . yet always 
easy to break out 

In addition to positive leak prevention, Rector 
seal No. 2 is cleaner to use . . . it is more 
economical because there's no waste . . . doesn’t 
Settle out. See for yourself how Rectorseal’s 
plastic elasticity gives threaded connections the 
best protection money can buy. Brush-top cans 
sealed with cellulose tape to assure Rectorseal’s 
factory freshness 


Write for your FREE SAMPLE today 
giving name of your jobber. 


RECTORSEAL, DEPT. A 


2215 Commerce St., Houston 2, Texas 


RECTORSEAL # 2 


MAKING THE GAS INDUSTRY SAFER 





as a sales representative in the 
New York branch in 1953. In Jan- 
uary 1956, he was named to the 
main plant sales force as assistant 
gas truck sales manager. 


Robertshaw Fulton Syliphon 
announces new sales appointees 

Two appointments in the sales 
department of Fulton Sylphon di- 
vision of Robertshaw-Fulton Con- 
trols Co. are announced by G. L. 
Ogdin Jr., general sales manager. 

Marvin G. Calhoun has’ been 
named supervisor of the bellows 
sales division, after serving as ap- 
plication engineer since 1942. 

J. H. Fielden, who also joined 
Fulton Sylphon in 1940, was ap- 
pointed applications engineer. 


White Products appoints vice 
president in charge of sales 

Willard 
named vice president in charge of 
sales of White Products Corp., Mid- 
dleville, Mich., according to A. L. 
Mitchell, president. 

Mr. Burroughs was formerly as- 
sociated with Murray Corp. of 
America, Detroit and Pittsburgh, 
as sales manager of the kitchen 
division for five years. Prior to be- 
ing with Murray he owned and 
operated the Pennsylvania Sales 
Co., Erie, Pa. 


Surroughs has been 


Raker is district manager in 
Philadelphia for Magic Chef 


John W. Holzman, vice president 
sales for Magic Chef Ine., an- 
nounces that Samuel Raker will 
represent Magic Chef as district 
manager in the Philadelphia area. 

Mr. Raker is widely known in 
the appliance field, and has been 
connected with Emerson television 
and radio, distributors, in Phila- 
delphia for the past 12 years as 
assistant sales manager and sales 
manager 


International Harvester Makes 
top personnel changes 


Peter V. Moulder, president, In- 
ternational Harvester Co., has an- 
nounced a_ series of personnel 
changes among the company’s top 
management, 

Ralph M. Buzard, formerly man- 
ager of sales, motor truck division, 
was appointed general manager of 
that division. Mr. Buzard will re- 
port to vice president William C 


BUTANE-PROPANE News 





Schumacher, who will continue to 
head motor truck operations. 

Louis W. Pierson, formerly man- 
ager of sales, motor truck division, 
Was promoted to manager of sales, 
succeeding Mr. Buzard. 

William E. Callahan, formerly < my 
sales manager, Eastern region, by STAMPING 
motor truck division, was appointed { 
assistant sales manager, in which 
capacity he will serve along with 


FOR SPEED & ECONOMY... Saves 
80 to 90% in time and labor over hand 
digging. Produces neat narrow trenches 
was announced in 1956 to take pipe, tubing, cable for GAS, 
WATER, ELECTRIC & TELEPHONE SERV- 


ICE LINES AND SPRINKLER SYSTEMS. 


D. F. Kuntz, whose appointment 


Agricultural Equip. names 
Davidson new sales manager 


Doyle Davidson has been 
pointed sales manager of the Ag 
cultural Equipment Corp., La 
Junta, Colo., according to Robert 
J. Strawn Jr., vice president and 
general manage) 

Mr. Davidson has an extensive 
background of agricultural experi 
ence and in managerial position 
with several Colorado chambers « 
commerce. 


POW-R-SPADE reduces man-hours to minutes! 
A POW-R-SPADE user reports that one man and the POW-R 


SPADE digs a trench in 40 minutes which under same condi 

tions required 2 men 8 hours with hand spades. POW-R-SPADE 
Ohly is manager of distributor is field tested and enthusiastically approved by hundreds of 

rt A divisi users. Shipped assembled, ready to go to work 

sales for Acro division POW-R-SPADE digs a neat 3 in. wide trench to any depth 
The appointment of William from 1 in. to 24 in. Operated by one man from start to finish 
This machine digs right up to foundation of buildings. No com 
plicated set-up required. No ugly sears or wheel marks to 
mar lawns. Mail coupon for complete details 


POW-R-SPADE FOR BULK INSTALLATIONS 


Doyle Davidson William Ohly 


Ohly as manager of distributor 

sales for Acro division of Robert- 
shaw-Fulton Controls Co. is 
nounced by F. G. McCloskey, 

president and general manager of 

the division. 4 HOUSINGS FOR CYLINDER INSTALLATIONS 

Mr. Ohly will supervise sales to . Recognized as the leader in the housing field, 
distributors of the standard line of } : fe Stampings has supplied these popular units 
dealers everywinere in ine U.S. lor over 


precision switches manufactured by years. Post and wall bracket models to meet 


Acro. The division, which also pro f a. every requirement. Mark coupon for catalog 


duces a complete line of tempera ¥ 

, ’ -_— . PRODUCTS OF DAVENPORT, IOWA 
ture controls for heating equip r 4 r------ 

ment, was recently acquired by : 

Robertshaw-F ulton 


! 
i 
I 
! 
l 
I 
I 
i 
4 


Stampings, Inc. Davenport, la 
Please send me details on items checked below 
[_} Complete information on POW-R-SPADE 

Tappan reelects officers; L) New catalog on Stampings Housings 


names Berno vice president 
NAME 

Paul |. Berno, recently named 
treasurer of the Tappan Stove Co COMPANY 
has also been named a vice presi- STREET 
dent of the company. 


In addition to Mr. Berno, officers 


city 


(me cee See me SRE AIR eee tes eee 
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Your One Supplier with everything in L. P. gas 
and Anhydrous Ammonia Equipment 


“The Loadmaster" LPG Truck Tank 





"Pastels By Pasley” 


BLUSH PEACH 
SUNSHINE YELLOW 
MUSTARD LIME 
EUREKA ORCHID 
LAKE BLUE 





COLOR —The Modern Trend! 
Bring your LPG Equipment up to 
date. Available in the following 
colors . . . (write for information) 


SMOKY GREY 
SEAFOAM BLUE 
WEDGEWOOD GREEN 
ROSE BEIGE 

DESERT ROSE 








PASLEY-DESIGNED Truck 
Tanks (see above and right) 
were first to feature all 
controls from one location. 
All operation is from one 
point—rear compartment. 


SS om Pa — 
Ther’ trsemy Ds 6 tenting 


NSN 





PROPANE BULK PLANT 
LSA” 








BULK PLANTS Pasley LPG and 
Ammonia type installations — a 
turnkey job or engineering for 
your own installation. Write, wire 
or call. 


Also a complete line of accessory 
equipment. 


The Pasley Mfg. & Dist. Co. 


reelected by the board of directors 
are Alan P. Tappan, president; W 
R. Tappan, first vice president and 
general Wm. R. Mabee, 
vice and assistant 
manager; Robert M 

vice president in charge of inter- 
plant coordination; Arthur B. Rit 
zenthaler, 


manayer; 
president 


yen- 


eral Lamb, 


vice president in charge 
Harold O. Dysart, 
tobert G. Appleby, 
sistant treasurer. 


of sales; secre 


tary, and 
Mr. Mabee is also vice president 

and general manager of the 

O’Keefe & Merritt subsidiary. 


Traynham is named sales rep. 
for John Wood Co. division 


The appointment of Erskin E 
Traynham as sales representative 
for John Wood’s heater and tank 
division in Virginia, 
North Carolina, 
and east 


southern 
South 


Tennessee ha 


Carolina 
been an 
W. Glenn Oslin, 
president and general 


nounced by vice 
sales man 
He will handle the full line 
of John Wood water heaters 
automatic 
with 
By hs. 

Mr. Traynham has represented 
Combustion 


ayer. 
and 
heating 
headquarters in 


equipment, 
Greenville, 


Inc., for 
the past six years in the Virginia 
Carolina area, and for 15 
prior to that time, he sales 
manager of the Duke Power Co. 


Enyineering 


years 


Was 


E. E. Traynham Don Mack 


Algas names former account 
executive to advertising mgr. 


Appointment of Don Mack as 
advertising manager of American 
Liquid Gas Corp. is announced by 
Wm. T. Hagny, executive vice pres 
ident. Mr. Mack’s appointment fol 
lows six years’ association with the 
company as account executive for 
the company’s advertising agency, 
Mack-Wharton Advertising. 

In his new duties Mr. Mack will 
supervise advertising and sales pro 
motion for the 
Algas 
well as engineering and manufac 
turing service of L. P. gas plants 


line of 
equipment as 


complete 
curburetion 
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Butane, Propane 


®INSTALLATION 


CARBURETIONeoservicine 


Pioneer Tulsa contracting firm 
replacing 75-unitt ready-mix fleet 


The McMichael Cement Co.. Tulsa. Almost every one of tli change carefully. Then one unit 
Tulsa, Okla., is a giant in the modern skyscrapers had it had its drive and mixer engines 
excavating and concrete con- foundations excavated and converted. Then 13 factory 
tracting business. It is a com poured by McMichael. When the equipped models were ordered. 
mon saying in the Oklahoma pioneer firm decided to investi Now 75 trucks with L. P. gas 
metropolis that McMichael laid gate L. P. gas for its ready-mia powered drive and mirer en- 


the foundation for the city of concrete trucks, it studied the gines are planned, 


This 13-truck factory-equipped L. P. gas-powered fleet is the start toward replacement of all gasoline ready-mix 
vehicles by McMichael Cement Co., Tulsa, Okla 
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“My LPG dealer found just 
the tank | needed IN STOCK 
at a Western Distributor” 


There’s a Western Distributor select- 
ed, for Dependability and Know- 
How, near you! Western Distribu- 
tors are located in the following 
cities, 

Chicago Kearney, Nebraska 
Chickasha, Okla. Liberal, Kansas 
Salins Little Rock 
Oklahoma City 


Phoenix 
Edinburg, Texas Shesten tila, 


Denver 


Kansas City St. Louis 


For the name and address of your West- 
ern Distributor, write Box 1338 or call 
PO 5-9474, Lubbock. 


ws 


MOTOR FUEL & TRACTOR TANKS 
WESTERN TANK AND STEEL CORP. 


The Nation’s No. 1 Supplier of 
LPG tanks to Tractor Manufactur- 
ers . and the largest exclusive 
manufacturer of Automotive and 


Tractor Tanks 


\ 


W... your customers need a tank in a hurry, 
you'll find Western has backed the finest quality 
products with more convenient and dependable 
service. LPG dealers throughout the nation are 
saving hours, sometimes days, by checking FIRST 
with their nearest Western Distributor. In most 
cases, you'll find all of Western’s custom-designed 
automotive tanks, and perfect-fit tractor tanks, IN 
STOCK at your Western Distributor. 


‘ A 


f\ 


SS 


. 
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By CONALY BEDELL 


M. McMichael has always 
@ been a pioneer. And his 
ploneering has always paid off 


called 
and the 


He pioneered in a village 
Tulsa, Okla., 46 years age 
result is that near! 
that city’s modern sky scrapers 
Mc Michael 


every one 


has a foundation of 
cement. 


He pioneered in converting one 
of his ready-mix trucks to LPG 
and then bought 13 
equipped models one year ago and 


factory- 


the result is that every one on his 
fleet of 75 cement trucks will be 
replaced by L. 

At this time, McMichael Cement 
Co. operates 14 trucks and mixe) 


P. gas units. 


units on LPG, and has nine new 
truck-mixer units on orde) lhe 
switch from gasoline to LPG will 
be made as trucks are replaced 
because McMichael has found it 
considerably cheaper to order fac 
tory-equipped LPG trucks than to 
convert gasoline models now in 


use. 


Savings in operating expenses 
are effected through less fuel con 
sumption, less motor wear, and a 
legal tax situation. 

“If you take full 
of LPG your compression 


advantage 
ratio 
can be increased because LPG has 
100 octane whereas gasoline only 
a few years ago was 82 octane for 
ethyl,” explains L. C. Huffman, op 
erations foreman. 


McMichael is 


ning a erie 


presently run 
of tests designed to 
indicate in detail the strengths 
and weaknesses of LPG operation 
But none of these, mostly six- 
month and year tests, have been 


completed as yet 
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Two old-time drivers use one of McMichael Cement Co.'s new LPG-powered trucks as a 


resting place during a lull in the day's activities 


the company for 12 years while Tom Lackerly joined the firm seven years ago 


sold on L. P. gas. 


H. A. McElheny (left) has been with 
Both are 





However, Mr. Huffman says no 
tests are necessary to prove that 
LPG cuts motor wear considerably 
because it is dry, thus does not 
cause dilution anywhere from the 
tank to the motor. This promotes 
savings in overhauls and repairs. 
Piston ring wear alone has de- 
creased 20 to 30 per cent since 
using LPG. 

A savings on taxes is made pos 
sible by an Oklahoma law that 
levies a tax on gasoline burned in 
till motors, but exempts use of 
LPG in still motors. Thus, LPG 
used in the mixers is non-taxable, 
whereas gasoline used in the 
mixer units is taxed at 7'% cent 
per gal. 


Another point for LPG, this 
time from the operations side, is 
the fact that LPG is tailored to fit 
the climate. 


Propane and butane are blended 
in proper quantities to take care 
of temperature change o truck 
won't be hard to start. Thus, LPG 
for winter use contains more pro 
pane than LPG for summer burn 


ing. 


“However, we use : near 100 


per cent butane as we can,” Huff 
man noted. 

The MeMichael Co. had been 
interested in converting to LPG 
for several’ years. This interest 
was based on the knowledge of 
Huffman who worked in the bu 
tane-propane business during the 
late 1930's. 


“We discussed the idea pro and 
con, and from my former associa 
tion with LPG we knew that the 
conversion would effect consider 
able savings on the mixer, even 
if we broke even on the truck mo 


tor,” Huffman explained 


As the first experimental step, 
a 1953 White truck was converted 
to see if the conversion cost could 
be paid within a year. Even be- 
fore the experiments were com- 
pleted the company could see the 
advantages of using LPG. 


A year ago, a 13-unit fleet of 
new International trucks was o1 
dered, equipped for LPG. The $500 
conversion cost per unit was hold 


ing the company back, but by pur 


chasing factory-equipped trucks 
McMichael made a savings of 25 


to 55 per cent over conversion of 


the two engines per vehicle 





All LPG truck tanks are filled at the end of the day Checking the meter is Howard 


Vaughn, assistant engineer, while J. R. Goins, gasman for the company, 


turns valve in 


background. Tank cn left of truck supplies mixer motor, tank being filled supplies truck motor 





At the left is McMichael Cement Co.'s 12,000 gal. LPG storage tank 
consumption per truck is 700 to 800 gal. per month. for both engines. 


108 


Yearly average 


Latest addition to the LPG fleet 
was a 1956 White put in service 
a few months ago for experimen- 
tal operations. 

The experimental truck with 
which McMichael started was con- 
verted by Tom Gorman of Ensign 
Co. in Tulsa. Then, when the new 
White was. ordered  factory- 
equipped with LPG equipment, the 
White company sent it to Gorman 
to be outfitted, saying he was the 
best man they knew. 

Gorman and Huffman are good 
friends, and Gorman has provided 
the concrete company with tech- 
nical advice in its conversion 
move, 

The McMichael company oper- 
ates with four brands of trucks 
White, International, Ford, and 
GMC. 

“It is difficult to place LPG test 
results on a gallon-per-mile basis 
because of the nature of our oper 
ation. One of our trucks might go 
on a 10 mile trip where a truck 
operating the same number of 
hours might go one mile. As a 
rule, trucks are never shut off 
from morning to night, thus we 
base fuel consumption on hours, 
and even there a great variance in 
the amount of fuel used is imme- 
diate,” Huffman said. 

“On the whole, our entire busi- 
ness is based on different stand- 
ards because we carry a concen- 
trated load on a relatively short 
truck where most trucks pull their 
cargo.” A loaded mixer’ truck 
will weigh about 30 tons—five 
vards of cement mix is about 40,- 
000 Ib, plus a 20,000 Ib truck and 
mixer unit. 

“There’s an old saying that a 
horse can pull more than he can 
carry That’s true in our busi 
ness, too, and since our weight is 
all body load it makes operation 
requirements rigid,” Huffman 
pointed out 


The company has storage for 
12,000 gal. of LPG at the plant. 


The cost of installing plant equip- 


ment necessary for an LPG opera- 
tion was approximately $2500. 
This included a new storage tank 
and a pump. 

Ensign equipment is used ex- 
clusively. 

All LPG is purchased from the 

J. Allison Co. of Tulsa. The 
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amount of LPG purchased fluctu 
ates with the season. Although a 
yearly average of gallons-per 
month per truck would be 700 to 
800, summer consumption may hit 
1200 to 1400 gal. per truck. Each 
truck carries two tanks that net 
100 gal. 

The McMichael Co. was orig 
inally an excavation outfit manned 
by the founder, W. M. McMichael 
and his sons. Now the company is 





owned and operated by J. W. M« 
Michael, one of the sons, and 
Jack Jr. 
Expanding from excavating 
work, McMichael established 4 
sand plant on the banks of the 
Arkansas river in 1928. Then the 
company entered the ready-mixed 
concrete field in the late ’20’s and 
its first job was the Tulsa Post 
Office. 
Since the day when W. M 
Tulsa as a dusty prairie town, 
has dug the foundation for prac 
tically every building that dots the 
Oil Capital’s skyline. Among the 
more prominent jobs are the Phil 
tower Bldg., the Mayo Hotel 
Exchange National Bank 
First National Bank, both 
John’ and Hillcrest Hospi 
and the Akdar Shrine Temple 
In most of these buildings M« TRO NGY ONgIG, Shee amen — ; we ven 
Michael cement was used, too 
Not only has McMichael dotted 
the skyline, but he has worked un 


derground, too. Mile and 


is just under the engine 








of underground conduit 

vice line of all ort 

and cemented by McMichael 
It is generally agreed that W. M 

knows more about the earth unde 

Tulsa than any other mar 

New York architect 

sa to plan the new Fir i 

Bank, they asked how fat 

bed rock Mc Michae! 

find it between 104 and 

They laughed at him, 

couldn't 

They hit bed rock at 104 ft ® 
It is this company witl 

of pioneering in 

and worthwhile that 

way for LPG-operated 

units in the Tulsa are: 


The McMichael Co. finds LPG 
convenient to use and its advan- 


tages considerable. Huffman sees vee Oe 


Cement driver 


LPG as “bound to become more sold itself on replacing the 


wide-spread in industry.” a converted unit 
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Sell the LPG 


Power Market 








TVANYW SFTMOd INVAOTI-INVLTE 


... this book 
can help you 
build year-round 
fuel sales with 
LPG conversions! 








PRICE $3.50 
(In California add 3°, sales tax) 
A deluxe edition in handy 
pocket-size, 23 chapters, 334 
pages, 
trated. 


completely _ illus- 


Your first step in cashing-in on the power market in your 


area is to gain a practical, working knowledge of LPG instal- 


lation, conversion, and servicing. The Butane-Propane Power 


Manual not only shows you how to make conversions, but also 


how to sell them. 


It’s the first authoritative guide ever published for the 


rapidly expanding power market 


Basic facts of engines, 


fuel, and power are given in easy-to-understand language 


everything needed in a practical working manual for 


practical men. 


Plan now to build a steady volume of fuel sales by aggres- 


sively selling LPG conversions to owners of tractors, trucks, 


stationary engines, buses, taxis, and autos. Begin by ordering 


your copy of 


5,000 copies now in use 


@ ORDER 
YOUR COPY 
TODAY! 


sSutane-Propane Power Manual today! 


Nearly 


Published by 


Butane-Propane News 
198 S. ALVARADO ST., LOS ANGELES 57 
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Parkhill Nozzles <1 ri a 
attach in 3 seconds. . 
two operations... 
They're safe: Nozzle 
must be locked on before 
fuel can discharge. Upon 
release gas escapes 
away from hands .. . 


No Cold Burns! 


arkhill 


Safety Hose Nozzles 
@ QUICKER FILLING 
@ SAFER OPERATION 
@ LOW MAINTENANCE 





Write for Information 


PARKHILL COMPANY 


2264 Huntington Drive, San Marino, Calif, 


IHC celebrates 


50th anniversary 


HALF century of truck man- 
A ufacturing has brought al- 
most unbelievable changes in the 
design and number of models 
made by International Harvester 
Co., with principal offices in Chi- 
cago. 

In 1907 the first International 
motor truck took the road. Called 
an “auto wagon,” this high- 
wheeler was designed especially 
to travel rutted, muddy farm-to- 


market roads before the time 
when there were paved roads in 
the rural areas. Its 20 hp, air- 
cooled engine was a 4-cycle, 2-cyl- 
inder design, with 5-in. stroke and 
a 5 in. bore. The recommended 
top speed was 20 mph, and all 
subsequent models through 1915 
were right-hand drives. 

Today the company manufac- 
tures trucks ranging in gross ve- 
hicle weight from 4200 lb. pickups 
to giant off-highway haulers rated 
at 90,000 Ib. GVW 


nearly 200 models in current pro- 


There are 


duction, and these are distributed 
through more than 5000 dealers 
in the United States. Foreign mar- 
kets are reached in 137 different 
countries 

Of the 2,610,441 


built 


International 
trucks between 1907 and 
1956, more than a million are used 


currently throughout this coun 


tr 

The year 1952 was sivnificant for 
the company and truck users be- 
cause of the introduction of Un- 
installed 


engines. 


derwriters-listed, factory 
liquefied petroleun 
These LPG power 


man benefit n 


lants offered 
operating effi 
and reduced operating costs 
ousand f truck users 
throughout the countt 
There are 50 years and billions 
of motor truck miles between that 
first “auto wagon” of 1907 and 
International 
Harvester Co. today, 50 


later. In fact, a w 


tnose produc ed by 
years 


hole new indus- 
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on automobiles driven on LPG with an excess flow check- 
must be designed to conform with valve, and a_ liquid level 
the following conditions rausge 


6. As an exception i fourth 
1. Pass normal pressure test 


(40 kg. per sq centimetre 


Pass a second pressure test 


aperture may be allowed Tot 
: a fixed liquid level gauge 
(45 kg. per sq centimetre As regards detachable contain 
Be strong enough to resist ers, they must be equipped with 
a pressure of up to 100 kg only one aperture which is to serve 
per sq centimetre before both for filling and for feeding the 
bursting. engine. A check-valve must be in 


Be equipped with no more corporated in the outlet valve. The 


than three apertures filling of such containers with vas 
5. Be equipped with a filling must be done exclusively by weight 
valve, a service valve fitted at licensed filling stations a 


First International motor truck was an ‘‘auto 


wagon, produced in 1907 





try—motor truck transportation 
has come into being. 
While the first trucks were 
produced at the company Me for 
Cormick Works in Chicago, manu 
facturing was soon moved to Ak “4 
ron, Ohio. In 1921 the company converting 
converted its Springfield, Ohio 


plant to motor plant production JOHN DEERE 


but the first heavy duty mode! 
came from a new plant in Fort tractors 
Wayne, Ind. In 1939 the compan 
began building truck engines at 
its Indianapolis plant and in 1946 
a highly specialized “Webste 
type” truck began rolling off the 
lines at a new plant in Emery 
ville, Calif. Each of these West 
ern models is tailor-made to indi 
vidual specifications laid down by 
the requirements of the job it i 
to perform. ® 


NO SURGE TANK REQUIRED 


THERE'S NO LIMPING PROBLEM when you install a Century Dual 
Carburetor on a John Deere Model 50, 60, 70 or new 520, 620 and 
720. It is two complete carburetors in one. No starving of either 
cylinder — gives a full power stroke every time. Ball bearing 
equipped to reduce drag 
New rules for For more lugging power on Models A, B,D or G install a ball bear- 
ing equipped Century Single-Throat Carburetor. Full power stroke, 
no starving of either cylinder—and no surge tank is necessary 
No other carburetors will give such perfect satisfaction for the 
lifetime of John Deere tractors. Only minor maintenance is required 


7 
tanks in Italy over many years of long service. Ask for model 3C-704D Updraft 


Carburetor for Models M, 40 and 420. Write for catalog 





CENTURY GAS EQUIPMENT CO., 6855 E. Rosecrans Ave, Paramount, Calif 
By GIOVANNI COPPA-ZUCCARI Demand the dependability of a COMPLETE carburetion system 


VBNhe Italian Ministry of Trans- CENTURY 

i portation has issued new rules 

governing | the construction and e 
testing of tanks used on motor 

vehicles operating on L. P. gas. The Corburetvon 
rules require that a fixed fuel tank 
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“Talk About Simp . 
ey 


parts 


With DIX 


Any competent auto mechanic can make 
a DIX conversion. No special tools or 
required . 
phlet available upon request 


. Full instruction pham- 


You Save on Service 


DIX CARBURETOR COMPANY 


6605 S. WILSON AVE. 








For Materials Handling 
Equipment 

Change cylinders in less than 1 
minute! Use with any Materi- 
als Handling Equipment that 
has space for LC.C. Tank; 
either 20, 33 1/3 or 43% Mb. 
Horizontal or vertical mounting. 
Positive locking holds tank 
firmly. Exceeds N.F.P.A. Re- 
quirements by 100%. See 
distributor, or write. 


USER PRICE $24 


your 


Write for 
Dealer Prices 
LPG FUEL INDICATOR KIT 


' End expense caused by “Out of Fuel.” Red 
warning light flashes when LPG is low 


USER PRICE $11.90 
' 


BRAKE MANUFACTURERS INC. 


1711 Race Cincinnati 10, Ohio 
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LOS ANGELES 1, CALIF. 


LPG fuel system offered 


by International Harvester 


All heavy 


truc ks, in 


duty 
four, six and all 
drive, conventional and cab 
enyine design, are 
factory installed, | 
listed LPG fuel 


national Harves 


ystems for 
ter Co’ 
and V-8 engines. 


s wide 
of 6-cylinder 

“Since the 
ternational V 
Ines, 


introduction of the 
101, V-461 and \ 
eny customer demand for 
version 
according to L. W 
yer of sales 
International 


Pierson, 
motor 
makes 
LPG trucks, 
per cent of 


LPG 


Harvester 
line of 


sold 
installed 


complete 
last yeat 92 
factors 
truck 
“Elimination of undesirable 
haust smoke 


feature of 


and fumes is an 


envine special 


International 
wheel 
over 
now offered with 

nderwriters 
Inter 
range 


In 
549 
LPG 
of them has been marked,” 
mana 
truck division 


and 
all 


equipped 


ex 
LPG 


impor 


Harvester Co.'s truck with a 
LPG fuel The 


system is now available for three Interna 


International 
factory-installed system. 
tional heavy-duty V-8 engines. These are 


the V-401, V-461 and V-549 models. 





areas,” he contin- 
“Other features of LPG 
operation include, of 
maintenance 
longer operating life.” 

and torque char- 
the V-8 LPG engines 
the those ot 


version. See table at 


tance in ‘smog’ 


ued. en- 
vine 
reduced 


course, 
costs and 

Horsepower 
acteristics of 
are virtually 
the gasoline 
bottom of page.) 

All the new 
include a new 
chamber specifically des 
LPG. The combustion chamber 
design permits high 
ratios. Design for lone 
with LPG is 
of these 
the 


Same as 


V-8 LPG 


special 


engines 
ymbustion 
igned to 
use 
sSsion 
life 
important feature 


compre 
valve 
an 
new enyines, according to 
company 


Propane roof tank is 
mounted on station wagon 


A propane tank is roof-mounted 
on the station wagon used by Paul 
Moss. He is New branch 
manager and trouble shooter of the 
Delta Fuel Co., which is based at 
Memphis, Tenn. This tank 
Paul a range of 600 mile 
refuelings. It also provides him 
with ipply for vehi- 


Orleans 


gives 
between 


an emergency si 








V 
Ma 


Maximum torque 


3600 rpm 
Ibs. ft. 


ximum bhp at 


Compression ratio 


401 


204 


348.5 


t 2400 rpm 


Fa 


LPG LPG) 
193.5 


at 2400 rpm 2400 rpm 


4g 8.48 3.0 
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cles that have propane. 

This slim tank is 
mounted in two wooden nest blocks. 
Half inch U- 


run out of 
50-water-gal. 


bolts pass around the 
tank and down through the 
blocks, through some 
the car top, and faceplates under 
The bolts are held with 


nest 
rubber seals, 


the car top 


This roof-mounted propane tank gives Paul 
Moss, branch manager and trouble shooter 
for Delta Fuel Co. 


between refuelings. 


a range of 600 miles 





and lock 
faceplates. 

A stanchion of 1 in. pipe is fitted 
between the forward faceplate and 
the car floor. This prevents buckling 
in the car roof from the weight of 
the forward end of the tank. With 
out the support the tank would slip 
the roof up and down with the 
car’s motion. 


nuts washers under the 





Looks like Bill has finally figured out a way 
to take up the slack during summer business 


slumps 
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SELL “LPG WEED BURNING” AND BUILD YOUR SUMMER LOAD 


EM ducad My» 


#* Salts 4 


10 REASONS WHY the complete Manchester L.P. Gas hand 


burner unit (SE-287) is the best buy in weed control equipment. 


] 


The SE Ne ( S f vapor nd rner i 
lightweight 
whe re 
The S 


operat 


extremely 


ut the very end 
7 


weather 
The ad 
most iffi 
The new at lam ermits comp covet ‘ the entire ditch 
Simply a tw he w lire e wehly fectiy L.P. Gas flame 
where it wil he 1 tz 1 ? consump approximately 
15 gallons per nh 
The windproof i ry easy » light and is ade of a new heat 
J 
resistant metal 
The original Manchester trig valve 
needed, which a if {ded economy and we 
the Super Uy wo miles of 
in an hour with che 
The 0 Gallon net L.P is tank buile to 250 pounds Working Pressure 
with UL listed valves and supplies ample fuel for the 
Tank is fastened to sturdy trailer with fou 
with rwo 6.70x15 new 


permits use of flame only when 


king comfort when using 


ditch or fencerow can be burned 


ichester Super 


is complete per 


burner r hold-down bole 
The trailer is equipped 
The six foot OU degree pring boom is 


keeps L.P. Gas hose off ground and 
safety 


implement tres 

located on top of tank and 
away from wheels for maximum 
The trailer has « irdy tractor hitch and an 
for rental work 


The ce 


adjustable stand jack ideal 


ymplete lly painted in light green and red colors 
lete line of Manchester 
ig equipment as well a 

r all of the 


NCHESTER 
Welding 


2880 NORTON AVENUE, 


NEwmark 1-9357 of NEveda 62839 


& Gubricaling Ca. 


LYNWOOD, CALIFORNIA 





WHEREVER DEPENDABLE CONTROL 


IS REQUIRED ALWAYS SPECIFY 


® 
REGO LP GAS EQUIPMENT 
REGO is a 


For lift trucks and all other types of com. 
bustion engine installations, be sure of get- 
ting the finest LP Gas control equipment 
Always specify RecO ... the best in the in- 
Oe as well as the most complete line 
WRITE TODAY for complete REGO Catalom Free! 
THE BASTIAN-BLESSING COMPANY 
ag ope te 4201 West Peterson Ave. © Chicago 30, lil 
Bastian-Blessing 
Company 


jee our general ad on pages 10 and 11 











BEN, CLASSIFIED Advertising 


All Classified Advertising payable with order 
Copy must reach publisher's office prior to 
the Ist of the month preceding publication 
Address Classified Advertising Material 
BUTANE-PROPANE News, 198 S. Alvarado 
Street, Los Angeles 57, Calif 





DISPLAY CLASSIFIED 


$12.00 a column inch per issue. Choice of 
14, 12, 10 pt. display type for headings 
with 1 pt. border. Maximum ad size 3”. N« 
cuts permitted Publisher will set ad 
naximum effect in space purchased 


¥ 


Set 











UNDISPLAYED CLASSIFIED 15¢ a word. 
Set in 6 pt. type without border. $3.00 minimum 
charge per insertion. If Blind Box number care 
of B-P News is used, count as five words. 


POSITION WANTED. Undisplayed rate is 
one half of above rate, payable in advance. 
DISCOUNT OF 10% if full payment is made 
in advance for four consecutive insertions of 
undisplayed ads. 





SITUATION WANTED 


LI) ENGINEER ( 
MILIAI th te ‘ 
L.P. « ersions Now 
tired { desk worl De 
stallat and mainte 
wit 7 

fer 


HELP WANTED 


(,1 I VM Ih 
Peokets Onl t 


BUSINESS OPPORTUNITIES OFFERED 


LPG BULK PLANTS. WE SPECIALIZE in 
selling petroleum properties throughout Midwest 
Have number desirable plants for sale. OIF 
BRODD, PETROLEUM MARKETERS, 605 
Produce Bank Bidg., Minneapolis, Minnesota 


L. P. GAS AND APPLIANCI 
Mid-Western State, with 24,000 ga 
$ Tank Truel 1 Transport Pick! | 
elling approximatel 1,000,001 
Over 400 Tank 
irrigation and tractor custome 
Metered nice le 
n Highw ay Fran nl 
Brand Names 


$1 


customer witl 


tank me 


health 
hl 


bool ALI MODERN 
COLOURADO I t 

ler ba 
bk PROPANI 


\ ( 


FOR SALE — TRUCKS - TRAILERS 





TRANSPORTS: SINGLE OR TWIN 
barrel; new or used; for lease, or sale on 
budget or rental sale plan If you want 
maximum payload, with all of the latest 
equipment engineered to fit your truck 
roads, and your hauling problem, get the 
LMC PAYLOADER 
Contact Lubbock Machine & Supply Co 
Inc., Drawer 1589, Lubbock, Texas 








FOR SALE—TRUCKS - TRAILERS - Cont. 


FOR SALE-—TRUCKS, TRAILERS—FOR 
something different in propane tanks, see Mas 
ter Tank & Welding (Dallas) advertisement in 
this edition 


FOR SALE—USED DELIVERY TRUCKS 
Several late model Propane Delivery trucks, 
1200 to 1600 WG, piped and ready to go. EASY 
rERMS White _ River Distributors, Ince., 
Phone 570, Batesville, Arkansas 


DELIVERY rRUCKS 

00 GALLONS W.C Presently in use and 
being replaced with larger unit United Pe 
troleum Gas Co., 4820 Excelsior Blvd., Minne 
apoli 16, Minnesota 


USED PROPANE 


1800 WG MODEL 100, 250 LB. WP TRIM 
skirted tank, mounted on 1957 Chev. Model 
6403 chassis, 2 speed, 9 x 22%, 10 ply rear 
tires, ONLY $4,448.00 Fed Tax paid Pach 
aged Plumbing, meter, etc. available at regular 
prices EASY TERMS White River Dis 
tributors, Ine., Batesville, Arkansas. 


0 WG i 69 TWIN 
EMI-TRAILER fully equipped 
tion lract Ft ly 


RARREI 
1 Inter 
State But 


Good atime hx 





DELIVERY UNITS: SINGLE OR 
Twin Barrel. Our prices are competitive 
We invite comparison between the equip 
ment and price on our units with any com- 
petitive units. We believe we can give you 
the highest payloads per pound of gross 
vehicle weight. Write, wire, or phone, 
Lubbock Machine & Supply Co., Inc, 
Drawer 1589, Lubbock, Texas. 








FOR SALE—TANKS - CYLINDERS 





1 G.M.4 rRUCK 1250 W.C, TWIN NOR 
Propane Tanks, Ensign combination car 
on, pump hose all ready to deliver propane 
Price for quich ale $1,990 Cal w rite 

ye to Modern Way Butane Gas C¢ 
on Ave., Indianapolis, Ind. State 6-00 


BUTANE TANK 4 0,000 GALLON COM 
PLETE with motor Smitl Precision Pumy 
pipe, ete., Detroit, Michigan FUEL TANK 
Welded—15,000 gallos Columbus, Ohio, H 
Murphysbor Ill. Phone 194 


(sreenberg 





SKID TANKS 
— IN STOCK NOW — 
3000 gallon size built especially rugged for 
oil field use. Write, wire or phone 


Lubbock Machine & Supply Co., Inc. 
P. O. Drawer 1589 
Lubbock, Texas 








PROPANE 
TRUCK TANKS 
Model 100 with Trim Skirting. 
Prices INCLUDE Federal Tax 
and Mounting on Chassis. 


1400 WG —.$1,534.00 
1500 WG — $1,630.00 
1800 WG — $! 843.00 
2000 WG — $2,081.00 
2200 WG — $2,318.00 


Your choice of 5 Models, 600 to 2300 WG 
Twin or Single 


Packaged Plumbing, pumps, meters, etc., 
and all makes of trucks avaliable. 


LOW DOWN PAYMENT, up to 2 Years to 
Pay. Write for Descriptive Folder 


WHITE RIVER 
DISTRIBUTORS, INC. 


Batesville, Arkansas 








SELL MORE WITH 
DISPLAY CLASSIFIED ADS 


This is an example of the attention getting 
type faces available in display ads in the 
BPN Classified Section. Cost is only $12.00 
a column inch per issue, an ad this size (3”) 
is $36.00. The large lines above are set in 18 
pt. Other available sizes are shown below 


14 POINT DISPLAY 


12 POINT DISPLAY 
10 POINT DISPLAY 


Body type is set in 6 pt. like this sample. 
An average of 6 words to the line. 
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CLASSIFIED Advertising 


FOR SALE—TANK CYLS—-Cont. FOR SALE—MISC.—Cont. PROFESSIONAL SERVICES 





MADE FOR TRUCKS, EQUIP CLIENTS OFTEN INCREASE PROFITS 
Small or large quantities. Catalog tree 2% or more by using my cost reducing bulk and 
( : S. Harvey, Oak Park, Ill bottle operating procedures and sales procedures 
Property evaluations and special assignments als 

handled. Floyd F. Campbell, Management Coun 

selor, 821 Crofton Av Webster Grove 19, Mo 








FOR SALE . . LP GAS INSTALLATIONS and 
yYORC AMMONIA PLANTS 
100+ ICC CYLINDERS ee ae 
\ INF N iISTA ED 

COMPLETE WITH VALVE AND CAP ee ae renee 

$10.00 each he O 
F.0.B. CINCINNATI, OHIO $4 PEACOCK CORPORATION 
THE RURAL NATURAL GAS CO. : Paul E. Peacock, Jr., Pres. 
P. ©. BOX 867, CINCINNATI 1, OHIO uantit ‘ ph Hh Box 268, Westfield, N. J 


There's No Substitute For Experience” 











HOM GAS BOUIPME: INDIVIDUALLY DESIGNED 


ABOVE GROUND : Ammonia and LP Gas Plants 
PROPANE TANKS FOR SALE H. Emerson Thomas 


2 Model 30 HP Mitchell Butane-Pro & Assoc., Inc. 
pane vaporizers, $300.00 In good op Westfield, N. J. 








Long Term Financing Available 





erating condition Used very little 


FREE DELIVERY CARLSON COMPANY 
L. P. GAS 


ertitory INSURANCE 


Have your agent write us about our Com 
WHITE RIVER SERVEL GAS REFRIGERATORS | | viste and comprehensive Corerage to Ate, 

Normal Rates with Specialized Safety En 
DISTRIBUTORS, INC. BN600A W600A S400A gineering and Claim Service. Available onl 


in Alabama, Arkansas, 
Kansas, Louisiana, Mississippi, New Mexico, 
Oklahoma and Texas. 











Write TODAY For Prices and Details 


Batesville, Arkansas 


Used: guaranteed in good operating order 
TEXAS ; PAN AMERICAN FIRE & 
Excellent condition. Low delivery cost any CASUALTY COMPANY 


MANUFACTURING Co. where. Send for illustrated folder NOW Earl W. Gammage, President 
Houston, Texas 


and be ready for your Spring selling season P. O. Box 1662 








Gainesville, Texas 











BEACH REFRIGERATOR CO. 
196-11 Northern Bivd. Fiushing 58, N. Y MISCELLANEOUS SERVICES 


Phone Flushing 7-616! 
ee BEAUTIFULLY EMBOSSI 





CARD line 


FOR SALE-—-MISCELLANEOUS nd Blue $5.50. Cut 


Green, Fla 











a: pa SERVEL REFRIGERATORS 
FOR SALE — IMMEDIATE DELIVERY! CLEAN—ALL CHECKED OK 
Lureka Smokehouse Burner Assemblies! For Model M500A $15.00 WwW 
meat smoke houses using bottled gas. Completely Model NS500A 18.00 W - 

automatic. Clean filtered smoke. Distributes Medel R600A 22.00 T h e K N O H Oo 


heat uniformly. Low gas consumption. Auto Model S600A 45.00 & Oo oO K 4 or L i G 


matic temperature and pilot control. Less pro in lots of 12 or more 


duct shrinkage. Easily installed. Write for de 
CE ites Weekes Wacal C FRED A. BROWN COMPANY 
scriptive pamphle ureka Equipment Company 100 E. Allegheny Ave., Philadelphia 34, Pa * Dealers 


P.O. Box 396, Beloit, Wisconsin 
Est. 1918 REgent 9-11 
* Salesmen 
* Servicemen 
FOR SALE WANTED—MISCELLANEOUS The Bottled Ges M ' ie 


epted by many companies 46 the quick 


SED APARTMENT SIZE est way to acquaint new sales and ser 
ice men with typical bottle gas prob 
lems. This 352 page (24 chapter) text 
WELBILT GAS RANGES i 
to your entire staff in non-tect il la 
guage Nearly 10,000 copies i “t 


$4.00 per copy 














20” — all white porcelain — in 


wholesale quantities $12.00 

. BUSIN RE RD 

FOB Brooklyn. _ te . We pay postage on orders accompanied by check 
California add 4 for 


or money order tn 


Send for photos. BUSINESS RECORD FORMS. AL! sales tax 
WEATHER EZE-SNAP delivery invoices, for 
AJAX FURNITURE OUTLET INC. se_when making LP gas metered truck de Butane-Propane News 
liveries. 1000 sets (3 part) imprinted with name 
1000 Rockaway Ave., Brooklyn, N. Y. uddres and telephone. $17.50 per 1000 sets 198 S. Alvarado St., Los Angeles 
HY-acinth 8-6121 DEGREE DAY SYSTEMS, WOODSIDE 77 
ke Bee 
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All QC f Pro 
to ASME 1952 V 


PROPANE SYSTEMS + ICC-51 PORTABLE AMMONIA TANKS » SAFETY VALVES 
STORAGE TANKS FOR PROPANE, CHLORINE, REFRIGERANT GASES 








Anchor's tank car wheels 
part of the United States 
Millions ot gallons of indergr UNA 
away TT three strateg 

Anchor's complete 

are located f e 


Anchor men offer . ndreds of yea 
experience to help ot compete 


you are, call Anchor about th 
CHerry 2-726]. 


ANCHOR PETROLEUM CO. « TULSA 


SALES OFFICES: Toledo, S$ C 
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Savannah, Oklahon 


ton, Midland, | ng Beach. Sar Franc 


9a 


Hattiesburg, Gulfport 
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